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Insurancé Men Must 
Be Quick to Act on 
Federal Legislation 


Thomas Watters, N. Y. Attorney, 
Says Producers Must Be Alert to 
Protect Policyholders 


ADDRESSES CALIF. AGENTS 





Explains Effect on Insurance of 
Wage and Hour Act, Priorities, 
Price Control, Etc. 


Insurance producers must now be more 
alert and attentive than ever to chang- 
ing conditions in national affairs, Thomas 
Watters, Jr., well known New York and 
Washington fire insurance attorney, 
warned when addressing the annual con- 
vention of the California Association of 
Insurance Agents at Sacramento this 
week. Agents and brokers should keep 
in touch through every possible channel 
of information so as to be able to act 
quickly and accurately insurancewise 
upon news concerning taxes, higher 
costs and values, priorities and other 
Government moves affecting the insur- 
ance interests of policyholders. 

Mr. Watters, who has been working 
as special counsel with the National 
Board of Fire Underwriters for some 
time on Social Security matters and 
who is a member of the Washington 
law firm of Watters, Cowen & Baldridge, 
discussed the impact of Federal legis- 
lation upon the local agent. He re- 
viewed the income and nuisance tax pro- 
visions of the Revenue Act of 1941 and 
pointed out that if an agency is incor- 
porated the owners will be interested in 
the capital stock rate of $1.25 per thous- 
and of declared value, which is an in- 
crease from the old rate of $1.10 per 
thousand. 


Wage and Hour Act 


Reviewing the Wage and Hour Act 
Mr. Watters said that at the present 
time representatives of various insur- 
ance organizations are conferring with 
the administrator of the Wage and 
Hour Division concerning compliance to 
be made by insurance companies, not- 
withstanding the fact that various em- 
Ploye groups of insurance organiza- 
tions have advised Federal authorities 
that they would continue to maintain 
that the law does not apply to insur- 
ance companies, because they are not 
engaged in interstate commerce, and that 
compliance would be considered as vol- 
untary. 

“The Wage and Hour Division,” said 

(Continued on Page 26) 
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A Long Time 


Between age 27 and age 89 is a long time, and that is how 
long this Wisconsin man was insured. 


Back in 1879, at age 27, he was a “clerk in a merchant tailor- 
ing and gent’s furnishing store.” His maternal grandfather was 
still alive at age 84, and his other three grandparents had died 
at advanced ages. He seemed a good risk and was accepted when 
he applied for $1,000 of Ordinary Life, payable semi-annually. 
Five years later, at age 32, he applied for and received another 
$1,000 Ordinary Life, payable annually. 


Through 62 years he kept the first policy in force, through 
57 years the second. And in September of 1941, at the age of 89, 
he died and the insurance was payable. 


On the first policy, during the 62 years, he had paid $1,298.44 
in gross premiums, diminished by $537.53 in dividends. On the 
second policy, during the 57 years, he had paid $1,357.17 in gross 
premiums, diminished by $523.34 in dividends. 

Thus the $2,000 of life insurance, over that long period, had 
cost him $1,594.74 net—and he had had 57 and 62 years of life 
insurance protection. 

Says our Wisconsin agency cashier: “This is a remarkable 
proof of the advantage of insuring while you are young. Even had 
he lived to age 96 and then received the face amount he would 


have realized a nice profit on his investment; to say nothing of 
his insurance protection. 


es 
‘THE PENN MUTUAL LIFE INSURANCE CO. . 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 




















War Time Experience 
As Shown in Canada 


Given by Williamson 


Tells Home Office Life Underwrit- 
ers British Risks Showed 54.7% 
of Expected 


WAR TIME HEALTH BETTER 








Meeting of Group Here Discusses 
Special Underwriting Problems 
of War Conditions 





Home office life underwriters from all 
over the United States and Canada gath- 
ered in New York this week for the 
Fall meeting of the Home Office Life 
Underwriters Association a feature of 
the program being informal discussion 
of questions of underwriting raised by 
conditions of war. The general sessions 
on Thursday and today were preceded 
by the meeting of the important occu- 
pational committee group which has 
special problems of its own. 

As the organization is entering its 
second decade, J. D. Williamson, actu- 
ary of Canada Life, in his address as 
president, reviewed the widening activi- 
ties of the Home Office Life Under- 
writers Association and its contribution 
to the whole field of underwriting. 

President Williamson gave some inter- 
esting figures on the experience of Ca- 
nadian and British companies under war 
conditions. 


Gives War-Time Experience 

“The war-time experience of three 
Canadian companies, each of which has 
a substantial volume of business in Great 
Britain and Ireland, was made available 
to me,” said President Williamson. “The 
experiences were quite similar and so I 
pooled the figures, using the sums as- 
sured less the reserves in obtaining the 
mortality ratios. 

“For the period from the beginning 
of the War, Ist September, 1939, up to 
3lst August, 1941, which is just two 
years, the ratio of actual, including war 
claims, to normal expectancy was 54.7% 
on their British Isles business, whereas 
for their business in Canada and the 
United States the ratio was 56.1%. When 
you exclude war claims from the experi- 
ence, the difference is 10.4%. 

“The only experience for British com- 
panies which appears to have been pub- 
lished is for the year 1940 and war 
death claims for 22 companies combined 
were 10.7% of normal death claims for 
that year. The war claim ratio for the 


(Continued on Page &) 
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Some Interesting Facts and Figures Eg 
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FORTY-FIVE YEARS AGO, in 1896, the New York Life Insurance Company started “Nylic for to 
cou 
= 
Jol 
Agents.” There are now nearly 1,000 living agents who are Senior Nylics and who have earned the right to we 
| ach 
S bes! 
receive regular income checks, payable every month for life, provided they do not enter the service of another as 
has 
\ 
he 
life insurance company. nth 
Sal( 
cho 
trib 
tar 
The amount of each Senior Nylic’s income check is determined by the volume, incidence, and per- Er 
i 
gun: 
with 
sistency of the business which he produced under the terms of his “‘Nylic”’ contract. The present average is nearly $100 a 
oe 
Il 
busi 
per month, the lowest is about $20 per month, and the highest is over $500. As most agents continue to write a hold 
me 
you 
said 
| 
substantial amount of business after becoming Senior Nylics, their Senior Nylic checks are only a part of their income. Eun 
Quai 
Was 
out 
The average age when agents have become Senior Nylics has been about 55. Many of them are She 
of h 
fal 
— 
Sunt 
: : , . : a ial kille 
still young in years ... most Senior Nylics remain young in spirit. bie 
ie. 
succe 
portir 
The opportunity to qualify for a Senior Nylic income encourages New York Life agents to render ar 
ale 
) said; 
a 
F JaSIS, 
. . ° . e q b i 
the best possible service to their clients. ‘“Nylic for Agents” thereby benefits all concerned —the policyholder, the beg 
obil 
fs 
’ Some 
Insure 
Company and its agents.  ieeigg 
ma 
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In the “How To Get Ahead” broad 
cast of November 6, sponsored by Inter- 
national Correspondence Schools over 
Station WCAU, Philadelphia, with Dale 
Carnegie as master of ceremonies, Lewis 

W. Douglas and four other members of 
the Mutual Life organization were 
chosen as interviewees. The four were 
Eunice Bush of Baton Rouge, La., one 
of the leading women agents of the 
country; Cornelius McCole, district man- 
ager, Scranton, Pa.; Paul Kontul, inspec- 
tor Mutual’s bureau of investigation, and 
lohn G. Kelly, assistant general counsel 
of the company. 

Program one of a series which 
features men and women who have 
achieved success in the business, pro- 
fessional or industrial worlds through 
application, self-education and the in- 
tense determination to succeed whi'ch 
has marked America’s leaders. 


Vas 


Importance of Constancy 

Mr. Carnegie asked Mr. Douglas what 
he thought was most important element 
in success and president of Mutual Life 
said that if he were pinned down to 
choosing one of the virtues which con- 
tribute to success he would name con- 
stancy. This applies to all fields. The 
“fiash-in-the-pan” is not the type of man 
who can be depended upon. It 1s as-ound- 
ing how so many successful men get 
that way because they stick by ther 
guns through thick and thin. The man 
with constancy is a man with firmness 
of mind, with persevering resolutions, 
with steady unshaken determination, a 
man whose future takes care of itself. 
“Give me a group of men like him and 
I'll build you an enterprise—academic, 
business or of any other kind that will 
hold its own in any competition. Give 
me 130,000,000 like them and I'll show 
you a nation that can never be stopped,” 
said Mr. Douglas. 

Dramatic Life of Eunice Bush 


For the first time the life story of 
Eunice Bush, members of Women’s 
Quarter Million Dollar Round Table, 


was told. Drama has extended through- 
out her career. She was born on a 
farm in Beauregard Parish, Louisiana. 
She helped run the farm due to illness 
ot her father. Debts were many; crop 
failures frequent. A fire destroyed the 
home which was uninsured. When 
Eunice was 14 her older brother was 
killed and she then became principal 
bread-winner. Schooling was finished 
In spare moments. When 16 she fell in 
love and eloped. The marriage was not 
successful. She soon found herself sup- 
porting her mother, younger sister and 
her son. Responding to a question by 
Dale Carnegie as to how she d‘d it she 
said: 

“] sold furniture on a commission 
basis, silk stockings from door to door, 
but in 1930, when things looked black- 
JT had some luck—won an _auto- 
mobile in a newspaper subscription con- 
test. I had to put that car to work. 
Some one suggested, Why not sell life 
msurance. So, I did. I just had to sell 
Insurance in order that the family could 


eat. I knew no one in Baton Rouge. 
| The thought occurred to me_ that 
ots of people owned the kind of car | 


had won, That was a Chevrolet; so I 
— on the automobile sales company 
ag sold the car and got background. 
irst policies sold on that hunch were to 
we and two sons who had the auto- 
mobile agency. Sold them business in- 
surance as key bees : Sag 
oS Key men in their business. 

Ol > > "ae fed ” 

— looted up $25,000. 
4 seven years Mrs. Bush has been 








Lewis W. Douglas 


a member of her company’s National 
Field Club. 
Other Talks 
Cornelius J. McCole, former miner and 


for seventeen years a member of the 


| Take Part in Mutual Life Broadcast 





and Dale Carnegie 


company’s field club, told how he sells 
many insurance policies to miners in his 
territory surrounding Wilkes-Barre, Pa. 

Paul Kontul of company’s bureau of 
investigation, worked his way through 


Death of Elbert H. Brock 


Former Vice-President of John Hancock Had Served Company 
More Than Half a Century; Headed Company’s 


Weekly Premium Organization 


Elbert H. Brock, formerly vice-presi- 
dent of the John Hancock and a direc- 
tor of that company since 1925, died a 
few days ago while in St. Petersburg, 
Fla. Funeral services were in 
Wednesday. Mr. 
the company fifty-four years when he 
He was in charge of 
organization 


3oston on 


3rock had been with 


retired recently. 
the 
handling weekly premium insurance. 


company’s district 

Born in a New Hampshire village, Mr. 
Brock went to country schools; clerked 
in a drug store when not at his school 
Then he was a clerk in a village 

He went to Boston and 
advertisement in a 


desk. 
general store. 
answered an news- 
paper of that city. In reply came a pos- 
tal card, signed by Roland A. Lamb who 
later became the John Hancock’s presi- 
dent. 
Mr. 


clerk in 


“Come in and see me,” it read. 
went to work, starting as a 
the the staff 
which at the time consisted of twenty- 
three persons. Stephen H. Rhodes was 
president and George B. Woodward, 
secretary. Later, Woodward became one 


Brock 


home office, of 





Blank & Stoller 
BROCK 
Photo Taken in His Prime 


E. H. 


‘Mutual Life People Tell Radio Audience 
How To Get Ahead 


high school, college and law school while 
supporting a family of six, told of ad- 
ventures in searching for missing people 
on whose policies death claims had been 
made. Mr. Kontul spoke about one case 
which he vividly recalls because he be- 
lieved that trailing the man _ involved, 
who had been missing for seven years, 
would take him through countries he had 


always wanted to see, and perhaps 
around the world. 

“Before I started on my world-wide 
trip,” Mr. Kontul related, “I looked in 


the city directory—just on a wild hunch. 
And there he was. The missing man. 
He’d never been away from the city in 
all of those seven years. I found him 
working on the WPA.” 

Youngest man on the program was 
John G. Kelly, assistant general counsel 
of Mutual Life. Mr. Kelly told how 
he started as an office boy for Mutual 
Life in 1924+ at $11.25 a week. He de- 
cided to study stenography and soon be- 
came secretary to one of Mutual Life’s 
vice-presidents. He kept on studying 
at night and at last won a law degree. 





of the outstanding men in the insurance 
business. 

The Weekly Premium business was 
increasing at a rapid pace at the time 
Mr. Brock joined the company. He be- 
came an agent under the late S. S. 
Voshell, then superintendent of the Bos- 
ton agency. Voshell at a subsequent 
date was to become one of Brooklyn’s 


leading managers. At the time of Mr. 
3rock’s fiftieth anniversary with the 
company in 1937 Brock said to the 
writer: 


“T loved the work of being on a debit. 
I traveled hours each day over Boston 
streets calling on people, and I remem- 
ber one incident particularly as it gave 
me great pleasure and also demonstrated 
the tremendous field of prospects. I 
went into a cobbler’s shop to have my 
only pair of shoes resoled. While wait- 
ing I talked insurance. As a result | 
wrote eight applications for eight weekly 
premium policies on the cobbler’s chil- 
dren before I left the shop. Years went 
by, and it was a great thrill when I 
finally became director of the Weekly 
Premium forces of the John Hancock. 
I could not help then thinking of the 
exciting days I had had in selling poli- 
cies in the field, often to people who 
had no other security.” 


His Visits to the Field 


Mr. Brock became superintendent of 
agencies in 1917; vice-president of the 
company in 1920; member of the board 
in 1924. For many years he made a prac- 
tice of visiting every district office of 
the John Hancock at least once a year 
and talking with the agents. He knew 
and understood their daily routine and 
they profited much from contact with 
his broad understanding of their prob- 
lems. 

\ few years ago he said to the 
writer: “I feel I have lived in a re- 
markable life insurance age. I have seen 





the adoption of legal reserve for all 
sound companies, with the consequent 
great growth and stability. The one 
great thing, to my mind, however, has 


been the constant and consistent prog- 
ress of the agent. Once an occupatior 
sought by few, abandoned by many, the 
selling of life insurance has become an 
occupation of dignity and responsibility 
and many men have raised it to the 
standing of a profession, with rewards 
in high figures.” 
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N. Y. Semen Plan 
3ig Dinner on Dec. 10 

IT WILL BE HELD AT WALDORF 

Many Presidents out Agency Officers to 


Attend; Recruiting Panel in After- 
noon; Send Questionnaire 





e biggest sptial affair during the 

et € ¢ ention of the Associa- 
Life Insurance Presidents will 

e the dinner of the Life Managers As- 
ation of Greater New York, Wed- 
esdayv night, December 10, at the Wal- 
-Astoria Hotel. President of Life 
Managers is K. A. Luther, general agent, 
\etna Life. William J. Dunsmore, Equi- 
table Society, is vice-president, and 
Julius Eisendrath, Guardian Life, is sec- 


retary-treasurer. 

Chairman of dinner committee is H. 
Arth ur Schmidt, Allen & Schmidt, New 
England Mutual. On entertainment com- 

ttee are George P. Shoemaker, Provi- 
ient Mutual; Al H. Johanssen, North- 
western Mutual Life; and Ben Salinger, 
Mutual Benefit. 

Secretary Eisendrath said this week 
hat more than 600 will be in attend- 
ance. A number of presidents of life 


insurance companies and life agency of- 





ficers will attend. Last year the event 
ok the form of a gridiron dinner in 
which the actors were life insurance 
men, but so much of the talent went 
into the Government services that it 

decided this year to have profes- 





A number of 
being engaged. 


entertainmeni. 
of first rank are 





Recruiting Panel 
During the afternoon of December 10 
there will be a panel on recruiting based 
yn a questionnaire which is being sent 
» managers. Chairman of the panel 
be Arthur V. Youngman, general 
agent, Mutual Benefit. Questions asked 





n the panel follow: 
Is recruiting me under age 30 worthwhile 
How does one find them? 
WI re nominators best found? How to 

















recruiting | ‘ 
iz How can recrui old” or 
recruitir 
help supervisor to 
j g job esser 
of general agent, or do you cor 
bined job of the general a 
or do you have a recruiting 
stant who does most of tl 
recruit to a special sales 
Id ¢ trainin g procedure If so 
WI ti ffective y of selling the 
Is ecruiting manua aid How 





nat of the recruiting 

Tf financing plan 

VW ec successful ? 
brokers as full- 





mental attitude of the 


) recruiting have to 





State Mutual 3.09% Ahead; 
G. H. Young, N. Y., Leads 
on of the 


Ictober 30> pre duct 
: : , 


a record 


State 
that is equaled 
two other days in the recent 


} . , 1° = a1 
S ne company, to make an 
ease r the year date of 3.09% 
é the same period 1940. For the 


f 4 1 — ° ° ~ 4 4 
October the gain is 17.38% 





Leading agency for the year to date 

e (ses H. Young office, New 
8 ee ie, ee : . 1 

york, followed by J. C. Caperton, Chi- 

. s] B. Clark, Boston: George 

Robjent, Boston, and Guy A. Reem 


FRASER AGENCY GAIN 





The fraser avency, Connect Mu- 
ial, New York, reports paid for busi- 
less 1 October, $1,024,000, as com- 
pared with $657,313 for October, 1940, 


ACTUARIES WIN QUIZ 


Team Headed by John R. Larus Beats 
Women From Colt’s Arms; Russell 
Hooker Last To Be Stumped 
Six actuaries in Hartford were matched 
against six representatives of the Colt’s 
Patent Fire Arms Manufacturing Co, in 
a quiz Monday night in Hartford on the 
“True or False” radio program, the actu- 
aries winning. When the last ammuni- 
tion’s girl went down to defeat there 
were still three actuaries going strong. 
Last person to be stumped by a question 
was Russell O. Hooker, actuary Con- 
necticut State Insurance Department. 
Captain of the actuarial team was John 
R. Larus, Phoenix Mutual. Others on 


the team were Thomas Kk. Dodd, Con- 
necticut Mutual; Ward Hart, Connecti- 
cut General; Gordon Streeter, Aetna, 


and William T. Burling, Travelers. 
Questions had largely to do with art, 
geography, radio and anatomy. 


N’WESTERN MUTUAL DIVIDENDS 





Company Will Maintain Same Scale as 
in 1942; Total Distribution to 
Be $33,460,000 

The Northwestern Mutual Life will 
continue the same scale of dividends to 
policyholders in 1942 as was paid in 1941. 
This action has been authorized by the 
executive committee of the board of 
trustees. The 1942 dividend manual will 
be available for distribution to the 
agency force about December 1, accord- 
ing to Percy H. Evans, vice-president 
and actuary of the company. The total 
amount apportioned for dividends in 
1941 was $33,400,000. 





J. H. BROWN IN CLEVELAND 

John H. Brown, field 
Phoenix Mutual, was the 
November 13 at a luncheon 
the Cleveland Life Underwriters. 
subject was “Prestige Building.” 
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Hugh T. Martin, Illinois 


Bankers Executive, Dies 


Hugh T. Martin, chairman of the 
board, Illinois Bankers Life, and presi- 
dent of the company until a month ago, 
died suddenly November 10 at his home 
in Chicago. He was 62 years of age. 

Mr. Martin graduated from Monmouth 
College and took his law degree from 
University of Michigan. His entire legal 
career was spent in Chicago. He became 
officially connected with the Illinois 
Bankers in 1929 as a director. Later 
he was elected president. 

R. OLSON TALKS AT CHICAGO 


and 
spoke 


Raymond Olson, vice - president 
general counsel, Mutual Trust Life, 
on “Life Insurance Developments : In the 
Past and in the Future,” before the Life 
Agency Supervisors of Chicago at a 
luncheon meeting November 13. 


H. D. HART ‘T BIRTHDAY TRIBUTE 
Applications totaling $1,099,052 were 
received by Illinois Bankers as a tribute 


from the field force to Vice-President 
Hugh D. Hart on occasion of his birth- 
day. 
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New England Mutual Nearly 
Moved Into New Quarters 


The company name was removed lay 
week from the old home office build'ny 
of the New England Mutual at 87 Mik 
Street, Boston, and the clock in. the 
tower of the new home office was started 
in preparation for removal from the 
familiar landmark that has housed the 
company for the past sixtv-six years, 

New England Mutual hall and the 
charter room on the first floor can be 
seen through the three double bronze 
doors, inside which the lighted foyer anj 
the bustle and stir of moving indicate 
anticipated eepnany, 





MADE 1% GAIN IN WRITINGS 


Month Campaign of 
Bankers National in October “Best 
Ever”; Agents Give Good Response 
William J. Sieger, vice-president and 
superintendent ~% agencies of Bankers 
National Life of Montclair, N. J, re 
ports that October, during which policy. 
owners’ month was observed, was a suc 


Policyowners’ 


cess. Volume of new paid-for business 

high percentage of which was placed 
on old policyowners, reflected a ney 
high for 1941 and was 11% over the 
figures for October, 1940.  Applied-for 
and issued business also showed a de- 
cided gain, indicating an encouraging 


momentum on the part of the field force 





SETH BURWELL AT - LANSING 
Seth R. Burwell, director of the hie 
and fraternal division, Michigan State 
Insurance Department, was the principal 
speaker last week before the Lansing 


Association of Life Underwriters. 
Mr. Burwell stated that it was. the 
Department’s purpose to set up suc 


qualification safeguards as will develo 


career agents, and that the Departmen! 
is working in close cooperation in this 
respect with the Michigan association’ 


counsel. 





JOHN HANCOCK CHANGES 
The following changes have been mate 
by the John pegeo effective Noven- 
ber 1: Edward A. O’ Malley from Lews- 
ton Maine to Holyoke. Mass. . district 


manager, succeeding Thomas King, 
who will retire; J. Howard * schadh 
assistant manager at Utica, to district 
manager at Glens Falls, succeeding 
Thomas E. Meath, who will retire; at 


manager al 


Howard S. Jones, 
manager @ 


Lowell, Mass., to 
Lewiston, Me. 


assistant 
district 
DINNER FOR W W. J. AUSTIN 


W. J. Austin, Metropolitan manager # 
Buffais was recently given a testimonia 


dinner upon the occasion of his twetr 
tieth service anniversary. He was pre 
sented with a motion picture camera 
Attending from the home office was ¢ 
C. Eggleston. Carl Hartfuer, Syracus 
manager and nites tt of the cont 
pany’s National Veterans Association, 
also was gniccniea 
ABNER THORP, JR. JR., IN TOWN 


Abner Thorp, Jr., of the Diamond Lite 
Bulletin service, is a New York visitor 

Ih Se: Kise baie been ‘teal branch 
manager for the Dominion Life in west: 
ern Pennsylvania. 
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pr. Agger, Economist, 
For N. J. Commissioner 


HEADS RUTGERS DEPARTMENT 


rnor Edison’s _Non-political Ap- 
ai Has Written Much on 
Financial Subjects 





The New Jersey senate was scheduled 
to meet yesterday when it was expected 
to receive from Governor Edison for 
confirmation the name ot Dr. Eugene 
r. Agger of Rutgers University as new 
Commissioner of Banking and Insur- 
ance. Term of Commissioner Louis A. 
Reilly had expired last March but noth- 
ing had been done. about an appoint- 
ment by Governor Edison since he took 
office until this week when it became 
known he would name Dr. Agger. 

As head of the economics department 
at Rutgers, Dr. Agger has not been 
active in politics. The change would 
remove an organization Democrat who 
is friendly to the political leadership of 
Mavor Hague of Jersey City. Dr. Agger 
has a background of teacher, economist, 
author and banker. He has written ex- 
tensively on banking. A pamphlet, 
‘Banking and the New Deal” having 
been brought out by the American In- 
stitute of Banking. He contributed the 
article on “Banking in New Jersey” in 
the American Historical Society’s his- 
tory of New Jersey. 

Views on Economic Planning 

Financial people have been scanning 
Dr. Agger’s writings since his name got 
into the political news and they turned 
up the following out of his “Banking 
and the New Deal” which was published 
in 1933 at the beginning of the Roose- 
velt administration : 

“No economic function will be more 
affected by acceptance of the idea of 
economic planning than that of bank- 
ing. * * * Planning, in so far as it is 
achieved, will necessitate a considerable 
change in the accepted banking point 
of view. * * * The banker has been pri- 
marily a business man—he ran his bank 
on a business basis. His choice of in- 
vestments and of loans and discounts 
was controlled primarily by considera- 
tions of private profit. He may or may 
not have concerned himself with the 
functional significance of his calling— 
with the part that banking plays in a 
complicated system based on the divi- 
sion of labor and exchange. 

_ “In a planned economy, however, it 
1s practically imperative that banking 
cease to be regarded as a mere busi- 
ness, controlled by considerations of 
earnings and profits, and that it be or- 
ganized instead as a vital element of an 
integrated economy. 
_ “This would mean that the entrance 
into the banking field would not be left 
open to chance groups of individuals, 
however exalted their reputations and 
their business standing. * * * Banking 
wookd thus tend to become a career. 
It would constitute one of the 
great professions in which the satisfac- 
tions to the practitioner are found not 
in money returns but rather in the ele- 
vation of the standards and in the 
achievements of the career itself.” 


F. H. Sykes Reports 13.9% 
Gain for Fidelity Mutual 


Ina recent letter to managers, Vice- 
President and Manager of Agencies 
Frank H. Sykes, Fidelity Mutual, has 
Stated that “As of November 1 the com- 
Pany is 13.9% ahead for the year on 
paid new business. ‘October . . . was an 
outstanding month. ... In paid business, 
— increase was made, for the best 
etober since 1929. 





P. GESSWEIN AGAIN QUALIFIES 
Mile Gesswein, Home Life of New 
work, has Just exceeded a million dollars 
| paid-for business, having produced 
this volume in eleven months. This 
smount will qualify him for the next 
Million Dollar Round Table, of which 
l€ is already a member. 
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: Why : = 


Wide-eyed and bewildered, the little girl 
pictured above is trying to find an answer for 
the question just asked by her cousins. 


“Why did you come to our house to live?” 


She doesn’t know, for her mother spares 
her the details of the tragedy that has over- 
taken them .. . the story of her daddy’s un- 
expected passing, before he had arranged 
adequate life insurance protection for them. 
All she knows is that they have left the only 
home she had ever known and mother is 
away every day now on a mysterious mission 
called “work”. 


Little girls in your community 
should be spared a 


similar fate. 


Seek out their fathers, and help them to 
prevent it. Your reward will be a 
eratification that can’t be 
measured in dollars 
and cents. 
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Northwestern Mutual 
Pension Plan Ready 


TO GO INTO EFFECT JANUARY 1 





Provides for Joint Contributions; Agents’ 
Benefits Depend on Service, 
Volume, Quality 





The Northwestern Mutual Life an- 
nounces that it has formulated an agents’ 
retirement plan for the benefit of its 
field organization. The plan has been 
approved by the company’s board of 
trustees and by the State Insurance De- 
partments having jurisdiction. Final de- 
tails are being completed and it is hoped 
to put the plan into effect by January 
1, 1942. : 

Under the plan, joint contributions 
are made by the company and eligible 
full-time agents meeting certain quali- 
fications. Retirement benefits are de- 
pendent upon the agent’s length of serv- 
ice and the total volume and quality of 
business produced. The retirement plan 
for the fieldmen is being put into opera- 
tion, company officials said, to provide 
further incentives to those agents who, 
through their production and length of 
service, are contributing to the best in- 
terests of the policyholders. 





Life Institute Meeting, 
Dec. 10, Open to Public 


The morning session of the third an- 
nual meeting of the Institute of Life 
Insurance, December 10, to be held at 
the Waldorf-Astoria Hotel will be open 
to the public. A presentation will be 
made of the Institute’s activities in ad- 
vertising, publicity and motion pictures. 


133% INCREASE REPORTED 


Mutual Benefit N. Y. City Offices For 
October; 5.6% For Ten Months 
Over All 1940 

According to figures of B. C. Thur- 
man, assistant superintendent of agen- 
cies, Mutual Benefit, and manager of 
the company’s home office agency in 
New York City, the four New York City 
offices of the company show a gain of 
133% for October over the same month 
1940, and an increase of 5.6% through 
October over the entire previous year. 

The Arthur V. Youngman agency 
turned in its third consecutive million 
dollar month in October and late in the 
month passed its total 1940 production 
record. 

The Einstein & Salinger agency which 
passed its 1940 total back in July showed 
a gain of 324% over October, 1940. 

The R. F. Bierbaum agency in Brook- 
Ivn gained 176% over October, 1940, to 
turn in the best month in the history 
of the agency. 





AVIATION RIDER IN COURTS 





Companies Seeking Solution of Mistake 
in Minnesota Law Win First 
Court Action 

First round of a court action was won 
last week by insurance companies of the 
State of Minnesota in an effort to have 
declared valid a 1941 law authorizing life 
companies to write policies with an avia- 
tion exclusion rider. 

The Insurance Department has not 
been accepting for filing forms provid- 
ing for such riders. The dispute is a 
friendly one, arising from misunderstand- 
ing and confusion due to an engrossing 
error when the law was passed. 

Last week the Ramsey County court 
overruled the demurrer of the state, 
which will appeal the case to the State 
Supreme Court. 





F. G. BENTRUP IN NEW POST 

Fred G. Bentrup has been appointed 
manager of the Kansas City agency of 
the Bankers Life of Nebraska. Mr. 
Bentrup was until recently a Icading 
personal producer of the Sun Life of 
Canada in St. Louis, 
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Conference on Bidding 
Is Suggested by Pink 


FOLLOWING LBA. PROTEST 


Situation Not Palatable to Companies 
Superintendent States; I.B.A. Head 
Calls ATT Bid Illegal 


of insurance company 


\ conference 
investment executives, investment bank- 
ers and SEC representatives has been 
suggested by Superintendent Louis H. 
Pink as a result of the protest mad 
» the New York Insurance Department 
by the Investment Bankers Association 
through its president, Emmet F. Con- 
nely, in which it is contended that the 
recent purchase by three life insurance 
companies of the $90,000,000 issue ot 
American Telephone and Telegraph Co. 
bonds was in violation of New York 
law forbidding any life insurance com- 
vany to underwrite securities “joint- 
ly with any other person, firm or cor- 
poration.” 

' Superintendent Pink replied that he 
concurred in the opinion of the Depart- 
ment’s counsel, Leonard M. Gardner, 
that the law forbade underwriting for 
resale but not purchase for legitimate 
investment. The opinion also held that 
the companies bid “severally,” not 
“jointly,” in the meaning of the law. 

States Company Position 

Commenting further Superintendent 
Pink said: 

“The truth of the matter is that 1 
these times there are simply not enoug 
good securities to go around, and any 
method of distribution is bound to hurt 
some one and cause dissatisfaction. 

“Compulsory public sale was never 
palatable to the life companies and three 
of them filed brief with the SEC in 
opposition to this method.” He added 
that the insurance companies partici- 
pated in the bidding in an experimental 
effort to cooperate with the SEC. 
“The large companies have no desire 
to monopolize and would be very glad 
to arrange some method under which 
all companies which so desire would 
proportionately participate in these 
sales. But this would not be a real 
answer. It would still eliminate the in- 
vestment banker and would make it even 
more difficult for individual savings 
banks, trustees and other institutions to 
buy their quota of securities. 

“T do not know that any one has 
found the answer to the very serious 
problem which confronts us. We are 
sympathetic with the desire of the SEC 
to find a solution and must be willing 
to give conscientious trial to any method 
suggested. We shall be glad to cooper- 
ate with the SEC and with your or- 
ganization in an effort to work out this 
problem if we can be of any help.” 


1 
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1 
1 
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GENERAL AGENT AT ROCKFORD 
B. F. McClelland Gets U. S. Life for 


Five Counties in Northern 
Illinois 

The United States Life of New York 
has appointed B. F. McClelland gen- 
eral agent of the company at Rock- 
ford, IIl., covering five counties in north- 
ern Illinois for both life and accident 
and health business 

B. F. McClelland formed his own gen- 
eral agency in 1919 with Continental 
\ssurance, operating in northern Illinois 
vutside of Cook County. Prior to that 
e€ was associated with the Union Cen- 
tral in Kentucky, the Equitable of New 
rk and, as supervisor, with both the 





Franklin Life and Continental. Mr. 
McClelland is a member of the Inter- 
national Rotary Club, the Rockford 


Country Club, the Elks Club, the Rock- 
ford Life Underwriters Association and 


thre executive committee of thre Boy 
Scouts in northern Illinois. He organ- 
ized the first Boy Scout troop in. this 


section and he was the first president 
of the General Agents & Manavers As- 
sociation in the Continental. He is a 
Mason. 


EE. 


the Canada 
been appointed agency assistant at the 


home. office 





Campbell, ass stant manager of 


Hollywood 
manager of the recently combined Holly- manager at Hollywood 
\ngeles offices. The new Campbell joined the company in 1935. 


wood and Los 
office at Los Angeles will be in charge 


of Miss M. Orchard, branch secre- Pomona in 1937, supervisor 
tary and Miss H. E. Andros, cashier. Angeles in 1938 and assistant 
soth Mr. Burton and Mr. Campbell at Los Angeles in 1940. 


NAT’L LIFE OF VT. UP 17% 
months’ increase for the Na- A statewide sales congress 
Life 


Ten 
tional 
cording 


to 


Life at Los Angeles, has 


Canada Life Changes on Pacific Coast 


ee] 








NEIL BURTON E, E. CAMPBELL 


Pacific Coast supervisor. 





MINNESOTA SALES CONGRESS 


life 


became associated with the Canada Life 
through its Los Angeles branch under 
the management of C. H. Carpenter, now 
ae i Burton 
and Neil Burton, former — joined the company in 1932, was made an 
manager, has been made inspector at Los Angeles in 1934 and 


Mr. 


He was appointed district manager at 
Los 
manager 


Vermont is 17.39%, ac- agents will be held in January by the 


report of Vice-President Minnesota Life Underwriters 


Associa- 


Edward D. Field. October business was tion. As a booster for this congress a 
of the same month last meeting of southern Minnesota agents 


29.19% 
year. 


ahead 


was held November 13 at Rochester. 








ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.A\CAAILLEN 


GENERAL AGENT 


THE NORTHWESTERN /A\UTUAL 
LITE INSURAN(E (O/A\PANY 


547 MMADISON AVENUE 











Jackson Maloney Addresses 
Keystone Group on Contes, 


The Keystone Group, Life Insurg 
Advertisers Association was adn 
by Jackson Maloney, vice-presiden 
Philadelphia Life, at its monthly meer 
ing, November 5. Mr. Maloney tock 
for his subject “Publicizing and Hand). 
ing Contests, Drives and Conventions. 
Their Effect on Business and 4, 
Agent.” ‘ 

Mr. Maloney said the object of a 
convention was to create enthusiasm, jp. 
crease the agent’s knowledge and to get 
him into the habit of doing things, }, 
stated that in his company conventions 
usually run ten to twelve months: qual. 
fications are not set too high and lower 
requirements are established for mep 
who have not been to two previous cop. 
ventions. The most important qualifica. 
tion, he stated, is a-good renewal recor 
for business paid for during the previoys 
convention years. 

A resolution passed at the meeting 
paid tribute to C. Sumner Davis, edito 
of publications, Provident Mutual anj 
past president, Life Insurance Adyer. 
tisers Association, for his work as, 
Keystoner and as a member of the 
national organization. 





J. N. JARRETT DIES 


Imperial Life Vice-President and ; 
Founder Had Been Ill for 
Nearly a Year 


J. N. Jarrett, vice-president and man- 
ager of the Industrial department, In- 
perial Life, died November 7 at Aste- 
ville after a prolonged illness. He was 
61 years of age. 

Mr. Jarrett was one of the five foun¢- 
ers of the company in 1905 and was one 
of the most widely known insurance 
executives in North Carolina. He wa 
educated at Old Weaver College a 
Weaverville. 

Mr. Jarrett was chairman of the board 
of stewards, Central Methodist Church 
where he had been active for many 
vears. He was a charter member of 
the Asheville Optimist Club and served 
for one year as its president. He was 
also an organizer of the Santa Pal club 
of the Optimists. He was vice-president 
of North Carolina Minerals, Inc. 





CONN. GENERAL PAYS BONUS 

The Connecticut General has at 
nounced a plan of emergency compen: 
sation to counteract the increased cos 
of living. 

Payments will be made quarterly be 
ginning November 19 to those now 1 
the company’s service and employed be 
fore November 1, 1941. A 10% bonus 
will be paid on the first $1,000 of salary 
5% on the next $4,000 and 2% on the 
next $5,000. 

At the same time a_ five-day week 
for all home office employes for the et 
tire year was announced. 





AETNA LIFE DIVIDENDS SAME 

Directors of Aetna Life have voted '0 
continue present dividend scale for div 
dends payable next year. ; 

The rate of interest to be allowed ™ 
the participating department on the pro 
ceeds of policies left with the compat} 
for all payments falling due in 1942 ant 
to be allowed on dividend accumulation 
will be 3% except where a higher rate* 
guaranteed. * 

The same rate of interest of 3% wi 
be paid in the non-participating depart 
ment on funds held by the company & 
cept where a higher rate has been guar 
anteed. 





EQUITABLE OF IOWA GAINS 

The Equitable of lowa_ reports that 
October production, totaling $5,972, 
was the largest volume since 192% ! 
was the sixth consecutive monthly galt 
of 1941, and represented an_ increas 
of 3.6% over the same month 

Total new business for the year 
date is $53,195,120, an increase ol Ay 
over the same period last year. 
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Meets Arriving British Notables 


Charles E. T. Stuart-Linton, Insurance Agent, Is Liaison Officer 
of British Information Services Here; Wrote Insurance 
on International Figures 


Charles E. T. Stuart-Linton, a New 
York insurance agent who has written 
ten policies on many international celeb- 
rities in Greater New York, 
heen acting as liaison officer of the 


has also 
ritish Information Services here. In 
that capacity he has met many of the 
leading figures of Great Britain as they 
have arrived at LaGuardia Field, on 
These notables have included 
Ambassador to 
U. S.; Major Clement Atlee, British 
Deputy Prime Minister; Sir Noel 
Charles, British Ambassador to Brazil; 
3ritish Red 


Clippers. 


Lord Halifax, sritish 


Countess Limerick of the 
Cross. Also, he has greeted on arrival 
here on Clipper two 
celebrities: A. E. Morgan, president of 


the Insurance Institute of London and 


3ritish insurance 


general manager of London Assurance, 
and Arthur S. Rogers, former president 
of the Institute and general manager of 
London & Lancashire, who came here 
as members of a commission of three 
sent by the British Government in con- 
the With the 


nection with Trading 
Enemy Act. 

As a life insurance man Stuart-Linton 
in 1925 and 1926 wrote $2,000,000 on the 
late Anthony Fokker, airplane designer, 
greater part of that insurance being 
placed in British companies. In 1928 
he placed more than $1,000,000 of life 
insurance on Edith Bishop Taylor of 
Newport, R. I., widow of the late Moses 
Taylor. She is now Mrs. Guthrie 
Nicholson. He also wrote $150,000 on 
the Hon. Elidor Campbell, at one time 
attache to the British Embassy of Wash- 
ington, and recently of the British 
Foreign Office. Campbell’s father was 
the late Earl Cawdor, who was First Lord 
of the Admiralty under the late Lord 
Balfour when Prime Minister. 

Among some of the insurances he has 
written on prominent persons in past 
lew years, either in London or in New 
York, and for large amounts were these: 

The late Prince George of Russia and 
the late Prince Georges Matchabelli, Col. 
Holland Duell, Mrs. Lea Hudson of New 
York and Devon, Pa.; Princess Levan 
Melikov de Sumhetie, Sir Derrick Wern- 
her, Bart.; Eugene Kelly, now of Ber- 
muda; Frederick Croft of New York; 
Mrs. Fownes Barnes of Philadelphia; 
Reuben H. Fleet, president of Consoli- 
dated Aircraft Corp. Capt. Harold Auten, 
V.C, R.N. and Arthur J. Moulton of 
Newport and Chateau de la Verriere, 
France, 

Sir Derrick Wernher is eldest son 
ot the late Sir Julius Wernher, multi- 
millionaire and close friend of late Cecil 
Rhodes, 


f His Ancestry 
Stuart-Linton has a claim to the Earl- 
dom of Traquair, an ancient and at pres- 
ent dormant Scottish peerage. While 
ot Scottish descent he is partly Amer- 
ican on his maternal grandmother’s side. 
His maternal grandfather, the late John 
Borland Finlay of County Antrim, 
iIster, married the daughter of the late 
James Elwyn Brown, 5, a Pennsylvania 
posse A great grandson by a second 
Harriage, James Elwyn Brown, 7, is 
resi secretary to the American Em- 
me, tf London. John Borland Finlay 
pi formerly on the staff of the Gov- 
hor ot Upper Canada. 
_Stuart-Linton was born’ in 


"Tance; and was educated at 
schools in Eng 


Nice, 
private 
land and attended Trinity 








"versity, Toronto. For some years 


publications 
United 


extensively for 
such as the Empire Review, 
Service Magazine, Pall Mall Gazette 
and The Standard of London. He con- 
tributed a number of articles on British 
Imperial, political, Naval and Military 
questions which appeared in a number 
of publications, and also wrote for the 
New York Sun and other daily papers. 
A book of which he is author is “The 
Problem of Empire Governance.” 

During the first World War Stuart- 
Linton served with the Canadian Ex- 
peditionary Force, and later held a com- 
mission in the 109th Regiment and served 
with the First Central Ontario Regiment. 
C.E.F., later serving on the British Mili- 
tary Mission to the U. S. 

He became an insurance agent in New 
York City. Retaining his British citizen- 
ship he spent part of each year in Eng- 
land up to time of present World War. 


he wrote 


C. E. T. STUART-LINTON 


During those trips abroad he has written 


considerable insurance. 
No longer fit for military service 





he 


active here for the British 
cause, and as before stated is liaison 
officer of British Information Services 
in New York. Head of British Ministry 
of Information is Sir Gerald Campbell, 


K.C.M.C. 


has been 


Sister Helped Form Bundles for Britain 


His sister, Mrs. Stuart-Linton Gagne, 
helped with Mrs. Wales Latham in 
forming Bundles for Britain. That was 
in January, 1940. The organization now 
has more than 1,100 branches. Mrs. 
Latham is president and Mrs. Stuart- 
Linton Gagne is national secretary. 

Through his father, Adolphus Freder- 
ick Stuart-Linton he inherited a consid- 
erable collection of old masters—works 


by Van Dyke, Reubens, Lawrence, 
Greuze and others. Also, his father left 
him the Altoviti Aphrodite, a marble 


statue which experts believe is the work 
of Praxiteles. That statue he sold some 


years ago to the late John D. Rocke- 
feller. 
Mr. Stuart-Linton belongs to the 


Union Club, Naval & Military Club and 
Royal Automobile in London and in this 


country is a member of the Pilgrims, 
British Schools and Universities Club, 
British Club, British Great War Vet- 


erans and St. George’s Society. 
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Today, it is stronger than ever. 
are sound and _ liberal. 
sense of stewardship . . . a mutual company 
in the truest sense. 
State Mutual is large enough to do big things 
well . . . small enough to give that per- 
sonalized service that counts so much and 1s 
so genuinely appreciated by policyholders. 


INCORPORATED 1844 


State Mutual of Worcester is a Company of 
character. Now in its 97th year, it has stood 
the test of war, panics and depressions. 


State Mutual Life Assurance Company 


of Worcester, Massachusetts 


Rugged os New Englands Rock Bound Coast . 


Its contracts 
It possesses a high 
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H. O. Underwriters 


(Continued from Page 1) 


Canadian companies was also in the 
neighborhood of 10% for 1940. 

“War losses under life insurance poli- 
cies in the British Isles have been offset 
considerably by the relief experienced 
by cessation of annuity payments. No 
actual figures are available but one large 
British office recently announced that its 





WILLIAMSON 


{.-D—: 
President Home Office Life Underwriters 


war losses under life insurance policiés 
were largely offset by the relief from 
higher morality amongst annuitants. 
“The Canadian companies have for 
years experienced lower mortality on 
their British business but the health of 
the general population over there seems 
to be even better in war-time. In com- 
menting recently on the improvement in 
the health of the population, Lord Hor- 
der, a physician to the King, gave as 
some of his reasons—less congestion of 
population, less high living, more exer- 


———e 








to his clients as well as 





rYNO win permanent success the life underwriter must 
have a dual point of view. He must act as a steward 
a representative of his company. 


The Manufacturers Life representative is chosen for 
qualities that promise ability in keen analysis, wise counsel 
and dependable advice. 
with 54 years’ experience in the factors that make for 
success in life underwriting. 


He has behind him a company 


INSURANCE IN FORCE, 60414 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 190 MILLION DOLLARS 


————_ 





INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1827 














cise, more care in cooking, and the fact 
that people had no time to worry about 
little ailments.” 
Increasing Scope of Group 

Referring to the widening scope of 
the activities and usefulness of the as- 
sociation, President Williamson said: 

“When the association was inaugu- 
rated there were twenty-six member 
companies; one year later, there were 
forty-three, while now there are sixty- 
one member companies and others send 
representatives on invitation. The ‘Pro- 
ceedings’—now twenty-two volumes—are 
widely distributed and read. They are 
to be found in life insurance libraries all 
over this Continent and even in the 
British Isles. They are to be found in 
the libraries of the two actuarial bodies 
and also in some universities. 

“The sixty-one member companies of 


the association have on their books about 
110 billions of insurance which is  be- 
tween 85% and 90% of the insurance in 
force on this Continent. The responsi- 
bility of this association is, therefore, 


plain as the proper selection of risks 
becomes increasingly important. The 
interest earnings on the mean ledger 


assets of 278 companies for 1940 were 
3.43%. Comparing this figure with the 
interest earnings for 1939 from the Spec- 
tator’s previous year book indicated a 
fall in rate of 11%. British companies 
are having a similar experience with the 
interest rate. The net rate for thirty 
of the largest companies was according 
to the ‘Economist’ of August 9, 1941, 
3.49% for the year 1940 which, says the 
‘Economist,’ was .19% less than the net 
rate for the previous year. It should be 
noted that the actual rates of interest 





Ralph R. Lounsbury, President 
W. J. Sieger.V. P. & Sup’t. of Agencies 








A few territories open to alert, ambitious 


men who can meet our strict requirements 


NATIONAL LIFE 


Insurance Company..Montelair, N. J. 








—$$—_. 
just quoted will not have been calculates 
on the same basis; the reductions in the 
rates, however, are comparable ani 
worthy of note. 

“Viewing the trend of the interest rai 
earned on the assets, our responsibility 
I say, is plain. The mortality to be 
perienced in the immediate future mu 
ever be in our minds. Our boards oj 
directors look to us to maintain a margi 
of safety since other sources for margins 
are becoming almost insignificant.” 


WIESE AGENCY RANKS SECOND 


All records of the Raymond J. Wiee 
agency, Northwestern National at () 
cago, were shattered in September ani 
October when a sixty-day drive netted 
250 applications for a total of $666 
of insurance. The sixteen agents of the 
office who made their quotas are to li 
the guests of Mr. Weise November! 
with their wives at the Northwester: 
Notre Dame football game, to be ff 
lowed by a reception at Mr. Wies' 
home. 

Business of the agency for ten montis} 
is 20% ahead of the same period lef 
year, putting the office in second pla 
among the company’s agencies. 

Leading agent during the two monili 
drive was H. P. McGovern. 





SAN DIEGO PILGRIMAGE 

Life Underwriters Association of Lé 
Angeles under i chairmanship of He 
= P. Morgan, Hays & Bradstreet agtt 
New E ngland Mutual, made its fir 
eas of the season to San Diep 
November 11. 
Speakers included Martin I. Seo! 
CLU, Scott-Foster Co.; Homer C. Chat} 
ey, Hays & Bradstreet; Henry M. Pe 
sons, agency supervisor, Fred C. Hathe 
way agency, Mutual Life of New Yor 


Harry R. Van Cleave, John W. Yaté 
agency, Massachusetts Mutual; Hat’ 
G. Saul, general agent, John Hane 


and president, California State Asso 
tion; Roy R. Roberts, general ag 
State Mutual Life, and trustee of ® 
National Association, and Charles ! 
Cleeton, CLU, general agent, Occidet! 
Life, and president, Life Underwritt 
of Los Angeles. 





CHICAGO CLU PARTY 


Chicago CLU’s held their Fall *! 
last week with nearly 100 members # 








guests attending. Features of the ete 
sion were a skit by Walter N N. Hil 
and Louis Behr, and a talk by Harry! 
Wright, immediate past president, ¥ 
tional Association of Life Underwnté® 

Chairman of the committee om ® 
rangements and master of ceremot® 
was Robert Curry, Aetna Life. 
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N ational Association 
Committees Selected 


ay PRESIDENT WITHERSPOON 


Personnel of 359 on 28 Committees 
Drawn from 121 Cities Represent 
Sixty Companies 


A personnel of 359 members has been 
appointed to the 28 committees of the 
National Association of Life Under- 
writers for the 1941-42 administration, it 
is revealed by the announcement of the 
jull committee list by John A. Wither- 
spoon of Nashville, president of the or- 
ganization. The committee members 
represent 60 companies located in 121 
cities in 48 states, the District of Col- 
umbia and Canada. 

The number of committees as released 
is identical with last year’s, there hav- 
ing been no new ones appointed and 
none discontinued. The following spe- 
cial committees have been continued: 
agents’ compensation, cooperation with 
American College of Life Underwriters, 
life insurance information, national coun- 
cil meetings, “On to Minneapolis” and 
Research Bureau advisory. No_ vice- 
chairmen were appointed by Mr. With- 
erspoon. 

One additional group, the Life Under- 
writers’ Committee for National Defense 
Savings, is in the process of formation. 

The chairmen of the 28 standing and 
special committees are as follows: 
Standing Committees 


Agency Practices—Clancy D. Connell, Provi 
dent Mutual, New York. 2 
Business Standards—Jul B. Baumann, Pacific 


Mutual, Houston. 
By-Laws—Ear 
tual, Rochester, N. Y. 
Conservation—Ralph E, 
Knoxville. 
Convention Program— 
Penn Mutual, Seattle. 


F. Colborn, Connecticut Mu 
Talley, Penn Mutual, 
James E, Rutherford, 


Cooperation with Attorneys—Roderick Pirnie, 
Massachusetts Mutual, Providence. 
Cooperation with Trust Officers—Paul H. Con- 


way, John Hancock Mutual, Syracuse, 
Cooperation with U. S. Chamber of Com 
merce—Sidney Wertimer, Prudential, Buffalo. 


Credentials—Prewitt B. Turner, Home Life, 
Kansas City. 
Education—Roy Ray Roberts, State Mutual, 
Los Angeles. 
Elections—Peter H. Bush, Jr., Equitable So- 


ciety, Williamsport, 

Finance—Walter E. 
New York. 

General Agents and Managers 
Hartshorn, Metropolitan, Hartford. 

International Council—J. Stanley 
Aetna Life, Denver. 

Law and Legislation—Federal, Charles J. Zim- 
merman, Connecticut Mutual, Chicago; State, 
Philip B. Hobbs, Equitable Society, Chicago. 
_Local Association Administration—W. Rankin 
Furey, Berkshire Life, Pittsburgh. 

Membership—Herbert A. Hedges, 
of Iowa, Kansas City. 

_ Past National Presidents—Theodore M. Riehle, 
Equitable Society, New York. 


Barton, Union Central, 
Wilbur W. 


Edwards, 


Equitable 


Publications—Clarence W. Wyatt, John Han- 
cock Mutual, Boston, : ; 
_Resolutions—Homer L. Rogers, Equitable So 
ciety, Indianapolis. 

State and Regional Associations—Ralph W. 


Hoyer, John Hancock Mutual, Columbus, Ohio. 
Women Underwriters—Elsie Matthews, Con- 
necticut Mutual, Newark, N. J. 
Special Committees 
_ Agents’ Compensation 
Equitable Society, Chicago. 
_ Cooperation with American College of Life 
Underwriters—E. TT Proctor, Northwestern 
Mutual, Nashville. 4 
Life. Insurance Information 
fer, Fidelity Mutual, i 


Harry T. Wright, 


Earle H. Schaef- 


Harrisburg. 


_National Council Meetings Tack Hilmes, 
Equitable of Iowa, Des Moines. — 

_9n to Minneapolis—Tom B. Reed, Great 
Southern, Oklahoma City. 

Research Bureau Advisory—Manuel Camps, 


Jr., John Hancock Mutual, New York. 








ALBANY ASSOCIATION MEETS 
Edward J. Donohue, Rensselaer Coun- 
ty Surrogate was the principal speaker 
at a recent meeting of the Albany Asso- 
Clation of Life Underwriters. Judge 
Donahue stressed the need of carrying 
ue insurance to enable one’s estate to 
meet debts contracted during the life- 
time of the deceased. 
lhe association announced the pur- 
chase of $1,000 Series F. Defense Bonds 
through its president, Ernest Mertens. 
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TRUEBLOOD AGENCY GAINS 26% 
, 1 he Mark A. Trueblood agency, Union 
entral Life, Los Angeles, paid for 26% 
Hore ; business in the last ten months 
than in the same period 1940, 
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West Texas Agents Hold 
All-Day Sales Congress 


The second annual West Texas sales 
congress at Amarillo, November 7, was 
attended by approximately 250 agents. 

Among the speakers were S. J. Hay, 
president, Great National Life and presi- 
dent, Texas Association of Life Insur- 
ance Executives; Stanley Martin, State 
Mutual general agent at Dallas; Tom B. 
Reed, Great Southern, trustee of the Na- 
tional Association; John Arden. South- 
western Life; Emerson Carey, Jr., Den- 
ver general agent, John Hancock; and 
Ricks Strong, Dallas general agent for 
the same company. 

Presiding at the morning and _ after- 
noon respectively, were Neil 
Wright, Southland Life, and Allen Bruce, 
Pacific Mutual, both vice-presidents of 
the Texas association. 

Walter Clayton, Aetna Life, and Ewell 
Jones, Jefferson Standard, were co-chair- 
men of arrangements. 

The agents adopted a resolution re- 
gretting the death of H. B. Wernette, 
president, Texas Association of Life Un- 
derwriters, and praising his work. 


sessions, 





DUTCH TREAT CLUB MEETS 

The Dutch Treat Club, a group of in- 
surance clients of the Buffalo office of 
the Union Mutual Life, held its first 
all meeting in the Rathskeller Novem- 
ber 6. W. Stewart Gishler, associate 
manager, sponsors the group’s activities 
as a public service feature of the Buf- 
falo office. 


GORDON A. HARDWICK 





H. H. WINN, TRAVELERS, MOVED 

Harlan H. Winn, San Antonio, man- 
ager for Southwest Texas for the 
Travelers, has been transferred to Jack- 
sonville, Fla., as manager. 

Mr. Winn joined the Travelers in 
1929; he became San Antonio manager 
in 1939. He is a past president of the 
San Antonio Life Underwriters Asso- 
ciation and has also served as vice- 
president and director. 








Tus 1s the Veterans emblem worn by 
ONE OUT OF EVERY FIVE of our fieldmen—members of 
the Veterans Club. They have represented the Com- 


pany 20 years or more. 


Two OUT OF EVERY FIVE of our ficldmen 


have been with the Company 10 years or longer. 


Such loyalty speaks well for the future. 


The Mutual Benefit 


LIFE INSURANCE 


Organized 1845 + Newark, N. J. 


ey 
era COMPANY 




















G. A. Hardwick Heads 
Job Placement Ass’n 


SCHOOL, COLLEGE GRADUATES 
Outgrowth of an Emergency Program 
Launched in 1939 by Governor James of 
Pennsylvania; Nation- Wide Response 





Gordon A. Hardwick, vice - president 
and comptroller of the Penn Mutual 
Life, is the new president of the Asso- 
ciation of School and College Placement, 
which is the outgrowth of an emergency 
program launched in 1939 by Governor 
Tames of Pennsylvania in order to alle- 
viate the consequences of unemployment. 
An underlying purpose has been to im- 
prove the conditions of youth in every 
walk of life. The association has taken 
a vital interest in the welfare of students 
and graduates of schools, colleges and 
universities as well as all other institu- 
tions. 

The original committee on educational 
cooperation had as its chairman Thomas 
FF. Gates, president of the University of 
Pennsylvania. President Hardwick said 
in a foreword in the October issue of 
School and College Placement: 

“Tl am much pleased to report that a 
nation-wide response has resulted from 
the challenge of the original committee 
on educational cooperation, first sounded 
during the Winter months of 1939-1940, 
and the association has thus been ex- 
tended, in one way or another, into near- 
ly every state of the nation. I can con- 
fidently indicate that the results of the 
past year have far exceeded the most 
optimistic expectations of the original 
committee, when the proposal for the 
formation of such an association was 
first made in December, 1939. An exten- 
sive study has been made into vocational 
guidance facilities at the college level, 
and also into the extent of senior place- 
ment of the June, 1940, classes of mem- 
ber institutions. Cooperative procedures 
have been started whereby member col- 
leges may work together in filling given 
types of positions, and this single 
achievement, taken by itself, opens a 
new channel of institutional cooperation 
of unlimited possibilities. A wide inter- 
change of information has been pro- 
moted among member schools, colleges 
and firms regarding placement methods 
and systems of training. Broad interest 
has been developed in the deeper impli- 
cations of placement, as affecting the 
welfare of youth generally and through- 
Far-reaching in- 


out the entire nation. 
terest has been expressed by leading 
educators and industrialists in the ob- 


jectives and fundamental policies of this 
organization.” 





TOUR LINCOLN NAT’L OFFICES 
A. L. Dern, vice-president and direc- 
tor of agencies and Dr. W. E. Thorn- 
ton, second vice-president and medical 
director, Lincoln National Life, are be- 
ginning a tour of the company’s western 
agencies which will take them to the 
following offices: Ben M. Kirke agency, 
Des Moines; Dennis Radford, Jr., 
agency, Omaha, Nebraska; A. K. Un- 
derwood agency, Denver; Thorpe B. 
Isaacson agency, Salt Lake City; B. M. 
King agency, Butte; J. J. Williams 
agency, Spokane; E. H. Small agency, 
Seattle; G. B. Schwieger agency, Port- 


land, Oregon; J. S. Marr agency, Sac- 
ramento; H. F. Sleeper agency, San 
Francisco; W. T. Shepard agency, Los 


Angeles; Franklin Insurance Service 
Corporation, San Diego; P. W. Aurell 
agency, Phoenix; C. B. Rittenberry 
agency, Amarillo; and the Osborn-Mer- 
cer agency, Kansas City, Missouri. 





OFFICER KILLED IN ACTION 

Pilot’ Officer John Rushton, formerly 
branch secretary for the London Life 
at Stratford, Ontario, has been killed 
in action. 


J. F. BAMFORD DIES IN SEATTLE 


John F. Bamford, assistant to the presi- 


dent and counsel, Northern Life, died 


at Seattle, November 8 at the age of 58 
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Trust Man Joins Home Life 





EDWIN C. 


Edwin C. Holden, Jr., former trust 
representative, Equitable Trust Company 
of Baltimore and co-author with Wil- 
liam S. Herschman of “The Inside Pages 
of a Life Insurance Policy,” has joined 
the P. H. Yeoman general agency of 
the Home Life of New York at Balti- 
more as a representative of the company. 

Widely known in insurance circles, 
Mr. Holden has served as an instructor 
in the Baltimore Institute of Life Un- 
derwriting. He attended the University 
of Maryland, received his law degree 
at the University of Baltimore in 1935 
and his Certificate of Proficiency from 


HOLDEN, JR. 


the American College of Life Under- 
writers in 1938. 
“The Inside Pages of a Life Insur- 


ance Policy” was published in 1939 and 
was designed to provide a simplified pres- 
entation of a life contract. The book 
was endorsed by outstanding general 
agents and managers throughout the 
country. 





MABEL E. THOMAS RETIRES 


Mabel E. Thomas who has been cash- 
ier and assistant cashier of the home 
office agency, Prudential of which Ed- 
ward N. Van Vliet is manager, was 
tendered a dinner October 31 by the 
agency and field force, upon the occasion 
of her retirement after twenty-two years. 
Brief addresses were made by Mr. Van 
Vliet and by Theodore F. Keer, former- 
ly co-general agent, who retired several 
years ago. 





DR. E. W. BECKWITH HONORED 

Dr. E. W. Beckwith, assistant medical 
director, Equitable Society, was the re- 
cipient of honors and a traveling bag 
at the hands of his associates recently 
upon the occasion of his twenty-fifth 
anniversary with the company. Dr. 
Beckwith came with the Equitable in 
1916, served with the A.E.F., was a 
liaison officer with the French army and 
attained the rank of major. He returned 
to the home office of the Equitable in 
1919 and was appointed to his present 
position in 1928. 





OLD LINE LIFE STATEMENT 

The Old Line Life now has in force 
$84,350,807, a net increase over Sep- 
tember, 1940, of $2,541,416. 

\dmitted assets now total $24,244752. 
Gross income increased to $3,263,609 and 
disbursements were $2,443,504, which in- 
cluded $1,442.170 paid to policyholders 
1 


and beneficiaries. 


_T. W. FOLEY AT SYRACUSE 
Timothy W. Foley, New York City 


general agent, State Mutual Life, ad- 
dressed a regional meeting at Elmer 
Beesley agency, Syracuse, October 28. 


W. POCKLINGTON ADVANCED 

Wilfrid Pocklington has been made 
manager of the Ottawa branch, Domin- 
ion Life, replacing W. Ray Gunn, who 
has joined the Royal Canadian Air Force 
in an administrative capacity. 








Why Leave the Rest of 
the Cake Uneut? 


Your prospects and policyholders 
possess Multiple insurance needs— 
Life, Accident and Health, Hospitaliza- 
tion, and Insurance Savings. Moreover, 
they buy these multiple services... 


from someone! 


Why Not from You? 


With a General American Life contract 
covering additional lines, your pros- 
pects multiply, and so do your earnings 
... substantially! You can serve your 
prospects’ every need for personal pro- 
tection, plus Group Life and Group 
Casualty insurance for employees of 
your business prospects. 

Write Jack T. Lynn, vice president, 
for details concerning the many other 
advantages of *‘‘Multiple Line” insur- 
ance underwriting... and about agency 


opportunities now available. 


GENERAL AMERICAN LIFE 
INSURANCE COMPANY 


WALTER W. HEAD, President 


St. Louis, Missouri 





MULTIPLE LINES: Participating « Non-Participating e SalaryjSavings e« Juvenile e¢ Sub- 
Standard e Annuities e Commercial Accident and Health and Hospitalization « Group Life 
Wholesale Insurance e Group Accident and Sickness e Group Accidental Death and Dismem- 


berment ¢ Employee and Dependents Group Hospitalization with Surgical Procedure Benefits 





== 


Plaque for Hugh D, ne 





HUGH D. HART 


At the close of the recent session oj 
the National Association of Life Under 
writers in Cincinnati Hugh D, Har 
vice-president of Illinois Bankers Life 
received a handsome plaque from tha 
organization commemorating his services 
to the institution of life insurance, For 
several years he was one of the seven 
trustees of the National Association and 
in 1926 at Atlantic City he was offered 
the presidency, but pressure of duties 
caused him to decline the honor, He 
accepted the chairmanship of the reor- 
ganization committee, however, and it 
was through his efforts that Roger 8, 
Hull became permanent head of the Na- 
tional Association of Life Underwriters 
Major Hull, among other activities, wa 
Mr. Hart’s attorney in New York, 





G. W. C. HUNT, 70, DIES 
George William Charles Hunt, 70, as- 


sistant to W. Howard Cox, president, 
Union Central Life, for the last nine > 
years, died November 2 in Norwood, 
Ohio. 


Mr. Hunt, who was Mr. Cox’s uncle 
had been with the Union Central for 
about fifty years. He was to have te 
tired November 3 as president of the 
Methodist Union, an office he held for 
ten years. He was for twenty-five year 
chief usher at the Grace Methodis 
Church, Norwood, and was _ active =! 
many Civic activities. 


H. B. WERNETTE DEAD 
H. B. Wernette, president of Texas 
Life Underwriters Association and dis 
trict manager, National Life & Accider' 
at Corpus Christi, died suddenly a tei 
days ago. 


PROVIDENT L. & A. APPOINTMEN! 
Albion K. Hutchinson has been a 
pointed general agent in Jacksonvil 
for the Provident Life & Accident. 
Mr. Hutchinson has been in life i 
surance for twelve years. He attendei 
the University of Florida and_ serve 
overseas during the last war. 





WESLEY DISNEY AT BALTIMORE 

Wesley E. Disney, Congressman 110 
Oklahoma, was the principal speaker # 
the luncheon meeting, of the Baltimor 
Life Underwriters Association, Novel 
ber 13. 

The association has launched a met 
bership drive under the chairmanship ¢ 
Clayton Demarest, Jr., and David Goo 
man, co-chairman, membership Co 
mittee. 


CANADIAN LIFE SALES UP | 
Canadian new Ordinary sales for tit 
first nine months total $295,000,000 ! 
gain of approximately 10% over 
same period 1940, according to figures 
of the Canadian Life Insurance Officets 
Association. 
For September alone, sales totale! 
$34,000,000, a 30% increase over Sep 
tember 1940. 
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Some of the special problems arising 
in occupational underwriting were dis- 
cussed before the Home Office Life Un- 
derwriters at its meeting in New York 
this week by Morris Pitler, statistician 
of the Mutual Life of New Veil Ve 
Pitler addressed the special session of 
the occupational committee Wednesday. 
He made the suggestion that to avoid 
double handling of cases each company 
develop in its underwriting department 
an occupation specialist familiar with all 
the angles of the various classifications. 

Mr. Pitler made specific recommenda- 
tions concerning the rating of certain 


groups. He said: 

“l think we are justified in granting 
standard life insurance to those indi- 
viduals, now working as unskilled la- 
borers, whose previous work or educa- 
tional training justifies the presumption 
that their present status is probably 
temporary. Such a practice will apply 
largely among young high school and 
college graduates and among skilled me- 
chanical trades—people thrown out of 
their regular work during the depression 
years and to many previously employed 
as clerical workers. However, when it 
comes to a consideration of the double 
indemnity benefit, we are dealing with 
something that is affected by the acci- 
dent hazard, which is an immediate haz- 
ard and which strikes all workers in 
the group about equally, regardless of 
future prospects. It seems logical, there- 
fore, to assess the regular extra pre- 
mium charge for the group on double 
indemnity while at the same time classi- 
fying the risk as standard for life in- 
surance. 


Liquor Handling Industries 


“I hesitate to bring up again the con- 
troversial liquor handling industries 
which have already been the source of 
several discussions in these meetings. 
From the workers in these industries, 
which include restaurants, hotels, 
saloons and bars, breweries, distilleries, 
night clubs, bowling alleys, billiard par- 
lors, and others, comes a_ significant 
proportion of our business and perhaps 
no single group of industries creates as 
much trouble for the underwriter, first 
in arriving at the proper rating of the 
individual risk and then in the appeals 
tor more favorable rating from the 
agents. 

“It helps the underwriter considerably 
if he starts out with the knowledge that 
available mortality data indicate that 
practically every occupational group as- 
sociated with the manufacture or sale 
of alcoholic beverages experiences ex- 
cess mortality, that this excess mortality 
1s assumed to be caused largely by the 
greater-than-average consumption of 
such beverages by individuals in these 
occupations, that such drinking is fre- 
quently induced by business require- 
ments, such as the creation of good 
will, and that the drinking is of the 
regular daily-user’ type rather than ‘im- 
moderate use.’ What is sometimes con- 
sidered adverse information on ‘habits’ 
May prove to be acceptable if it fits in 
With our expectations of the hazard in 
this group of occupations, for which 
hazard we are presumably making an 
adequate extra premium charge. Thus, 
regular daily drinking is to be expected 
among people engaged in some of these 
occupations, but if drinking is in too 
sreat quantity or if there is added to 
regular daily use occasional drinking to 
gow ae extra premium charge 
: Probably inadequate and the risk is 
all, acceptable on the same terms, if at 


in ‘The basic reasoning is helpful, also, 
answering the usual complaint of the 











agent that he has known the applicant 


Morris Pitler Discusses Rating Before 
Home Office Life Underwriters Here 


in question for years, that he bears an 
excellent reputation and never drinks 
to excess and, therefore, the extra pre- 
mium charge should be removed. 

“Quite recently we were asked if we 
would issue our preferred risk policy 
to a man who is a scenario writer for a 
movie production company. The ‘movie’ 
industry presents what the underwriter 
calls an environmental hazard which 
makes many individuals in this industry 
border-line risks, at best, for life insur- 
ance. Included among such, with actors 
and actresses, directors, etc., are scenario 
writers. The particular case in question, 
however, presented some unusual fea- 
tures. The applicant’s employer was en- 
gaged in producing industrial and com- 
mercial movies and the studios were lo- 
cated in Cleveland, where applicant also 
lived and worked, far removed from the 
so-called Hollywood atmosphere. In 
these circumstances we felt that the 
usual hazard of the occupation did not 
exist and the preferred risk policy was 
issued.” 


Carl Haas Agency, Brooklyn, 
Far Ahead of 1940 Total 


The Carl Haas agency, Union Central 
Life, Brooklyn, which started almost 
from scratch in January, 1940, has more 
than $1,000,000 in paid business for the 
first ten months of this year, far in 
excess of the entire 1940 production. 

Besides this accomplishment, the agen- 
cy has placed a man in first, eleventh 
and seventeenth positions in the com- 
pany’s list of leading new organization 
producers. The first-place man, Joseph 
Gorodiz, is also on the company’s list 
of leading producers for the entire field 
force. 

Carl Haas entered life insurance in 
1941, became educational director of the 
William H. Kee office, Mutual Life of 
New York; then assistant manager of 
the Charles DeLong agency, Mutual 
Benefit Life, his last position before his 
present affiliation. 

He is past president, Brooklyn Life 
Supervisors, and has been a member of 
the faculty and co-chairman of the grad- 
ing committee of the Life Underwriters 
training course. 





Joseph Porcelli_has been appointed 
manager for the Colonial Life in Long 
Island City, N. Y. 


Manufacturers Life Issues 
‘1942 Dividend Rate Scale 


The Manufacturers Life of Toronto, 
announces that until further notice the 
scale of dividends for policies complet- 
ing dividend periods in 1942 will be the 
same as in 1941. 

In connection with amounts left on 
deposit and supplementary contracts the 
rate of interest will be as follows: (a) 
On dividends on deposit, 344%; (b) on 
all other sums on deposit and on sup- 
plementary contracts, 3%% or 3%, ac- 
cording to the rate guaranteed in the 
contract. 

The above rates will apply on all in- 
terest coming due on such funds in the 
year 1942 and calculated from the last 
due date. 





BOSTON SUPERVISORS MEET 

The Boston Life Supervisors met No- 
vember 10 to hear McKinley Warren, 
manager, Phoenix Mutual, talk on “Some 
Thoughts Around Agency Morale.” Mr. 
Warren emphasized the necessity of a 
steady addition of new men if proper 
morale is to be maintained. Mr. War- 
ren was introduced by program chair- 
man, Warren Purcell. 

Boyd L. Cook, Aetna Life, president 
of the club, presided. 





“THIS 
MORNING 


WE WILL 


life insurance. 





DISCUSS—" 


No Lincoln National Life field man or 


general agent need be at a loss for a cur- 
rent thought that will help him sell more 


Every Monday morning 


Fort Wayne 





Geared To Help Its Fieldmen 


Monday Morning Message. 
bulletin offers suggestions on current life 
insurance sales opportunities or news about 





each LNL man receives his copy of the 


This timely 


the coming week’s sales plans. 


THE LINCOLN NATIONAL LIFE 
COMPANY 


Indiana 
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Bankers of Neb. Names 
New Chicago Gen’! Agt. 


HOWARD E. ENGLISH GETS POST 





Thomas F. Lawrence, Former President 
of Detroit Company, Is 
Agency Adviser 





The Bankers Life of Nebraska has 
appointed Howard E. English as gen- 
eral agent in Chicago to succeed Rob- 
ert Pilkington and Irving Giese, effec- 
tive November 6. 

Mr. English was formerly district 
manager for the Reliance Life in Chi- 
cago. Before joining the Reliance, Mr. 
English was in sales promotion and ad- 
vertising for eleven years with a large 
department store chain. operating na- 
tionally. In 1932 he joined the Reliance 
Life while Thomas F. Lawrence was 
the head of the Chicago office. 

Mr. Lawrence, for many years Chi- 
cago manager of Reliance Life and later 
president of a Detroit life company, is 
going with Mr. English as agency ad- 
viser. Mr. Lawrence was vice-president 
of the old Missouri State Life in charge 
of agencies before going to Chicago with 
Reliance Life. He was active in the 
Chicago Association of Life Under- 
writers and served as its president in 
1934. 





BROOKLYN EAGLE 100 YEARS OLD 





Discusses Early Days of Life Insurance 
There; Equitable Resurrects Policy of 
First Brooklynite Insured 

The Brooklyn Eagle issued an unusu- 
ally large anniversary edition on October 
26, occasion being that paper was 100 
years old. 

One story in it discussed early days 
of life insurance and its Brooklyn de- 
velopment. Conrad V. Dykeman, who 
had been 50 years with Prudential when 
he retired, and Morris Largeman, who 
sold life insurance driving around the 
borough in a horse and buggy, gave in- 
terviews. Mention was made of Charles 
Jerome Edwards, Warren Diefendorf, 
James F. Atkinson, William F. Atkinson 
and others prominent in other days; and 
also of the principal figures now engaged 
in Brooklyn life insurance. 

Equitable Society based a clever ad- 
vertisement on Equitable. Policy No. 10, 
which was issued on life of a Brooklyn- 
ite—Peter M. Myers, a banker. Fac- 
simile of policy was printed. 





EMPLOYES PRAISED 

Government officials have commended 
thirty thousand men and women em- 
ployes of the Prudential home office and 
field forces for their spontaneous re- 
sponse to the appeal for purchase of 
National Defense Bonds. 90% of the 
company’s employes enrolled under a 
plan for continued systematic: purchase 
of the bonds. In many cities 100% en- 
rollment has been reported and a great 
majority of the company’s districts are 
in the high 90's. 





JEWISH CHARITIES CAMPAIGN 





W. L. Meissel, Chairman Life Insurance 
Division, Announces Series of 
Meetings For 1941 
William L. Meissel, chairman, Life In- 
surance Division of the New York and 
Brooklyn Federations of Jewish Chari- 
has announced that a series of 
smaller meetings will take the place this 
year of the former annual-dinner of the 
entire insurance fraternity. Three such 

meetings have already been held. 

Working with Mr. Meissel as asso- 
ciate chairmen are S. Samuel Wolfson, 
Isadore Freid, Lester Rosen, Lester Ein- 
stein, Julius M. Eisendrath, Fred Gold- 
standt, Meyer M. Goldstein, Benjamin 
Salinger, Halsey Josephson .and “Max L. 
Wile. 

The executive committee, which is still 
in formation, includes at present Abra- 
ham Bleetstein, Max Cooper, Samuel 
Dublirer, Ralph G. Engelsman, Nathan 
Harris, Ben Hyde, Felix U. Levy, Mrs. 
L. B. Licht, Samuel D. Rosan, William 
Smerling and Samuel-Zeigen, 


ties 


Equitable Lowers Several 
Occupational Ratings 


The list of occupational ratings in the 
new booklet on that subject by the 
Equitable Society reveals several favor- 
able revisions in these ratings. The fol- 
lowing are examples: electrical, glass, 
liquor, lumber, oil production, railroads, 
restaurants, ship building, sugar refining, 
textiles. 





ST. LOUIS SALES CONGRESS 

An all-day sales is to be 
conducted November 28 in St. Louis 
under joint sponsorship of the Life In- 
surance Agents’ Association of St. Louis 
and the General Agents’ and Managers’ 


congress 


Association. 

Leon Reichenberg, Metropolitan Life, 
and Robert C. Newman, New England 
Mutual Life, are among the speakers. 

Program chairman is Arthur C. Miller, 
CLU, president, General Agents’ and 
Managers’ Association; while the Sales 
Congress chairman is George H. Means, 
CLU, manager, Metropolitan Life, Co- 
chairman is Clarence H. Poindexter, 
Northwestern Mutual manager. James 
Blake, State Mutual Life, is in charge 
of publicity. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 


SCROLL GIVEN H. S. GIERHART 

A two-day sales congress was held 
recently for more than thirty members 
of the William J. Dunsmore agency, 
Equitable Society in New York. Guest 
speaker was Stuart Monroe, of the com- 
pany’s legal department. 

At the closing dinner Associate Man- 
ager H. S. Gierhart, who retired October 
1, was presented with an engrossed scroll 
signed by President Thomas I. Park- 
inson and other officers as well as Mr. 
Gierhart’s associates in the agency. The 
presentation was made by Mr. Dunsmore. 


THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to serve every need for lif 
insurance. Modern policies are issued, on both Industrial ang 
Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 








Charles T. Chase 


Treasurer 


PHILADELPHIA, PENN 











DIVIDEND RATE CONTINUED 





National Life of Vt. Board Votes Same 
Rate For 1942; 34% on Sur. 
plus Interest Retained 

The National Life of Vermont yl 
continue its “present basis dividends 
scale on all forms of insurances andj. 
tirement annuities” for the year 1p 
it was recently announced by Presiden 
Elbert S. Brigham. 

The board of directors also voted tht 
the basis of surplus interest distribution 
on participating funds left with the com. 
pany will remain the same, namely, 34% 








To Pass Up! 





An Opportunity Too Good 





All Successful Personal Producers in New York City with Agency Management 
Ambitions should read the following proposition carefully—and then act. 





tunity ! 





For a young man, ambitious and clean- 
cut, between 28 and 35 years of age, with 
two or three years of life insurance selling 
experience and a production record of 
$150,000 a year, here is a real oppor- 
A potentially important post 
awaits you in our agency, one of the 
oldest in New York, where, without cur- 
tailing your present personal production 
efforts you can assume unit managership 
or supervisory responsibilities. 


Basis of compensation would be a 
reasonable salary plus commissions 
earned on your personal business. 


Your future income as a Unit Manager 


Address: 


“Opportunity” Box 1415 
The Eastern Underwriter 


94 Fulton St., New York 


or Supervisor will be in direct proportion i 
to the results obtained from your Unit 
Management or supervisory efforts. The 
company you will represent is one of the 
top ranking companies in America and 
your agency, progressively alert, is one of 
the oldest in the city. 


Please, in your response, state frankly 
and freely your ambitions, experience and 
production results. All letters will be held 
in strict confidence. 
know about your personal and educa- 
tional background and, if possible, send | 
along a recent photograph of yourself. 


We would like to 
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The joint annual meeting of the Life 


HAgency Officers Association-Life Insur- 
Bance Sales Research Bureau, held in 

oronto last week, was one convention 
which pleased everybody, and the Amer- 
cans left the Dominion happy with 
pleasant memory of the manner in which 
Bthey had been welcomed, entertained, 


Hgiven personal attention. It was all done 


Mvith dignity and thoughtfulness. It fur- 

ished another instance of close tie-ups 
fof Canadians and Americans. There 
wasn’t a Canadian life insurance execu- 
Btive who was not willing to help make 
Mthe visit more enjoyable. 

There were many interesting touches. 
That parade of tanks which whizzed by 
phe Royal York Hotel so that the visi- 
go's could get a glimpse of Canada at 
Wvar, and the exhibit in the hotel of 
mmachine guns and other war devices, 
Rave a dramatic angle to the conven- 
Mion. A picture of three prominent con- 
Mention visitors seeing such a demon- 
stration is shown on this page. 


f Furthermore, getting Gracie Fields, 
vorld’s greatest entertainer, to appear 
t the banquet and sing one of her 
ongs, was a masterstroke. The graphic 
picture of the war situation, given by 
Hol. Drew just back from London, was 
motional and effective in presenting the 
eed of a unified front of all the enemies 
bf the Hitler terrorism. 
The United States insurance men were 
ll loud in their praise of C. D. Devlin, 
onfederation Life, chairman of the 
anadian Officers General Committee in 
harge of the convention, and the other 
embers of the committee: R. Leighton 
oster, Canadian Life Insurance Officers 
Ssociation; S. C. McEvenue, Canada 
te; J. G. Parker, Imperial Life; and 
- A. Hand, Confederation Life. Mr. 
and was secretary. 
| The official thanks of the Life Officers- 
pureau members and the guests from 
his side of the border were officially 
xtended by O. J. Arnold, president of 
porthwestern National Life. He said 
lat not only had the welcome to Can- 
da been most cordial, “but it had been 
licitous of our comfort and outstanding 
Its hospitality. And it has been so from 
€ time we arrived until the closing 
Ours,” he continued. “Arrangements 
ave left nothing to be desired. It has 










at War Equipment 





Left to right: Canadian Regiment Sergeant-Major, Bradford H. Walker, 
W. W. Jaeger, John A. Stevenson 


been a happy event in every particular.” 

Mr. Arnold then personally thanked 
Chairman Devlin and members of his 
general committee, and the other chair- 
men who were as follows: Entertain- 
ment, R. G. McDonald, Canada Life; 
reception committee, W. Carlisle, Mu- 
tual Life, and W. S. Penny, Sun Life; 
ladies, R. Leighton Foster, K.C., chair- 
man, Canadian Life Insurance Officers 
Association; and the working commit- 
tee: W. A. Hand, Confederation; K. T. 
Moore, Manufacturers; and J. Q. Strong, 
Canada Life. 

Mr. Arnold said he wanted also to 
make a special reference to John G. 
Parker, general manager and actuary of 
Imperial Life. As far as the West and 
South are concerned “Jack” Parker is 
regarded as the pioneer in bringing in- 
surance men of those territories together 
with Canadians, he said. It was almost 
thirty years ago that Parker started go- 
ing to American Life Convention annual 
meetings and he was responsible for the 
practice of Canadians attending the 
American Life Convention meetings, and 
year after year he went to the conven- 
tions of American Institute of Actuaries, 
and other Canadians have followed him. 
Mr. Arnold said: 


“Jack has drawn many Canadians to 
our conventions and I think this has 
contributed in a great measure to the 
fine and cordial relations which now 
exist between the life insurance men of 
the two countries.” 

Many of the Canadian companies held 
receptions to the visitors in their rooms 
at the Royal York, and a number of 
American officers, including Joseph C. 
Behan, Massachusetts Mutual; Col. D. 
Gordon Hunter, Phoenix Mutual; and 
Wallace Boileau, Penn Mutual, dropped 
in to the Canada Life and met all the 
officers of that company at tea. They 
also took a trip through the home office 
building, one of the finest life insur- 
ance structures on this continent. 

Seen at the convention were those 
famous Bonifaces: Charles Dewey of the 


Edgewater Beach Hotel, Chicago; and 
Ben Neal of Chateau Frontenac, Que- 
bec. Dewey had lost the Life Agency 
Officers-Bureauu annual joint meetings 
for this year, but he accepted this tem- 
porary loss philosophically and had a 


AMERICAN RED CROSS 





This space contributed by 
The Eastern Underwriter and Staff 











good time in Toronto. He regards most 
of the members as his personal friends, 
having entertained them so many years. 





Under the by-line of Dr. Charles R. 
Henry, medical director, Provident Life 
& Accident, a series of newspaper arti- 
cles entitled “Dear Old Farm,” on rural 
reminiscences, has been appearing in the 
Chattanooga News-Free Press. 

Uncle Francis. 





Recent issue of True Story contained 
an article, “What Do You Know About 
Your Husband’s Life Insurance?” Ar- 
ticle is featured on the cover. 











CAPITALIZE on Personal Ac- 
cident business as you go along, 
for if you don’t some one else 
will beat you to it. 


“Prompt 
Paying 
Preferred”’ 


(56th Year) 


ie. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 





























This was the headline: 


IF YOU LOVE YOUR WIFE 
KEEP THIS MAN IN 
HER LIFE 


Thousands - 
Americans read it in Time, in 
August; in the Saturday Evening 
Post in September; looked at the 
attractive illustration, went on to 
read the rest of the ad, right down 
to the signature at the bottom, 


yes, millions — of 


which was: 
Bankers Life Company 
Des Moines 


Among those millions of readers 
the editors of TIDE, the 
News Magazine of Advertising 
and Marketing, a publication on 
the preferred reading list of the 
nation’s leading advertising and 
selling executives. 


were 


There, said those editors, is a 
Stopper! And so, in TIDE’S issue 
of October 1st, the Bankerslife ad- 
headline appeared in the Stoppers 
column, along with 24 others, ex- 
tolling the virtues of various com- 
modities from tires to toothpaste. 


In seven years—since Novem- 
ber, 1934—the editors of TIDE 
have chosen seven Bankerslife ad- 
headlines for listing in its Stoppers 
column. That’s an average of one 
a year—and a right good average 
too, you'll agree. 


In their editorial sanctum, the 
men who make TIDE Magazine 
read national advertising with the 
critical but unbiased eyes of ex- 
perts. To win TIDE’S approval, 
an advertising headline must have 
drama — appeal — showmanship 
— a very definite urge to the 
reader to read on! 


In seven years, TIDE’S editors 


have said, in effect, that seven 
l 


Bankerslife ad-head 
bodied those qualities. 

TIDE’S recognition is a chal- 
lenge to us to keep on telling the 
American public the story of life 


ines have em- 


insurance—and especially the story 
of Bankerslife insurance — force- 
fully, dramatically, effectively. 


Bankers /7fe CoMPANY 
DES.MOINES 
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J. J. Moriarty Leaves 
American Mutual Life 


FUTURE PLANS _ INDEFINITE 





Well-known Agency Executive Active in 
ALC and Life Agency 
Officers Association 





John J. Moriarty, vice-president in 
charge of production for the American 


Mutual Life of Des Moines, has re- 
signed his connection with that com- 
pany. 


Mr. Moriarty is well known in life 
insurance agency work and has a wide 
acquaintanceship throughout the busi- 
ness. His future plans are at present 
indefinite. 

Mr. Moriarty went with the Des 
Moines company four years ago after 
serving as vice-president of the General 
American Life. He is a past chairman 
of the Agency Section of the American 
Life Convention, and also a past mem- 
ber of the board of the Life Agency 
Officers association. 

During 1941, under Mr. Moriarty’s 
direction, the American Mutual Life 
agency organization produced more paid 
for business than at any time since the 
company’s mutualization. 

The company announced that Harry 
S. McConachie, superintendent of agents, 
had been named to take over complete 
supervision of the company’s agency 
work and production. Mr. McConachie 
came to the American Mutual three 
years ago from the American Reserve 
of Omaha which he had served five 
years. Prior to that he was with the 
Central States Life of St. Louis and has 
been active in life insurance agency work 
for the past twenty-five years. 





Agent Is Jointly Liable 
With Owner, Court Holds 


An agent who fails to perform his full 
duty is jointly liable with the owner of 
property for a resultant injury to a third 
party, according to a ruling of the Geor- 
gia Court of Appeals at Atlanta, Novem- 
ber 7. 

As a result of alleged injuries 
tained in a fall down some outside steps 
at an apartment house in Atlanta, H. P. 
Hoppendietzel sued the Life Insurance Co. 
of Virginia and Clyde Wade for $50,000. 
Although Judge E. E. Pomeroy of the 
Superior Court of Fulton County dis- 
missed the case as to the latter, the Court 
of Appeals reversed the ruling. 


H. G. RICHARDS IN NEW POST 


H. G. Richards, Southland Life agency 
supervisor, has been appointed to fill 
the post recently vacated by the late 


sus- 











Burt A. Donnally at San Angelo, ac- 
cording to an announcement of Joe 
Woodward, vice-president and agency 
director. 





CLEVELAND ASS’N MEETING 


Harry Kail, supervisor, Connecticut 
Mutual Life and Glenn Gault, Equitable 
Society, addressed the November 3 
meeting of the Cleveland Life Under- 
writers. 





GAIN FOR BANKERS LIFE 
Bankers Life reports new business for 
October of $6,238,028, an increase of 14% 
over October 1940, and the largest 
October production since 1931. 





LONDON LIFE NAMES McPHAIL 


Norman C. McPhail has been ap- 
pointed city manager of the London Life 
industrial territorial branch at Kirk- 
land Lake, Ontario. 





LOS ANGELES AGENTS’ FORUM 


Los Angeles life underwriters meet 
today to hear discussions on prospect- 
ing and business insurance by H. 
Mickley, CLU, Northwestern Mutual 
Life; William McHenry, New York Life; 
Walter T. S. Saint, National Life of 
Vermont, and Homer C. Chaney, New 
England Mutual Life. 


100 Brooklyn Agents 
Honor W. A. McGeorge 


45 YEARS WITH PRUDENTIAL 


Vice - President G. H. Chace Acts as 
Toastmaster; Mrs. McGeorge 
Shares the Honors 





More than 100 friends, field and office 
personnel, general agents, managers, in- 
surance brokers and agents, gathered 
last night at the Hotel Bossert, Brook- 
lyn, to honor Walter A. McGeorge, Pru- 
dential manager, upon his fortieth anni- 
versary of service with the company. 

Master of ceremonies was Vice-Presi- 
dent George H. Chace, Prudential, who 
reviewed Mr. McGeorge’s career and 
paid tribute to his loyalty, spirit and 
steadfast character. 

Other speakers included Rev. Allen 
Whatley; Daniel J. Quinn, manager of 
the Prudential Montague Street office 
who represented the New York General 
Agents & Managers Association; Harold 
H. Parker, Phoenix Mutual manager in 
Brooklyn and president, Brooklyn Gen- 
eral Agents & Managers Association; 
Edward H. Gilhuly, assistant manager, 
McGeorge office; Edward N. Van Vliet, 
Newark Prudential manager, and Assist- 
ant Secretary Albert E. N. Gray. 
Presentation to Mr. and Mrs. McGeorge 

Climax of the evening was the presen- 
tation to Mr. McGeorge by Mr. Gilhuly 
of a handsome desk set on behalf of the 
office staff; and a beautiful bouquet to 
Mrs. McGeorge, who very graciously 
shared the honors with her husband all 
evening. The company, through Mr. 
Chace, presented to Mr. McGeorge a 
certificate of life-time membership in 
the Old Guard and a locket suitably in- 
scribed. 

In replying to Mr. Chace, Mr. Mc- 
George reminisced of days and incidents 
in his early career. 

Brooklyn’s Future 

Harold Parker not only brought the 
good wishes of the Brooklyn General 
Agents and Managers but also took the 
occasion to stress the future of life 
insurance in Brooklyn. He stated that 
3rooklyn defense manufactures alone 
this year would equal the total value 
of all manufactured products in the bor- 
ough for 1939. He reported that since 
January 1, sixty-five new industries un- 
connected with defense had moved into 
Brooklyn. 

One of the enjoyable features of the 
birthday party was the singing of Anna 
May Beirne, of the McGeorge office. 

Career 

Mr. McGeorge’s celebration should 
have been last July, but had been post- 
poned when he met with a serious auto- 
mobile accident. His remarkable recov- 
ery was added reason for the joy of last 
evening’s celebration. Entering the busi- 
ness in the Industrial department in New 
Jersey in 1901, Mr. McGeorge was so 
successful, especially in the sale of Or- 
dinary, that he was made Ordinary in- 
structor. He resigned this position after 
a few years to go into personal produc- 
tion again, this time with the Van Vliet 
office, then the Keer & Van Vliet agen- 
cy. He became one of the company’s 
leading producers, and in 1925 was 
chosen to manage the Brooklyn office. 

Among the guests on the dais were 
C. A. Schultz, F. A. B. Page, Dr. B. 
Comeau, Harold H. Parker, Assistant 
Secretary Albert E. N. Gray, Vice-Presi- 
dent George H. Chace, Judge Doughty, 
A. J. Loew, Daniel J. Quinn, E. Bougere 
and Rev. Allen Whatley. 


DINNER TO C. M. THOMPSON 

Chester M. Thompson, cashier and 
general office manager for the John A. 
Ramsay agency in Newark, Connecticut 
Mutual, was tendered a dinner last week 
at the Downtown Club by General Agent 
Ramsay in recognition of his fine record 
in conservation of business during the 
past year. 








Ernest C. Brown has been made 
branch manager at San Antonio for the 
Occidental Life. 








INCREASE YOUR INCOME 
By Selling Our 
MORTGAGE CANCELLATION 
INSURANCE CONTRACT 


The cost is surprisingly low and 
yet it accomplishes so much. 


Yearly Renewable Reducing 
Non-Par Term Insurance for bal- 
ance of the Mortgage. 


Information gladly furnished 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
Philadelphia, Pa. 


Donde 














IBA Wants Private Security 


Sales Under Securities Act 


The Securities Act of 1933 should be 
amended to bring private placements 
under its provisions, stated R. McLean 
Stewart, chairman of the security acts 
committee of the Investment Bankers 
Association, at a hearing before the 
House interstate and foreign commerce 
committee at Washington Wednesday. 
Mr. Stewart contended that corporations 
putting out new issues could escape the 
“disclosure and liability” provisions of 
the law through private sale to insurance 
companies and other institutional in- 
vestors. 





MARTIN T. FLANAGAN DEAD 

Martin T. Flanagan, well known gen- 
eral agent of the Equitable Society in 
New York City, died at his home in 
Montclair, N. J., of a heart attack on 
Wednesday. He was 68 years old. 

Born at Millburn, Mr. Flanagan has 
been associated with the Equitable So- 
ciety for forty years. He was a member 
of the Bankers Club of New York, 
Montclair Golf Club, Knights of Colum- 
bus and Seton Hall College Alumni As- 
sociation. He is survived by his widow, 
son Martin, daughter Mrs. Thomas L. 
Halpin of Newark, and two sisters. 


HARLEY LACKEY DIES AT 64 


Harley Lackey, manager of the city 
real estate department of the Equitable 
Society, died November 12 of a heart 
attack at his home in Upper Montclair. 
He was 64 years old. 

Mr. Lackey this year celebrated the 
forty-fifth anniversary of his employ- 
ment by the company. 


H. JOHNSON, WICHITA, RETIRES 

Hal Johnson, Columbian National Life 
general agent in Wichita, Kan., is re- 
tiring due to ill health. Mr. Johnson 
has been associated with the Columbian 
National for thirty-three years. By be- 
ing relieved of his responsibilities as 
general agent, he expects to be able to 
continue to attend to his own personal 
clientele. 











The following committee chairmen 
have been appointed by Arthur E. 
Miller, CLU, general agent at St. Louis, 
Union Central Life, and president, Gen- 
eral Agents’ and Managers’ Association; 
program and attendance, Walter S. 
Payne, Prudential; membership, William 
L. Magoon, Metropolitan Life; ethics, 
Fred T. Rench, National Life of Ver- 
mont; public relations, Arthur P. Shugg, 
Aetna Life; CLU, Arthur C. Humphrey, 
CLU, Bankers Life. of Iowa. 
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¢ F. Whatley, Aetna Life, 


Attends Buffalo Dinner 
-President S. T. Whatley, Aetna 


Life, was a guest of the Buffalo branch 
of the company at a dinner last week 
upon the completion of that office’s Oc- 

a. 
ee saetiew there, Mr. Whatley 
eclared that to offset lower income 
= investments, Companies “must 


jelds on 1 oar 
heir expenses through elimination of 


Vice 





a uae and must exercise greater 
care in the selection of risks. 

Others attending the dinner ‘aioe 
Branch Manager William T. Gouert; 
Howard W. Smith, assistant general 


agent, life department ; H. John Row- 
land, manager, Group department ; Her- 
hert F. Florer, Grand Rapids general 
agent; John B. Rowe, Rochester general 
aoent, and John W. deForest, Buffalo 
veneral agent, who presided. 


CINCINNATI AGENCY GAINS 











i d Blohm Tops 1940 Record in 
“ Months of 1941; McNeil 
Leads Field Force 
The Ellis and Blohm Agency for 
Provident Mutual at Cincinnati paid for 
more business in ten months of 1941 


y than in the entire year of 1940. The 
agency is first in its company’s group- 
ing with 109% of its quota attained 


t for the year to date and leads its par- 
ticular group in paid-for production for 
the month of October. 

A member of the agency, Thomas 
McNeil, led the entire field force of the 
fcompany for the month of October. Mr. 
McNeil has been in life insurance about 
‘tes seven years and has been a consistent 
agency leader. 


we 





an, ee 
D ' L. H. PINK AT INDIANAPOLIS 
Davis F i eee 

Superintendent Louis H. Pink, New 

W YORK York State Insurance Department, was 

-4443 the guest at a luncheon in Indiananolis 


October 28 of the Association of Indiana 
Legal Reserve Life Insurance Compa- 
nies. President LeRoy H. Portteus pre- 
GHT | sided and introduced Mr. Pink and mem- 
» Hit. bers of the Insurance Department of 
jes Indiana. 
esident Mr. Pink spoke on insurance company 
housing projects, mentioning those in 











) _ p-ong Island City and the Bronx. After 
Kansas Cin Bi; address there was a round table dis- 
‘cussion. 





F. Edward Huston, actuary, American 
Life Convention, was present on a visit 








LLER, ne to the city. Eight Indiana companies 

ries Were represented at the meeting. 

os WITHERSPOON IN BOSTON 

York John A. Witherspoon, president Na- 

428 tional Association of Life Underwrit- 
ers, was the guest speaker last week at 





amexeshia luncheon meeting of the Boston asso- 
iation. More than 600 agents attended 
Oo greet the new president when he 
was introduced by Owen D. Murphy, 
iPresident of the local organization. 
Mr. Witherspoon outlined the six 
points of the program to be followed by 
he National Association during the com- 
ng year, 

Among the other guests were Presi- 
dent Guy W. Cox, John Hancock; Vice- 
President George L. Hunt, New England 
Mutual, and Clarence W. Wyatt, na- 
tional committeeman. 


















| 
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EQUITABLE OF IOWA CHANGES 


Peter McIntosh, formerly auditor, 
Equitable of Iowa, has been promoted 
© comptroller. His successor is Harry 
1, Hatcher, 

Coming to this country from Scot- 
and in 1915, Mr. McIntosh’s first posi- 


smpany gion was as a clerk in the auditing sec- 
anding. #on of the Equitable. He was named 
rvative Ruditor in 1938. 

ngth. Mr. Hatcher has been with the com- 





any for twenty-two years. 





= 
“ RELIANCE LIFE MILESTONES 
erman P. Savage, Reliance Life man- 
Hger in Baltimore, and A. B. Faulkner, 
sent at Pittsburgh, were honored re- 
ently upon the occasions of their twen- 
y-htth service anniversaries. 







setts 








Occidental Life Appoints 
New Manager, Gen’! Agent 


Two new appointments have been 
made by the Occidental Life of Cali- 
fornia, according to an announcement 
by Vice-President V. H. Jenkins. 

E. Robert Shannon has been made 
manager at the Columbus, O., office and 
John H. Ricketts is the new general 
agent at London, Ont. 

Mr. Shannon, a graduate of Ohio State 
University, was formerly a general agent 
for the Connecticut Mutual, and before 
that was with the U. S. Department of 
Agriculture. : 

Mr. Ricketts joined the company in 
1938 as a member of the Val Taylor 
agency. He came to Canada from Eng- 
land in 1920. Before he entered insur- 
ance he had been manager of a chain 
of shoe stores. 





TO ASHEVILLE FOR RELIANCE 


W. Edward Ferrel, Jr., has been ap- 
pointed agency supervisor of the Hilliard 
Agency of Reliance Life in Asheville, 
N. C. He started in the life insurance 
business in 1932 and absented himself 
from it in 1934 to open the office of the 
Hospital Care Association in Asheville. 


He is married and has two children. 


Common Stocks as Investments 


A further contribution to the discus- 
sion of common stocks as investments 
by life insurance companies since the 
recent hearing on the subject by the 
New York joint legislative committee is 
made by A. Vere Shaw of A. Vere 
Shaw & Co. New York investment 
counsel, in a letter to The New York 
Times appearing in that paper last Sun- 
day. Mr. Shaw states that the higher 
yield of common stocks is not sufficient 
reason for their use. However, the fact 
that adequate industrial diversification 


is obtainable only through common 
stocks, is strong justification. 
He says further in part: “The in- 


creasing proportion of government bonds 
in life portfolios is due largely to the 
facts that during the past ten years 
outstanding corporate long-term debt 
has decreased about 18%, while public 
long-term debt has increased 75%. 
Mortgage debt in the last twenty years 
has decreased several billion dollars and 
about 18% of it is now owed to the 
rich mortgagee, Uncle Sam. As against 
27% of their assets in mortgages in 
1906, the companies today have about 


18%. The yield on life insurance as- 
sets has dropped 20% since 1940. No 
wonder the avid competition between 
life companies and bankers for the 
dwindling supply of attractive invest- 
ments. 


“Suppose the Viking Life Co. invested 
a million in 1925 in a stock priced exact- 
ly at the mean between the high and 
low of the Dow-Jones industrial aver- 
age of that year, another million in 
1926 at the mean for that year, and so 
on down to 1939. It would then have 
invested fifteen million. Today with the 
Dow-Jones industrial average at 120, its 
investment would be worth $13,530,780, 
showing a loss of $1,469,220. However, 
a 2% greater return on stocks than on 
bonds over that period would have 
equalled $2,400,000, far more than enough 
to offset the 10% loss in principal. 

“After years of sound and enlight- 
ened management through periods of 
great adversity, and in view of the un- 
certain future of any particular type of 
investment, surely the life companies 
should now be entrusted with reason- 
able freedom to invest in common and 
preferred stocks. They may need it.” 





LARGE, MEDIUM OR SMALL? 











One of a series— 
Giving facts about 
the Fidelity. 








The Fidelity Mutual Life Insurance Company 


WALTER LEMAR TALBOT, PRESIDENT 


$372,000,000 insurance in force. 
But nevertheless it has retained the common touch with its field. 


Which offers the most to a boy—a large, medium size, or small 
college? The large college may be better staffed—have a more elaborate 
plant—but not every boy can take full advantage of these assets. The 
small college is often rich in the personal contacts which provide char- 
acter building and educational opportunities—but some boys suffer 
from the limitations of staff and equipment. 


Medium size colleges have reasonably complete facilities, yet an 
intimate contact with the faculty is still possible. For many boys they 
offer the most promising opportunity for a well rounded education. 
Medium size life insurance companies, for the same reasons, provide 
the fullest measure of success opportunities for many men. 


Fidelity is a medium size company. 


policy forms necessary to meet present day needs. It has more than 
Its assets are more than $135,000,000. 


Operating in thirty-six states, including New York and the New 
England states, the Fidelity throughout sixty-three years has built a 
wide and favorable reputation for fair dealing—and for friendliness with 
policyholders and agents alike. 


Philadelphia 


It offers the wide range of 
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NOT TO WITHHOLD 
COMMODITIES 
In its report recently issued the Brit- 
Public Accounts re- 
by the Govern- 


Committee of 
stated the 


ment of the importance of not upsetting 


sh 
realization 


the machinery of the marine insurance 
This would have happened if 
commodities controlled the Minis- 
tries of Food and Supply had been with- 
held from the marine insurance market. 
The Treasury agreed to insure such 
commodities in the marine market as 
from January 1, 1940, and also as from 
April 1, 1940, in the fire insurance 


market. 


market. 
by 


PASSING OF NEW YORK’S FIFTH 
AVENUE MANSIONS 

the fact that the General 

Vanderbilt mansion on Fifth 

for years the principal center 


Based 


Cornelius 


on 


Avenue, 
of New York society, is soon to be a 
memory, the magazine Vogue devotes 
22 pages of its current issue to pictures 
of the interior of this residence and to 
a sympathetic history of the Vanderbilt 
family the old commodore, its 
founder, to the present day. It is the 
most striking and informative story in 
the current magazines and was written 
by Frank Crowninshield, former editor 
of Vanity Fair. 

At one time Fifth Avenue between 
Thirty - fourth and Fifty - ninth Streets 
was almost exclusively occupied by large 
fortunes 


trom 


Tremendous new 


in railroads, steel and 


dwellings. 
having been made 
other industries, these multi-millionaires 
other in erection 
of elaborate The Vanderbilt 
family itself had a large number of these 
The greatest was that erect- 
H. Vanderbilt in 1881 


an entire block from 


¢ 


wanted to outdo each 


homes. 
mansions. 
William 


occupied 





of it was given by Vanderbilt to 
f his daughters for residence, and 

1926 that half was sold, and is now 
a business building. The remaining half 
of the old Vanderbilt block is the Gen- 

Vanderbilt which 
Vogue writes It has been sold 
to Lord Astor of Cliveden and will prob- 


eral Cornelius house 


about. 
ably be torn down. 
gue’s story gives a graphic picture 
he lavishness of these homes which 
gauged by cost of the Cor- 

nelius Vanderbilt mansion. William H. 
anderbilt spent $2,000,000 in building 

1 another million and a half for 
According to Vogue, 


the 


sixty 
were imported from Europe 


sculptors 


Many 
the 


to work on interior decorations. 
years later the entire interior of 
house was renovated. 

At the present time there are only 
three private residences left in Fifth 
Avenue between Central Park and Forty- 
second Street. In addition to the Van- 
derbilt home they are the residences of 
Finley Shepard, whose wife was the late 
Helen Gould, and which stands at 579 
Fifth Avenue; and that of Robert Wal- 
ton Goelet at 591 Fifth Avenue. All the 
other homes have given way to sky- 
scrapers or other business buildings. 
There still this 
sector of the avenue, principal ones be- 
St. Patrick’s Cathedral’ and St. 


Thomas.’ 


are some churches in 


ing 


abandonment of 
been 


the 
residences has 


One for 
the Fifth Avenue 
the popularity of apartments, some of 
which in New York City rent for as 
much as $30,000 a year. Expense, of 
an important factor and 
that includes taxation. Vogue says that 
the tax on the General Vanderbilt man- 
sion is $67,000 a year. 


reason 


course, Was 





OCCUPATIONAL RATING 

The national defense program with all 
the resulting shifts of employment has 
brought increased responsibilities to the 
home office underwriters. Great num- 
bers of unskilled and office workers have 
been drawn into highly skilled occupa- 
tions with the minimum of training for 
their new jobs. Priorities have caused 
other great dislocations of employment. 
Women are being drawn into many oc- 
cupations formerly considered suited only 
to men. If this country reaches the total 
war stage this change will be much ac- 
celerated. 

The Home Office Life Underwriters 
Association is meeting in New York this 
week discussing the effects of all these 
matters on the underwriting of risks. 
This group faces many new problems as 
the result of rapidly changing occupa- 
tional status. 





Dr. J. Raymond Schutz, president of 
Standard Life of Indianapolis, was the 
guest speaker recently at three regional 
meetings of the American Bankers As- 
sociation. His subject was “Thinking 
Straight in an Age of Propaganda and 
Confusion.” 

* * x 

C. S. Kremer, president of the Hart- 
ford Fire, has been elected president 
and director of the Twin City Fire, 
an affiliate of the Hartford. F. C. White, 
vice-president of the Hartford, attended 
the directors meeting in Minneapolis 
at which the action was taken. 

















Left to right, Godfrey Moora, Austin D. Reiley, Frank A. Hallen, Dr. Edward 
McP. Armstrong, Dr. William M. Bradshaw, Leigh Cruess, Lewis W. Douglas, Ale. 
ander E. Patterson, Dr. Richard L. Willis, C. Herbert Richardson, P. Eugene Bla 
Dr. Henry A. Bancel and Harry P. Gallaher. 


Leigh Cruess, newly appointed vice-president and manager of. selection ¢ 
Mutual Life, was greeted upon his arrival at Mutual Life offices by President Leys 
W. Douglas and the group of other company executives shown in above picture 


Their names and titlés follow: 


Godfrey Moora, associate supervisor of risks; Austin D. Reiley, assistant map. 
ager of selection and supervisor of risks; Frank A. Hallen, statistician; Dr. Edwarl 


McP. Armstrong, medical director; Dr. William M. 


3radshaw, medical director jy 


charge; Leigh Cruess, vice-president and manager of selection; Lewis W. Dough: 
president; Alexander E. Patterson, vice-president; Dr. Richard L. Willis, medic 


> 


director; C. Herbert Richardson, supt. bureau of applications & policy issue; ? 
Eugene Black, associate supt. bureau of investigation; Dr. Henry A. Bancel, medic! 
director; Harry P. Gallaher, supt. bureau of investigation. 





L. Bert Nye of American Surety’s 
branch office in Washington, D. C., is 
now settled in his new post with the 
company as attorney in charge of the 
mail route department in Washington. 
This is Mr. Nye’s forty-first year with 
the company and since February, 1913, 
he has been manager of American Sure- 
ty’s Washington office. He continues his 
rank as resident vice-president. Suc- 
ceeding him as manager is Paul N. Cherry, 
who has been assistant manager since 
March, 1920. Both he and Mr. Nye are 
natives of Washington, both are highly 
respected by the insurance fraternity 
there. 

+ oe 

Edward J. Walsh, superintendent of 
the fire accounts department of the Au- 
tomobile of Hartford and the Standard 
Fire, last Friday observed his twenty- 
fifth anniversaries with these companies. 
Born in Hartford, he joined the group 
as a member of the payroll audit de- 
partment on November 7, 1916. Sub- 
sequently he was transferred to the fire 
accounts department and served as as- 
sistant superintendent for two years be- 
fore being promoted to his present post 
in April, 1932. 

* 

John Breuning of the Baltimore Amer- 
ican at Baltimore, observed his fiftieth 
anniversary with that company on No- 
vember 4. He was tendered a dinner at 
one of the local hotels by the officials 
and others connected with the Baltimore 
office who presented him with a gold 
watch, suitably engraved. He also was 
the recipient of a medal and a certificate 
in honor of the occasion by the home 
office of the company. 

William D. Barfield, Jacksonville at- 
torney, is the newly appointed deputy 


commissioner of Florida’s workmen’s 
compensation division, state industrial 
commission. He succeeds James R. 


Knott, resigned. 
* oe * 
Henry Frankel of Frankel Brothers, 
well-known Cleveland agency, and Mrs. 
Frankel spent last week in New York. 






_ Louis Resnick, who was director (i 
industrial relations, National Society fs 


the Prevention of Blindness, wrote “Ey 


Hazards in Industry--Extent, Cause ar’ 
Means of Prevention,” which is pub 
lished by the Columbia University Pres 
New York City. There are 26,880 wor: 
ers idle because of eye injuries. Pith 
lishers of Resnick’s book say: “Th 
working man who loses one eye mi 
receive as much as $2,000 compensation 
On the other hand the working ma 
who loses the sight of both eyes m 
be forced to adjust his standard of livin 
and that of his family to an income?’ 
as little as $30 a month for the rest 
his life. There is no question but th 
the vast majority of eye injuries a 
preventable. Also, the return on tt 
vestments in eye accident preventior 
proportionately greater than the di 
dends of the primary business of indi 
try itself.” 
* ak * 


Helen Summy, Equitable Society, 
Joseph, Mo., one of America’s outstant 
ing women insurance agents and fori 
chairman of Women’s Quarter Mille 
Dollar Round Table, married George 
Woodward on November 1 in Cincinnt! 
He is a former football star and coa 
who was a unit manager with Equitabé 
Society in Kansas City. At present ti 
he is manager of Equitable in Cincinnit 
and is a past president of Cincinné 
Life Underwriters Association. His i 
wife died some time ago and he has ¢ 
boy and a girl now in college. 


* * * 


John M. Fraser, general agent, Cos 
necticut Mutual Life, New York, 
been elected to the executive board a 
made chairman of the finance commr 
tee of the South Nassau Communit’ 
Hospital, one of the largest hoe 
on Long Island. Mr. Fraser has “ 
a director of the hospital for the a 
thirteen years, and during last two sah 
has been chairman of the building 
mittee for the new $325,000 wing wae 
has just been completed. 
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The Late “Jim” Hoey 

On another page of this paper ap- 
pears the story of the death of James 
|. Hoey, long a prominent figure in the 
insurance and political life of New York, 
and a biographical sketch of his career. 
He knew more people in New York City 
than “Jim” Farley does and Farley is 
presumed to have the largest acquain- 
tance of any New Yorker. Farley’s ac- 
quaintance is nation-wide. Hoey had an 
extended acquaintance throughout the 
country, also, but on a more limited 
scale. He knew all the men active in 
Democratic politics, and made many of 
those acquaintances when he was floor 
manager at old Madison Square Garden. 
He was the campaign manager of Alfred 
E. Smith for President in 1928. He took 
Smith’s defeat hard. 

Incidentally, at that convention he had 
charge of the sirens, bands and the other 
whoop-it-up devices for prolonging dem- 
onstrations. Sirens seem to have gone 
out of fashion, but at convention after 
convention the party managers tried to 
beat former records. Thus, a demon- 
stration could be prolonged for ten or 
twelve minutes. I noticed at the na- 
tional convention in Philadelphia which 
nominated Willkie, there was not a 
siren in the place and none of the 
demonstrations lasted very long. In fact, 
the Willkie convention was the quietest 
I ever attended and for half an hour 
after adjournment there was not even a 
handclap. The delegates had voted in 
their man, and let it go at that. 

Hoey was not much more than a fel- 
low who had cast his first vote when 
he began to become active in politics 
and he remained in public life until the 
finish. He was decidedly a partisan. His 
political speeches when he ran for Bor- 
ough President of Manhattan were 
sizzlers. His attitude was “You fellows 
are my neighbors and my friends. I 
understand you and you understand me.” 
It didn’t make any difference whether 
he was talking in the “San Juan” belt 
(colored district) ; in Little Italy; neigh- 
borhood of cloak and suit people; or in 
the cate society district. He felt at 
home in all of them. Upon one occasion 
he had interested a woman member of 
the Drexel family of Philadelphia in the 
affairs of a colored church in Harlem. 
It meant a considerable money contribu- 
ed When Hoey, running for Borough 
fe ee reed at the church to make 

S political talk he was greeted as a 
hero, 
ing se onector of Internal Revenue, hav- 
Means Pini : the lower part of 
Sie ca sland, he presided over the 
iene — producer for the Gov- 
cluding a hear ya His district, in- 
sponsible fo 10 street sector, 1s re- 
lected toe r 10% of all the taxes col- 

d by the Federal Government. The 
ee estimated that the total 
be etous, from the district for 1941 will 
€ $650,000,000. 
Hoey handled this job most effectively, 
ether he was giving an interview to 











a member of the house of J. P. Morgan 
or to a Syrian who kept a rug shop near 
the Battery, on the subject of income 
taxes, all got a fair hearing. There was 
no criticism about the manner in which 
he conducted that office. 

Hoey would begin the day at his in- 
surance office, 99 William Street—Hoey, 
Ellison & Frost, Inc., and Hoey & Elli- 
son Life Agency, Inc. After cleaning up 
his work there he would get into his big 
automobile and drive down to the Cus- 
toms House. Later, in the afternoon he 
would return to his office. 

While Hoey would not grant favors 
in connection with Government affairs 
and taxation he for years received a 
constant stream of people who wanted 
something done for them, and often he 
was able to accommodate them. They 
ranged all the way from the fellow who 
was in trouble with the traffic court to 
the down-and-outer in need of a job— 
any kind of a job. He produced a 
countless number of them. Hoey was 
willing to go out of his way to help a 
fellow out of a jam if he thought that 
help should be forthcoming, but he re- 
sented being asked to go to the bat for 
someone who had gotten into trouble 
by reason of his own cussedness. “You 
invited the rap. Be a man and take it,” 
was his comment. 

As much as anything else Hoey got 
satisfaction and pleasure out of his mem- 
bership in the Friendly Sons of St. 
Patrick, one of oldest fraternal organi- 
zations in the city, and of which he was 
president at one time. The chief guest 
of honor at dinners of the Friendly Sons 
has often been the Cardinal, or other 
high cleric of the Catholic Church. 

Although Hoey sat on the dais each 
year he had on the floor two tables of 
personal guests, mostly insurance men, 
and before the dinner he was host at 
a party in a Hotel Astor suite attended 
by these insurance men as well as by 
other guests, including judges, utility 
men, bankers, and other notables. Among 
insurance men who were personal guests 
of Mr. Hoey at these Astor parties 
were Paul L. Haid, president Insurance 
Executives Association; Bernard M. Cul- 
ver and Frank A. Christensen, America 
Fore; Harold V. Smith, Home Insur- 
ance Co.; William Shields, former vice- 
president Mutual Life; Walter Duff, 
surety man, formerly with F. & D. here, 
and now on Pacific Coast with a general 
agency; and some of his own insurance 
agency associates. 

Until recently “Jim” Hoey would start 
another day’s work when 6 o'clock at 
night came. He then began to get ready 
to attend some dinner outside of his 
Central Park West home. Sometimes he 
went to several of them during the eve- 
ning. He couldn’t keep up with the in- 
vitations, but went to all he could. Then 
came the time when he had to cut down. 
He had not been in good health for 
sometime and got to the point where he 
didn’t go to night affairs unless he re- 
garded attendance as imperative. 

Although “Jim” Hoey was a con- 
firmed bachelor he was very much of a 
family man. He was devoted to his 


mother who lived to an advanced age; 
was proud of the records which were 
made by his brother, the Rev. Peter 
Hoey, in the World War as a chaplain 
in France; and of his famous sister, 
Jane M. Hoey, prominent in Washing- 
ton. 
* * * 
Passing of Great Estates 


The magazine Trusts and Estates in 


‘its September issue printed an article, 


“The Passing of Great Estates—the 
Outlook for Large Residential Proper- 
ties.” Author is C. T. S. Keep, president 
of Previews Incorporated, which calls 
itself “The National Real Estate Clear- 
ing House.” Two paragraphs of the 
article follow: 

“Today, it is perfectly true that many 
owners, at least temporarily, cannot af- 
ford to maintain large estates. The sup- 
ply outweighs the demand, and the least 
acceptable estates must be converted to 
new uses. Fortunately, there are plenty 
of new uses, and expert advice and work 
can find a market of some kind for all 
but impossible properties. Schools, religi- 
ous orders, hospitals, and philanthropic 
enterprises of all types comprise a new 
pool of buying activity, and these for- 
tunate groups can forget the tax prob- 
lem. Subdivision is claiming estates 
whose basic value is in the land. As our 
local governing bodies grow wiser, we 
shall witness a wave of re-zoning which 
takes the fetters from properties of all 
types and permits their use for logical 
and economic purposes. There is many 
a large estate whose market value would 
double and which would remain on the 
tax rolls if town councils paid more at- 
tention to the needs of their communi- 
ties. 

“The problem for owners of beautiful 
and well situated estates is a very sim- 
ple one. If they can afford to hold on 
and enjoy estate living, they have an 
even chance of being offered very fair 
figures for their properties within ten 
years. If they cannot afford the neces- 
sary outlay each year or must have cash, 
then they are forced to liquidate for 
much the same reason as the Wall Street 
investor who owns stocks on margin 
and is confronted with a thin and low 
market. Unintelligent liquidation based 
on amateur decisions is ruinous and is 
responsible for much of the dramatic 
publicity given to misguided statements 
that none of us will continue to live in 
large and beautiful homes.” 

* * * 
Was Not a Bachelor 

In the daily paper obituaries of Sumner 
Ballard, famous reinsurance man who was 
also secretary of the National Board of 
Fire Underwriters, it was printed that he 
was a bachelor. For a long time that 
had been his state, but a few years ago 
he married and subsequently was di- 
vorced. 

x * x 


Why Real Estate Men Are Perturbed 
A headline in the New York Herald- 
Tribune of Sunday last iking 
enough to attract every reader’s attention. 
It read, “Realtors Start Drive to Save 
Their Calling.” It was a news despatch 
from Detroit written by M. W. Casey 
of the newspaper’s staff, and had to do 
with the convention of the National As- 
sociation of Real Estate Boards. - 

It has not come to the attention of 
most people that the business of selling 
real estate was in any such predicament 
that it had to be “saved.” But the first 
four paragraphs of Mr. Casey’s story tell 
why the real estate men are perturbed. 
These paragraphs read: 

“Three thousand realtors, here since 
Tuesday attending the convention of the 
National Association of Real ‘Estate 
Boards, moved toward home today full of 
fight determined to save themselves 
from their own government and help this 
same government in every way to stop 
Hitler and save the world. 

“While taxation is oppressive, the chief 
complaint of the realtor is priority, be- 
cause they see in the now famous SPAB 
order the destruction of the house-build- 
ing industry unless there is a quick modi- 
fication of this order. Limiting construc- 
tion to houses costing no more than 





Was str 


$6,000, which construction virtually is re- 
stricted to a defense area, is ruinous, de- 
clared builders who have in the last six 
weeks come in contact with the drastic 
regulations. 

“Real estate men and builders here de- 
clared that the continuation of small- 
house building was in the interest of na- 
tional defense, explaining that morale 
must be as good behind the front as at 
the front. 

“A fund of $25,000 has been raised to 
collect facts to present to the priority 
authorities in the hope of convincing them 
they were in error in ‘cracking down’ so 
completely on the small-house building 
industry.” 

* & 


Academy of Political Science 
Annual Meeting 


The Academy of Political Science, 
which has in its membership a number 
of insurance men, one of them—Lewis 
W. Douglas, president Mutual Life, be- 
ing on the program committee—held its 
annual meeting on Wednesday at the 
Hotel Astor, Theme of meeting was 
“American Industry in a War of Ma- 
chines.” 

Wesley C. Mitchell, professor of eco- 
nomics, Columbia University, presided 
at opening session. He is president of 
the Academy. 

Harry F. Guggenheim, former Am- 
bassador to Cuba, spoke on “American 
Aircraft in War.” Problems of industry 
were discussed by John W. Scoville, 
statistician, Chrysler Corporation. 

Prices, wages and Government fur- 
nished topic for second session, with 
Shepard Morgan, vice-president, Chase 
National Bank, in the chair. Frederick 
C. Mills, Columbia University, discussed 
cost of living in two world wars. Henry 
R. Luce, chairman of Time, Inc., was 
toastmaster at the dinner. Speakers were 
President Henry M. Wriston, of Brown 
University, and Vice-President Wallace. 

a * * 


Where Are the Traffic Cops? 

The magazine Time recently published 
a long story about General Robert Elk- 
ington Wood, chairman of the board of 
Sears, Roebuck & Co. and head of 
America First. Discussing his hobbies, 
Time said that they include “riding his 
\rabian horse Kebar in the early morn- 
ings and driving his Ford sedan to his 
office at breakneck speed.” 

* * * 


Exhibit of Illustrations by Wife 
of Insurance Broker 
Original illustrations drawn by Rosa- 
lie L. Lane, wife of Mervin L. Lane, 
New York insurance broker, for “Wil- 
helmine,” book by Janet P. Johl, about 
a Dutch child, are being shown this 
week in window of Scribner’s Bookstore 
at Fifth Avenue and Forty-ninth Street. 
Mrs. Johl and Mrs. Lane spoke at a 
formal tea at the Dutch Consulate in 
Boston on Wednesday, audience con- 
sisting of 500 persons of Dutch extrac- 

tion, newspaper editors and others. 
Publishers are so enthusiastic about 
sales of this first edition that they have 
already accepted a second manuscript 
about a little Swiss girl, and Mrs. Lane 
is now starting research work prepara- 
tory to doing the illustrations for that 
book to be published early in January. 
* * * 


Minneapolis Agency Marks Tenth 
Anniversary 


Cullen & Crowther, general agents of 
Minneapolis, will celebrate their tenth 
anniversary tomorrow, November 15. The 
firm is composed of William C. Cullen 
and W. Howard Crowther, veterans in 
the insurance field. The firm was or- 
ganized ten years ago with two employes 
and today has a staff of fifteen people 
and represents several fire and casualty 
companies. From 1927 to 1931 Messrs. 
Cullen and Crowther were joint mana- 
gers of the National Union office at Min- 
neapolis. 

Tonight the partners in the agency 
will be guests at a party arranged by 
Henry Guthunz and J. W. Baker at the 
Nicollet Hotel. 
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Commissioners’ Ass’n. 
Leaders Hold Meeting 


PREPARE NEW YORK PROGRAM 





Two-Day Gathering in Chicago Consid- 
ers Increasing Executive Committee’s 
Responsibilities 





“he executive committee of the Na- 
tional Association of Insurance Commis- 
sioners, in a series of meetings held 
Monday and Tuesday at Chicago, cleared 
the decks for a “smooth” convention at 
New York December 8, 9 and 10. Presi- 
dent Charles F. Hobbs of Kansas and 
Charles F. J. Harrington of Massachu- 
setts, chairman of the executive com- 
mittee, reported that numerous questions 
having to do with the agenda of the 
convention were discussed. Matters 
which were considered were left largely 
in their formative stages and are to be 
referred to the committees which have 
the subjects in charge for final prepara- 
tion for presentation. 

One of the important things discussed, 
it was learned, was the advisability of 
increasing the responsibilities of the ex- 
ecutive committee so that one of its 
members will be represented on all com- 
mittees and special committees. This 
move, it was indicated, will lend “dig- 
nity” and give “official distinction” where 
surveys and special studies are con- 
cerned. 

Allocation of Premiums 

Matters discussed during the two days 
of meetings included a variety of sub- 
jects. Considerable time was taken up 
with a discussion of the interstate rating 
problem, which was the subject recently 
of a special report by the New York 
Department. The executive committee 
announced it would recommend to the 
convention in New York that a standing 
committee of commissioners be appoint- 
ed to study the problem and determine 
whether a solution can be worked out. 

Other problems considered included 
work of the blanks committee, which is 
seeking to evolve a uniform method for 
computation of unearned premium re- 
serves. 

A request from Percy Bugbee, mana- 
ger of the National Fire Protection As- 
sociation, for the commissioners to ap- 
point a standing committee on fire pre- 
vention, will receive a favorable recom- 
mendation when it is presented at New 
York. Other problems to come before 
the meetings at New York will include 
the report of the non-forfeiture of val- 
ues committee, of which Alfred R. Guer- 
tin of New Jersey is chairman. It was 
indicated, also, that Commissioner John 
J. Holmes of Montana will present a 
paper at New York on “Some Observa- 
tions of the Convention Examination.” 

The meeting in New York will be 
addressed by one speaker. He will be 
a prominent figure in the financial field. 

Attending the two days of meetings 
were President Hobbs and Vice-Presi- 
dent John Sharp Williams, 3rd, of Mis- 
sissippi, for the officers; Commissioners 
Harrington, James McCormack, Tennes- 
ee; Alfred F. Jordan, Washington, D. C.; 
John A. Lloyd, Ohio; Alex Macdonald, 
Wyoming, and H. N. Morin, Rhode 
Island, as members of the executive com- 
mittee. Not members of the committee 
but attending the meetings and having 
part in the discussions were Commis- 
sioners Paul F. Jones of Illinois, George 
Bowles of Virginia, John B. Gontrum 
of Maryland and Newell Johnson of 
Minnesota. Also attending the sessions 
were Arthur G. Smith, Chief Deputy in 
Illinois; Tom Moore, actuary of the Vir- 
ginia Department, and Arthur E. Cleary, 
actuary of the Massachusetts Depart- 


ment. 


Moreton Asks Unity of 
Insurance Interests 


NEEDED NOW MORE THAN EVER 





National Association Executive Commit- 
tee Member Praises the V-Plan 
for Insurance 





When the National Association of In- 
surance Agents at its Kansas City annual 
convention a few weeks ago adopted a 
resolution to translate the vision of the 
V-Plan for Insurance into a_ practical 
reality it created the basis for what may 
well be one of the most far-reaching 
developments in the business, declared 
Fred A. Moreton of Salt Lake City, 
Utah, member of the executive commit- 
tee of the National Association, in an 
address Monday before the annual con- 
vention of the California association at 
Sacramento. 

Hailing the projected V-Plan for In- 
surance program as a unifying and con- 
structive crusade in the best interests 
of the public, the government, the in- 
dustry and its personnel, Mr. Moreton 
punctuated his remarks with several di- 
rect quotations from the original V-Plan 
descriptive manuscript in order to em- 
phasize the broad concepts and objec- 
tives that were first presented at the 
Kansas City meeting in October. 

Pursuing the basic question of unity 
which he had accented in speaking of 
the V-Plan, Mr. Moreton turned his at- 


The Factory Insurance Association has 
issued a preliminary pamphlet on the 
disastrous fire at the Firestone plant in 
Fall River, Mass., on October 12 where 
millions of dollars worth of crude rubber 





tention to the matter of company-agency 
relations, saying in part: 

“More so than ever before in its recent 
history the insurance business today is 
faced with the necessity for achieving a 
greater unity within its ranks and of 
promoting a better understanding and 
appreciation among people outside its 
ranks. This is not presented as a new 
thought or an original analysis. 

“That there is an immediate and im- 
perative need for unity and unified ef- 
fort in certain directions is becoming 
increasingly and in some cases painfully 
evident. For example, these clear-cut 
and deep channels of everyday insurance 
activity would be greatly benefited by 
heightened cooperation, understanding 
and unity among all company and agen- 
cy groups in this business; (a) in the 
relations of this business as a whole 
with the government; (b) in the rela- 
tions of this business with the public— 
the general public in so far as general 
opinion toward insurance is concerned, 
and the insurance-buying public in so 
far as the income and outgo of this busi- 
ness is concerned; (c) in relations be- 
tween companies and agents; (d) in re- 
lations between classes of carriers, stock 
and non-stock, bureau and non-bureau; 
(e) in relations between and among 
branches of the business within the 
business—fire, casualty, marine, etc.” 
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Announcing a unique, original series of Little Books With Big 


Ideas. 


Pint-size sales aids with powerful business-building 
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FE. 1. A. Report States Watchman 
Shut Off Sprinklers at Fall Rive 


was destroyed. This report, which C0 
tains several excellent photographs x 
this fire and only a small amount 
text matter, says that this is probabj, 
the most serious fire that has ever 
occurred at a sprinkler-protected i. 
ufacturing plant in the United States 
or in the world. The F. I. A. loss ma 
the manufacturing plant and on the Stor. 
age buildings will approximate $5,000,00) 
“This fire started,” says the pamphlet 
“in an all metal, unsprinklered dryer 
used to dry ‘foamed latext rubber’ in 
Building No. 5. Sprinklers had been 
recommended for this dryer and the x. 
sured had agreed to install them py 
the sprinklers had not been installe 
The heat from the fire opened sprinklers 
in the room and these sprinklers hai 
this fire under control until a watchmay 
made the fatal mistake and shut the 
water off the entire sprinkler equipmer: 
in Building No. 5. 
“Then the fire burst beyond all bound 
spread to the adjoining manufacturing 
Building No. 4 and this conflagration 
referred to as a raging inferno, jumped 
over a 100 ft. clear space to the ‘IW) 
Group’ of buildings, destroying thes 
buildings and most of the vast quantity 
of rubber stored in them. Although 
millions of gallons of water were poured 
on the blaze the fire was not entirely 
extinguished until Saturday, October 18 
“Our experience is literally burned into 
us. This has been a costly experience 
and warrants the words on all our su 
gestion lists: ‘Fix It Before the Fire’ 
“No new lessons come from this tre 
mendous fire loss. The very fund: 
mentals of fire prevention and fire pro 
tection are once more emphasized, clear- 
ly, distinctly. These fundamentals are 
“1. 100% sprinkler protection at al 
times is a vital necessity. 
“2. Our suggestions should be con: 
pleted promptly, before the fire strikes 
“3. Water should not be shut of 
sprinklers until the fire is actually er 
tinguished. 
“4. All watchmen should be thorough: 
ly instructed.” 





N. Y. Exchange Puts Year 
Limit on U. & O. Policies 


The New York Fire Insurance Ex 
change on Wednesday adopted changes 
in rules and forms on business inter 
ruption insurance to conform as far 3 
possible with adjoining territories. Th 
principal changes involve the introduc 
tion of a twelve months’ limit of tlt 
period of liability in all forms, treatmet! 
ot raw stock on the same basis as stock 
in process in respect of limitation of the 
period of liability for replacement, elit: 
ination of seasonal forms and the intro 
duction of a charge of 25% for tit 
extension of the coverage beyond thi 
days in the case of stock in mercantit 
and non-manufacturing risks. 

The time limit of twelve months 0 
liability on use and occupancy polict’ 
may be extended by endorsement, a 
the purchase of additional insurance © 
cover the period beyond the twelt 
months will keep the full amount of the 
contract in force. 





Federal Observer N amed 
In Missouri Rate Hearing 


Daniel R. Britt, in charge of the ant” 
trust prosecutions in the Chicago ofit 
of the U. S. Department of Justice, ™ 
named R. E. Helms as official obser 
for Thurman Arnold of Washingt! 
when the Missouri rate hearings are ® 
sumed in Chicago on November 
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J. Hoey, prominent New York 


James : 
Collector of Internal 


insurance man, | 
Revenue, manager at various times of 
the political campaigns of Democrats, 
most notable of which was campaign of 
Alfred E. Smith for the Presidency, died 
in a Baltimore hospital on November 
10 after suffering a cerebral hemorrhage 
in a downtown hotel there. He was 63 


and a bachelor. | 

Mr. Hoey went to Baltimore on Friday 
with William J. Witchen, manager of 
casualty department of Hoey, Ellison & 
Frost, Inc., New York, and attended 
the Navy-Notre Dame football game 
as guests of American Bonding Co. 
Saturday afternoon, and on_ Saturday 
morning visited the home office of the 
American Bonding. 

Mr. Hoey was head of Hoey, Ellison 
& Frost, Inc., New York, one of coun- 
trv’s leading insurance agencies, and of 
Hoev & Ellison Life Agency, Inc., gen- 
eral agents and leaders of the Equitable 
Life Insurance Co. of lowa. _He had 
entered the local agency field after hav- 
ing been vice-president of America Fore, 
being in charge of metropolitan terri- 
tory with those companies. Upon leav- 
ine America Fore he formed a partner- 
ship with Bennett Ellison, who died in 
May, 1937. 

Political Activities 


Mr. Hoey had been active in the politi- 
cal life of the city for many years. 
Probably no man in Greater New York 
had a larger acquaintance than Mr. Hoey 
and his friends extended throughout the 
country, especially in the circle of public 
men. He was bluff, forthright, dynamic 
and did favors for an innumerable 
number of persons. He was instrumental 
in getting raises in salaries for the 
school teachers of New York and for 
streets cleaners, dock laborers and others 
he was responsible for enactment of a 
law which granted them a two weeks 
vacation with pay. Thus many thousands 
of New Yorkers were under obligation 
to him. 


He had been a protege and friend of 
the late Charles F. Murphy, at one time 
leader of Tammany Hall. Mr. Murphy 
entrusted him with the management of 
the campaign of Supreme Court judges, 
mayors and governors, Someone figured 
in 1938 that he had managed the cam- 
paign of two-thirds of the judges then 
sitting in the Supreme Court, first de- 
partment. He managed the campaign 
of John P. O’Brien when the latter ran 
for Mayor of New York and was elected. 
Later, they split. His biggest political 
assignment was the management in 1928 
ot the campaign of Alfred E. Smith 
for President. That was a morning, 
atternoon and night labor extending 
over many weeks in which there were 
tew dull moments. 

At one time he was chairman of the 
Home Rule Commission which gave New 
York City and other municipalities in 
i State the authority to pass local 
aws. 


Became Collector 


When Mr. Hoey broke with the ruling 
Political powers of the city he ran on 
the “recovery ticket” for Borough Presi- 
dent of Manhattan. Along with Joseph 

McKee, the party’s candidate for 
Mayor, he was defeated, LaGuardia be- 
ing elected Mayor. It was a whirlwind 
campaign in which Mr. Hoey made as 
Many as six or seven talks in a night. 
He was as much “at home” talking to 








James J. Hoey, Long a Leader in 
New York Insurance Affairs, Dies 


Was Head of Large Agency and Also Collector of Internal 
Revenue; For Years He was Prominent in Politics 
and Charitable Activities 





Portrait of James J. Hoey 


the colored voters in Harlem as to the 
Italian voters in Mulberry Street and he 
did not pull any punches in the Park 
Avenue sector either. 

It was not long after his defeat that 
President Roosevelt named him Collec- 
tor of Internal Revenue for the Second 
Internal Revenue district and he took 
office on December 20, 1933. 


Father Was a Contractor and Builder 


Mr. Hoey’s father, John Francis Hoey, 
came from Ireland and went to work 
in the oil fields. Then he went West 
where he got a job with a contractor, 
hauling supplies of different kinds from 
the extreme South to Fort Benton, 
Mont. After a while he bought a number 
of horses and mules and went into busi- 
ness for himself. In 1867 he had a con- 
tract to build twenty-five miles of the 
Kansas Pacific Railway. Mr. Hoey’s 
father was a member of the Twenty- 
second Kansas Volunteers, one of the 
principal duties of which was to keep 
Indians in subjection. He built some 
of the old-time frontier forts, including 
Fort Benton in Montana. 


John Francis Hoey returned to New 
York from the West, but decided New 
York was no place to bring up a family, 
so returned to Omaha where he engaged 
in construction and building of a con- 
siderable portion of the Burlington Rail- 
road running into the Black Hills. 

First job of James J. was with the 
Omaha Exposition. When he was 20 
the family returned to New York. He 
studied shorthand and typing in a busi- 
ness school, got a job in the National 
Railway Publication Co. at a salary of 
$8 a week. At the time he studied law 
but was not admitted to the bar. 


How He Entered Public Life 


Becoming active in fraternal organiza- 
tions he was elected Grand Knight of 
one of the fifty-two councils in Greater 
New York of the Knights of Columbus. 
When the old New York Daily News 
offered a $1,000 diamond badge to the 
most popular Grand Knight, Jim Hoey 
won easily, and that led to his being 
elected a member of the Assembly in 
1907, where he served five years. In 
Albany he handled all the legislation 





recommended by the New York State 
Insurance Department and had no diffi- 
culty in getting bills put through. He 
retired from the Assembly in 1911 and 
the new Superintendent of Insurance, 
William Temple Emmett, made him 
Second Deputy in charge of New York 
City activities. Jim did not pay much 
attention to Albany. He made his own 
decisions. He was such an influence in 
the Depzrtment that before long New 
York City became the center of things. 
That peeved the late Henry D. Appleton, 
Deputy in charge at Albany, but Hoey 
didn’t care. No Deputy ever made more 
of an impression in his job than Jim 
Hoey when with the Department.. Pretty 
soon everybody in the insurance busi- 
ness of New York knew about him. 
Becomes An Agent 

After serving four years he was asked 
by the late Henry Evans to join the 
America Fore organization and he b-- 
came execut've special agent of the 
Continental in charge of the local de- 
partment and of real estate. Subse- 
quently, he was named first vice-presi- 
dent of all the companies in the fleet. 
In 1922 he retired to become associated 
with Bennett Ellison, who was a nephew 
of Robert E. Dowling, at the time an 
outstanding real estate figure, who built 
many of the downtown office buildings 
in New York City. 

Mr. Hoey was interested in many 
philanthropic and charitable activities. 
He had been a member of the Boys’ 
Club of America, Inc., of which Herbert 
Hoover was honorary chairman. He 
was a trustee of St. John’s Guild, which 
maintains a hospital on Staten Island 
for small children. He was active in 
the Knights of Columbus. Because of 
that interest he was made a Knight of 
St. Gregory by the Pope. At one time 
he was president of the Friendly Sons 
of St. Patrick. He was a member of 
the Manhattan, New York Athletic, Na- 
tional Democratic, Catholic clubs, Elks, 
and of the Oakland Golf club of Bay 
Shore, L. I.; also, of the Chamber of 
Commerce of New York State; and was 
a national director of the Boys’ Club 
Federation of America and trustee of 
the Cardinal Gibbons Institute. 


Mr. Hoey had a brother, Rev. Peter 
E. Hoey, who was chaplain of the 107th 
Regiment during the World War, and 
whose courage at the battles of the 
Hindenburg Line was cited. He now 
lives in Lubbock, Tex. One of his sisters, 
Jane M. Hoey, is prominent in Washing- 
ton in charge of Old Age relief under 
the Social Security Act. For ten years 
she was assistant director of the Wel- 
fare Council in New York and a member 
of the State Crime and Correction Com- 
missions for a similar period. Another 
sister is Mrs. Katherine A. Boillin of 
Clarksville, Tenn. 

Mr. Hoey was a director of the Amer- 
ican Eagle Fire of the America Fore 
Group and of the City of New York of 
the Home Fleet. He was also chairman 
of the board of directors of the New 
York Board of Fire Underwriters. He 
was a former vice-president of the board 
and had been interested in its affairs 
for over twenty-five years. 

Funeral services were held on Thurs- 
day morning at his late home, 135 Cen- 
tral Park West, after which there was 
a requiem mass at the Church of St. 
Paul the Apostle at Columbus Avenue 
and West Firty-Ninth Street. 

President A. J. Smith of the Associa- 
tion of Local Agents of the City of New 
York, Inc., appointed Charles Bellinger, 
George F. Kern and Elmer Hopper to 
represent the association at the services 
for Mr. Hoey and also to prepare suit- 
able resolutions. 

President Harold V. Smith of the New 
York Board of Fire Underwriters named 
a committee to represent that organi- 
zation. It included A. J. Smith, W. H. 
Koop, John W. Nichols and William A. 
Riordan. 

George F. Kern, president of the New 
York Fire Insurance Exchange, appoint- 
ed a similar committee consisting of 
Harold V. Smith, Bernard M. Culver, W. 
J. Reynolds and A. J. Smith. 


Pierce Issues Program 
Of Industrial Defense 


CLEARED VIA WASHINGTON, D. C. 





Manager, National Bureau for Indus- 
trial Protection, Asks Wide Distri- 
bution of Pamphlet 





C. W. Pierce, vice-president, America 

Fore Group, and manager, National Bu- 
reau for Industrial Protection, has mailed 
to all insurance interests a pamphlet on 
Protection of Industrial Plants and Pub- 
lic Buildings, published by the United 
States Office of Civilian Defense. 
_On the letterhead of the Insurance 
Committee for the Protection of Amer- 
ican Industrial Plants he writes to the 
insurance interests that assistance in 
wide distribution of the pamphlets has 
been requested and asks how many 
copies can be distributed to ail sources. 
He asks that all requests be cleared 
through the National Bureau in Wash- 
ington. The address in Washington is 
1522 K Street, N.W. 


LaGuardia’s Letter 


Accompanying the letter is a communi- 
cation from Mayor F. H. LaGuardia of 
New York City, United States Director 
of Civilian Defense. He recommends 
early formation of squads to accom- 
plish the tasks setout in the pamphlet 
and to encourage progressive training so 
that in an emergency damage may be 
controlled, restricted and limited. — 

In the foreword of the pamphlet Mr. 
LaGuardia says it is expected that the 
general plan outlined will be adapted by 
plant managers or local civilian defense 
authorities to meet local conditions or 
special needs. He says that plans should 
be kept as simple as possible because 
experience shows that such plans work 
best in practice. 

“Success in the protection of plants 
and public buildings depends largely 
upon the thought, preparation and train- 
ing done now,” says Mr. LaGuardia. 
“Plans must be worked out carefully. 
Personnel with suitable qualifications 
must be selected for key positions and 
for various other tasks involved. In- 
dividual training, followed by collective 
training, is necessary. All personnel 
should be organized and trained as soon 
as possible.” 


Air Attack Remote 


Under the topic of general considera- 
tions, it is pointed out that even though 
the possibility of air attack upon indus- 
trial plants and public buildings in the 
United States may be remote, it is es- 
sential that protective organization be 
developed at once to guard against the 
disruption of normal activities and for 
the safety of the personnel in an emer- 
gency. 

Protective measures, the pamphlet 
says, should recognize that the effect 
of a bomb is local, and that the damage 
is less when operations are decentral- 
ized, dispersed and duplicated among 
many small plants and buildings. So far 
as is economically possible, it says, such 
arrangements should be made and each 
plant should be prepared to protect it- 
self, independent of outside assistance. 

Topics enumerated in the pamphlet are 
protective organization, fire services, po- 
lice services, medical services, mainte- 
nance services. There is a double-page 
industrial plant and building protection 
chart and also lists of equipment. 





Winters President of 
Illinois Agents Ass’n 


McCullough Winters of Quincy, IIl, 
was elected president of the Illinois As- 
sociation of Insurance Agents at the 
two-day annual convention last week at 
Peoria. Lyle H. Gift of Peoria is chair- 
man of the board and Eugene F. Engel- 
hard of Engelhard & Co., Chicago, was 
re-elected executive vice-president. More 
than 700 persons attended the conven- 
tion. 
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Broader War Damage 
Coverage in Canada 


PREMIUM INCREASE MODERATE 


Endorsement to Supplemental Contract 
Terminates 24 Hours Before Any 
Attack on Canada 


The Canadian Underwriters Associa- 
tion announces a new war risk damage 
endorsement to the supplemental con- 
tract. The new Form 1-A, according to 
the official publication of the associa- 
tion, gives much broader cover than the 
sabotage endorsement which has been 
available since late in 1939, “in effect 
waiving all warlike operations exclu- 
sions short of actual war and bombard- 
ment. 

The new endorsement to the supple- 
mental contract reads as follows: 

“In consideration of an _ additional 
premium of §......... it 1s understood 
and agreed that, subject otherwise to 
all the exclusions, terms, conditions and 
limitations, whether snecific or general, 
f { supplemental con- 
tract, and subject also to the special 
termination proviso hereinafter set forth, 
the following shall not be deemed to be 
excluded by the provisions of the policy 
or supplemental contract relating to war 
operations in respect to for- 


of this policy or the 


or warlike 
eign enemies :— 

“(a) Loss occasioned by persons resi- 
dent or secretly in Canada and acting 
as agents of or in the interests of for- 


] 


eign enemies; 

“(b) Loss accidentally 
non-enemy military, naval or air force 
operations or activities, including all war 
preparations (civil or military) connected 


occasioned by 


therewith. 
Termination of Coverage 
at all liability which may 
attach by virtue of this endorsement 
shall, in consideration of the reduced 
premium charged therefor, terminate ab- 
solutely and permanently twenty-four 
hours before the happening of the first 
operations of enemy armed forces, in, 
over or against Canadian territory, 
whether such operations are remote 
from the property insured or otherwise.” 
“Thus,” the publication states, “the 
property owner now can insure against 
damage caused by friendly aircraft, etc., 
by endorsement, without the full war 
and bombardment policy with its high 
Rates for the new endorse- 
nent will be set by the Canadian Un- 
derwriters Association for individual 
risks, because of the great difference in 
hazards in different districts. Properties 
close to air fields and training stations, 
for example, will rate much higher than 
others a few miles away, because of the 
i covered by the clause (b) quoted. 
“The expiration deadline was set 
twenty-four hours before hostile action 
ences in order to eliminate split- 
claims difficulties. Termination 
in this manner means that the dropping 
ne bomb or ‘ll on Halifax, for 
» will end the endorsement’s cov- 
everywhere in Canada as of 
[ hours previously. Although 
the Vancouver property owner whose 
routine claim might be invalidated by a 
ale’ raid on Halifax would not like 
s provision is believed essential by 
inderwriters in order that they may re- 
consider their liability and the changed 
conditions in the event of hostilities. 
“Endorsements similar in wording will 
be available for fire policies which have 
malicious damage or riot coverage 
ided. It is proposed in the near future 
to amend the War and Bombardment 
policy to take up where the new En- 
dorsement 1-A ceases, the Canadian Un- 
lerwriters Association states.” 


“Provided thz 
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F. & G. FIRE SPECIAL 

F. Ogden of the 
Baltimore 
of L. 





Guaranty Fire at 
nced the appointment 
1 as special agent r Vir- 
headquarters in the Law 
chmond. Mr. Wood has for 
the past twelve years beer sociated 
with the Virginia Rating Bureau. 





CITIZENS HOME FIRE STARTS 





Clarkson Heads New South Carolina 
Company at Newberry; Issues Its 
First Policy 
The Citizens Home Fire of Newberry, 
S. C., a newly organized company, has 
just been licensed to do business in that 

State. 

Officers are John F. Clarkson, presi- 
dent and treasurer; Martin F. Gautian, 
vice-president; John L. Epps, secretary. 
These officers with the following com- 
prise the directorate: C. C. Hutto, man- 
ager, South Carolina National Bank, 
Newberry; R. L. Dargan, Dargan-Bran- 
non Company, Spartanburg; Chester D. 
Ward, Spartanburg. 

The first policy was issued to Zack F. 
Wright of Newberry. It was presented 
at a ceremony to him by T. L. Hicks, 
chairman of the Insurance Underwriters 
Association of Newberry. 


VIEW NAT'ONAL BOARD FILM 
Employes of the North British & Mer- 
cantile Group last week viewed the new 
film of the National Board of Fire Un- 
derwriters which features speakers at 
the seventy - fifth anniversary meeting 
th's year of the National Board. The 
film was shown at the request of United 
Manager C. F. Shallcross who 
has been deeply interested in public re- 
lations activities for many years. 


States 


WILLIAM PALMER HILL DIES 


Was Secretary of Virginia Fire & 

Marine and Nephew of the Late 

‘Colonel William H. Palmer 

William Palmer Hill, secretary of the 
Virginia Fire & Marine and a nephew 
and namesake of the late Colonel Wil- 
liam H. Palmer, long president of that 
company, died at his home in Richmond 
November 6. Death was attributed to 
a coronary ailment. He had never fully 
recovered from a stroke he suffered 
about two years ago. 

Starting with the company when a 
youth just out of school on January 
15, 1901, he worked his way up from 
office boy to secretary. He had been 
secretary since February 18, 1930. He 
was born in Richmond April 19, 1883, 
the son of the late Frank D. Hill and 
Lelia Palmer Hill. Besides his widow 
he is survived by two daughters, one 
son, a sister and a brother. 





CHARTERED IN NEW YORK 

Bowling Green Agency, Inc., New 
York City, has been chartered by the 
New York Secretary of State with cap- 
ital of 200 shares non par value stock 
to engage in the general insurance busi- 
ness. Albert Frolich, Jack Noel Fro- 
lich, Edna D. Ross, Brooklyn, are di- 
rectors and subscribers. 
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As a result they devised an ingenious method of dis- 
tributing hazards of shipment. One hundred boats, each 





(Come eitep TO TRANSPORT THEIR 
WARES BY WATER, CHINESE MERCH- 
ANTS OF MANY CENTURIES AGO OFTEN 
SUFFERED UTTER FINANCIAL RUIN 
WHEN THEIR SHIPS FAILED TO “SHOOT 
THE RAPIDS” OF THE YANGTSE RIVER. 










carrying one hundred packages, were stopped at the =~ =3 


source of the dangerous rapids, while each merchant 
put one package on each of the boats. Thus, when a 
boat went down, the merchants lost only one package / 
apiece, instead of one merchant losing his entire cargo. 








The ancient Chinese distributed risks byactual 
distribution of property, achieving the same 
results as modern insurance policies, Only the 
system has changed, providing sounder, more 
economical and satisfactory protectionagainst 


the hazards to property that are a constant 
threat to all. The successful agent makes his job 
easier and more profitable by representing a 
company that has proven its strength, depend- 
ability and desire to cooperate at all times! 
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Agger Nominated as 


Commissioner for N, J. 


The New Jersey Senate was expected 
to receive yesterday nomination of 
Dr. Eugene EF. Agger, head of the eo. 
nomics department of Rutgers Univer. 
sity, to be Commissioner of Banking and 
Insurance. Dr. Agger was nominated by 
Governor Charles Edison of New Jer. 
sey to succeed Louis A. Reilly, who has 
held the post of Commissioner since 
March, 1938. The term of office runs 
for three years and the salary is $609) 
a year plus fees. Dr. Agger’s appoint. 
ment is viewed as a move by the Goy. 
ernor against Mayor Frank Hague of 
Jersey City. Commissioner Reilly was 
appointed by former Governor A. Harry 
Moore and has been known as a Hague 
Democrat. 

Dr. Agger is a banking authority and 
was director of analysis and research of 
the Federal Reserve Board during the 
first World War. Later he was assist- 
ant to the president of the National 
City Bank in New York and for several 
years was in the economics department 
of Columbia University. In 1926 he went 
to Rutgers University to head the eco- 
nomics department. 


National Unions Ads 
Attracting Attention 


Insurance company executives as well 
as agents throughout the country are 
showing interest in the attractive new 
trade journal campaign of the National 
Union and Birmingham Fire Insurance 
Companies of Pittsburgh. This series of 
advertisements entitled “Highlights in 
Insurance History” first appeared in Oc- 
tober. Each advertisement will feature 
an original drawing by George R. Depew 
of a famous incident in insurance history, 
with descriptive copy that is interesting 
and instructive. 

The campaign was prepared by Par- 
ker-Allston Associates of New York, ad- 
vertising agency for the National Union 
and Birmingham. 


Number of U. & O. Forms 
Now Reduced to Five 


The number of use and occupancy or 
business interruption insurance forms in 
New England and the District of Co- 
lumbia, where changes in rules and forms 
have been adopted recently, has been re- 
duced to five. Form A is the contribu- 
tion or coinsurance form for manufac: 
turing plants; Form B the weekly man- 
ufacturing form; Form D the contribu 
tion form for mercantile and non-manu- 
facturing risks; Form E the weekly mer- 
cantile and non-manufacturing form, and 
Form G the contribution “gross eaf- 
ings” form for mercantile and non-mat- 
ufacturing risks. The fluctuating weekly 
form has been discontinued. 





HONOR FARRELL AT HARTFORD 
James E. Farrell, examiner for New 
York and New Jersey for the London 
& Lancashire at Hartford, has completed 
twenty-five years of service with the 
company. His associates entertained him 
at dinner at the Indian Hill Country 
Club, to celebrate the anniversary. 


PROBE ALEXANDRIA RATES» 

An investigation of fire rates ™ 
Alexandria, Va. has been ordered by the 
Corporation Commission of that state 
A public hearing was set for November 4 
for presentation of testimony in regar 
to flat rates now in effect in that city: 
Alexandria is the only remaining «lly 
where such rates prevail. 
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Connecticut Agents Consider 
Householder’s Comprehensive Form 


the Senate and sent back to the House 
of Representatives cOmmittee with the 


Because of the strength exhibited by 


the proponents of compulsary automobile 
insurance at the 1941 session of the Con- 
necticut legislature, it would seem high- 
ly advisable for the members of 
Connecticut Association of Insurance 
Agents to organize now a definite and 
militant program of opposition, Presi- 
dent Edwin S. Cowles, Jr., stated at the 
annual meeting of the state association 
last week at New Haven. The associa- 
tion should prepare to support a strong 
financial responsibility bill in the 1943 
session of the legislature, he said. A 
financial responsibility bill was intro- 
duced this vear but no action was taken; 
neither was anything done on the com- 
pulsory automobile bill. 

As reported in these columns last 
week, Mr. Cowles was re-elected presi- 
dent of the association. The meeting 
adopted resolutions supporting the per- 
sonal property floater, the V-Plan for 
Insurance, the salary allotment plan and 
urging activity looking toward an edu- 
cational plan for the membership. Dis- 
cussing the personal property floater, 
President Cowles said: 

Personal Property Floater 


“About the time of our mid-year meet- 
ing in June the executive committee re- 
ceived a letter advocating the adoption 
of the personal property floater. This 
form of coverage has never been ap- 
proved by the Connecticut Insurance De- 
partment, notwithstanding the fact that 
it is available in thirty-five other states 
and in practically all sections of the 
country with the exception of the East- 
ern Underwriters Association territory 
and Virginia. 

“Your committee has given thought 
and consideration to the question of 
value to the insuring public on this form 
of complete coverage and has considered 
many important factors bearing upon the 
adoption of(a comprehensive household- 
er’s policy. (The executive committee re- 
ferred the question to the New England 
advisory board. Following deliberation 
by that board, it was referred back to 
us. We have discussed the matter with 
Commissioner Blackall and it is the opin- 
ion of the committee that the public 
interest would best be served through 
our support of the measure in securing 
the approval of the Insurance Commis- 
sioner for its adoption in Connecticut. 
Commissioner Morin of Rhode Island 
granted permission for the underwriting 
of the personal property floater in Rhode 
Island on November 1. Therefore I 
would welcome a resolution advocating 
further action on the part of our asso- 
ciation. 

“Following several conferences with 
Commissioner John C. Blackall and the 
heads of the legal departments of sev- 
eral of the Connecticut companies we 
introduced in the House of Representa- 
tives a bill amending the then existing 
qualification law on agents’ licenses. Our 
bill was reported favorably out of com- 
mittee under an amended form to in- 
clude added restrictions of licenses for 
part time agents. The bill was then con- 


sidered by the Insurance Committee of 


the 


amendment deleted. It was then acted 
upon favorably by the House of Renre- 
sentatives and the Senate on one of the 
last days of the session and became a 
law on July 1 after having been signed 
by Governor Hurley. 

“The new law is not a cure-all by any 
mieans but certainly is a step in the right 
direction, since it provides (and I quote 
the new law): 

“*The Commissioner shall cause to be 
made such inquiry and examination as to 
the qualifications of each such applicant 
as he shall deem necessary and, upon 
satisfying himself that such applicant is 
in all respects properly qualified and that 
the granting of such license is not against 
the public interest and if the application 
is for a license as an insurance agent, 
solicitor or broker, that such license is 
not intended to be used or is not being 
used primarily for the purpose of ob- 
taining commissions on policies or bonds 
on which he, on his own account, pays 


or is to pay the premium or on which 
the premiums are paid or are to be paid 
by his employer, whether or not his em- 
ployment is on a part or full time basis, 
niay issue to such applicant a license.’ 

“Furthermore it provides, and I again 
quote: 

“Tf the premiums on policies or bonds 
intended to be written, or written, by 
such applicant do not exceed the 


any 





Bachrach 


EDWIN S. COWLES, JR. 


premiums on policies or bonds intended 
to be written, or written, by him for the 
purpose of obtaining commissions on 
premiums paid or to be paid by him and 
his employer, as aforesaid, it shall be 
conclusively presumed that such license 
is intended to be used or is being used 
primarily for such purpose.’ 

“The new law also provides for the 





driving privileges. 





lines placed through our office. 








The Answer to the Problem 


The Motor Vehicle Financial Responsibility Act, effective Janu- 
ary |, 1942, is New York State's answer to the problem of the 
financially irresponsible automobile owner or operator. After that 
date, those failing to meet accident obligations, will forfeit their 
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frequent filing of qualification cards t 
enable the Insurance Department to uae 
a more accurate and up-to-date file Pa 
the actual activities of the licensed 
agents. 


Information Hour 


Laurence J. Ackerman, dean of the 
School of Business and professor of in- 
surance at the University of Connecticys 
conducted an insurance information pan. 
el discussion. The “quiz kids” included 
the following: Val White, business ¢e. 
velopment department, Hartford A, & |. 
Walter T. Faulkner, claims attorney 
London Guarantee & Accident, Ney 
Haven; Roy L. Fosbrink, bond manager 
R. C. Knox agency, Hartford; Ernest F 
Jordan, marine state agent, Automobile 
of Hartford; Albert L. Martin, state 
agent, Aetna Fire; Henry J. Steeneck 
special agent of the Home, New Haven, 

T. Alfred Fleming, head of the cop- 
servation department of the National 
3oard of Fire Underwriters, spoke on 
“Bombs Bursting in Air.” 

Regional vice-presidents are W. W. 
Hatfield, Bridgeport; John K. Pratt, 
Waterbury; Lloyd W. Whitney, Win- 
sted; D. W. Lanquett, Wallingford: 
Charles Dayton, Greenwich; T. S. Me- 
Ginley, New London, and R. H. Rice, 
Middletown. 





QUEENS BROKERS ELECT 





First Meeting Since Its Incorporation; 
Arthur Goldberg President; Adver- 
tising Campaign Planned 
The Queens County Brokers & Agents 
Association, Inc., met Wednesday at 
Turn Hall, Broadway and Forty-fourth 
Street, Long Island City. At this meet- 
ing, the first since its incorporation, the 
members elected officers to serve for 
the ensuing year and adopted the con- 
stitution and by-laws of the organiza- 
tion. Arthur Goldberg, who presided, 
urged the cooperation of the members 
in whatever the association may under- 

take. 

Rudolph Bruer, chairman of the pub- 
licity committee, reported many favor- 
able replies from insurance companies 
in regard to educating the public through 
the medium of the daily press in Long 
Island on the details of the new safety 
responsibility law. He said that many 
companies are going to give financial aid 
and a committee was chosen to plan an 
advertising campaign which will appear 
in one of the Long Island daily papers 
soon, 

The officers elected at this meeting are 
Arthur Goldberg, president; Gerard Si- 
mone, vice-president; Adolph Gretschel, 
treasurer; John Brennan, secretary; A. 
J. J. Holzinger, financial secretary, and 
Leo Goldberg, public relations director. 
Elected to serve on the board of gov- 
ernors were for three years, Edward 
D. Young; two years, Rudolph Bruer 
and Joseph Crisa; one years, Edmund 
A. Gehan and Milton Friedman. Harry 
Weber, Astoria, is attorney for the 
association. 





Alfred Sloan to Speak at 


Commissioners’ Luncheon 


Alfred P. Sloan, chairman of General 
Motors, will speak on “Industry’s Re- 
sponsibility in National Defense” at the 
luncheon on Monday, December 8, at 
the Hotel Pennsylvania in New York 
given for those attending the meeting 
of the National Association of Insur- 
ance Commissioners. Host at this lunch- 
eon will be the insurance interests 0! 
New York. Albert N. Butler is i 
charge of arrangements. 

Or. Tuesday the Equitable Life As 
surance Society will be host at luncheon 
and that evening the Home of New Yor 
will give a buffet supper at its home 
office on Maiden Lane for the commis 
sioners and their staffs. 





JOINS WM. E. LEBBY AGENCY 
Paul Van Dusen has joined the Wm. 
E. Lebby Agency, Los Angeles, as aa 
adjuster. 
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<< The right forearm ot 
the Statue of Liberty ar- 
rived first in this country 
in 1876 for display in the 
Centennial Exposition at 
Philadelphia. 


It was then removed —> 
to Madison Square Park 
on Fifth Avenue in New 
York (extreme right in pic- 
ture). It remained there 
until 1884 while funds 
were raised for the base 


of the Statue. 
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The arm was returned to France for completion of the entire Statue which subsequently arrived at Bedloe’s Island and 
was erected late in 1884. The raising of this symbol of liberty was considered quite an engineering feat in its day. Keeping 
its flame burning brightly to warm and encourage all lovers of freedom is the quiet determination of 130 million people. 
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David A. North’s Background of 
New England Ancestry, Tradition 


National Association Vice-President Heads Fourth Generation 


Agency; As New England as Calvin Coolidge; Descendant 
of John and Priscilla Alden; Grandfather Was 


Organization President 


By Spencer Welton, Peripatetic Vice-President 


David A. North of New Haven, Conn., 
has met face to face some hundreds of 
agents country-wide and is known to 
thousands more but now, as the recentlv 
elected vice-president of the National 
Association of Insurance Agents, his 
personality and antecedents have neces- 
sarily become matters of genuine inter- 
est to the insurance fraternity as a 
whole. David North is in some ways as 
New England as Calvin Coolidge and 
wholly dissimilar in others. 

One key to that slightly cryptic state- 
ment may be found in the North middle 
name — Alden — which authentically de- 
rives from his maternal ancestor, John 
Alden of Plymouth, Mass.—you remem- 
ber. Those who know David North tell 
you that he inherited much more than 
the name from the advocate of the ard- 
ent but timorous Myles Standish. 


Integrity of Purpose 

The integrity of purpose, the scrupu- 
lous regard for the spirit as well as the 
letter of an agreement, the near-Spartan 
selflessness, the quiet determination, and 
the modest demeanor are indubitably 
his birthright. 

Chronologically, David North was born 
at North Haven, Conn., just after the 
turn of the century. Thus he combines 
the vigor of youth with the experience 
and judgment of full maturity which 
happy circumstance may or may not have 
had weight in his nomination for his 
new office but which will certainly be a 
distinct asset in filling it. His father, 
Tohn Richard North, born in New Ha- 
ven, was a direct descendant of an earlier 
John North who was a founder of the 
Farmington, Conn., colony. His mother, 
Helen Margaret Alden, was born at 
Malden, Mass., and was, as indicated 
above, a direct descendant of John and 
Priscilla Alden. 

Went to Yale 

s a boy, David North went to school 
in New Haven, went on to the big pre- 
paratory school, Hotchkiss, at Lakeville, 
Conn., and finally went to Yale. As a 
youngster he developed an intense liking 
for scout work with the result that he 
became an Eagle Scout at fourteen and 
that interest has continued through the 
years. For fifteen years he has been 
Scoutmaster of Troop I at North Haven. 
Upon the nomination of the Quinnipiack 
Council and its approval by the execu- 
tive council of the Boy Scouts of Amer- 
ica, David A. North was awarded the 
Silver Beaver for distinguished service 
to boyhood in the territory under the 
jurisdiction of the council. This award 
was presented to him in January, 1935. 

The Norths being essentially musical, 
young David early learned to play a 
piano in a family orchestra in which 
his father played a cornet and trumpet, 
his mother a violin, one brother a cello 
and another the drums. 

It followed quite naturally that the 
youth later played a French horn in 
the Yale band which by the way was 
at the period when Rudy Vallee was 
“saxing” his way through the same halls 
of learning. 

Gainful Employment 

In 1920 and following the death of 
his father, David North’s thought turned 
to gainful employment with the result 
that he soon found himself in the draft- 
ing department of the Barrett Roofing 
Co., New Jersey. 

Then following a vastly different and 
presumably more congenial employment 


DAVID A. NORTH 


by Mrs. Alfred Gwynne Vanderbilt as 
tutor and supervisor for her sons, Alfred 
Gwynne and George, which took young 
North from Roslyn, Long Island, to 
Palm Beach, Fla., as the seasons invited. 

Following that came a return to New 
Haven to go into the offices of the 
Southern New England Telephone Co., 
and in 1924 entry into the business des- 
tined to hold his interest thereafter— 
insurance. Here it should be said that 
David is of the fourth consecutive gen- 
eration of Norths to head the agency 
of which he is president. 

The business was started in 1843 by 
Great-Grandfather John Goodrich North 
whose son, John C. North, was in 1903 
elected president of the National Asso- 
ciation of Insurance Agents. Thus doth 
history repeat itself. 

David North chose, however, to get 
some company experience before going 
into the family agency and so in 1924 
he went to the home office of the Hart- 
ford Fire Insurance Co., being ‘trans- 
ferred a year later to the New York 
office of that company. Then he re- 
turned to New Haven and prepared to 
carry on the family tradition of com- 
munity service in pursuance of which he 
has been indefatigable not only in the 
operation of the agency but in civic and 
association work of every kind. He has 
been secretary and later president of the 
New Haven Association of Insurance 
Agents, vice-president of the Connecti- 
cut Association of Insurance Agents, 
chairman of its membership committee, 
member of the executive committee of 
the National Association of Insurance 
Agents, chairman of its accident pre- 
vention committee, 1937-1938, and for 
the past two years chairman of its mem- 
bership committee. 

Effectiveness of Work 


As an indication of the effectiveness 
of his work, it may be noted here that 
his committee report presented at the 
Kansas City convention recorded an all- 
time high in the number of member 
agencies. 

Mr. North is past master, Corinthian 
Lodge, No. 103, A. F. & A. M.; organist 
and choir director, St. John’s Episcopal 
Church, North Haven; member, Yale 
Alumni Association; Parent-Teacher As- 








sociation; Beta Chapter, Yale Theta XI, 
North Haven Rotary, Quinnipiack Club 
and various civic organizations. 

Mr. North believes that given the 
same insurance background and family 
tradition he would again choose insur- 
ance if his career were to be relived. 
That is because insurance seems to him 
to offer so great a variety of interests, 
because of its stability and because of 
its importance to the economic pattern 
of our nation. 

Casualty and Fire Lines 

He finds himself chiefly interested in 
the casualty and fire lines because of 
his greater familiarity with them al- 
though being avidly systematic in his 
reading of insurance journals and in the 
study of new forms of coverage as they 
appear, he keeps himself informed of 
current progress in life and surety lines 
as well. 

It is Mr. North’s conviction that the 
young man starting in the insurance 
business and desiring to make a real 
success of it must take advantage of 
every educational opportunity offered to 
acquire a thorough knowledge of the 
business and that one important factor 
in the success of the young producer is 
a thorough familiarity with the theory 
and practice of survey selling. 

Among the companies represented in 
the North Agency are the Atlas, Com- 
mercial Union, Fire Association, Hart- 
ford Accident & Indemnity Co., Hart- 
ford Fire Insurance Co., Insurance Co. 
of North America, Liverpool & London & 
Globe, Manhattan Fire & Marine, Phoe- 
nix of Hartford, National Surety Corp. 
and United States Guarantee Co. 

Character of Founder 

Most of them have been in the office 
from thirty to ninety years which is 
significant of the character of the foun- 
er of the agency and of the succeeding 
three generations of Norths. Here it 
is appropriate to remark that there ap- 
pears to be something more than a pos- 
sibility that a fifth generation of Norths 
will in a few years begin to carry on 
the family tradition of insurance service. 

Two young sons, Richard Baldwin 
North, 12, and Lawrence Douglass North, 
10, already seize every possible oppor- 
tunity to visit “Dad’s office” to stamp 
the mail or enclose “fillers.” Notwith- 
standing an immediate and_ perfectly 
comprehensible juvenile enthusiasm for 
aviation which exists at the moment, 
the insurance tradition is apt to prevail. 

David North has an intellectual and 
patriotic interest in government and in 
political trends and actions which is to 
be expected of the good citizen who is 
not interested in holding political office 
or actively participating in local election 
campaigns. 

Helen Douglass North 

In his journeys throughout the coun- 
try and in attendance at various state, 
regional and national conventions, David 
North has been accompanied by Mrs. 
North, born Helen Abbott Douglass at 
Danbury, Conn. Admitting that this bi- 
ography concerns itself primarily with 
David North, it needs must comprehend 
recognition and appreciation of the en- 
gaging manner, attractive personality, 
and keen perception of the lady who 
both can and will contribute very sig- 
nally to the success of the North ad- 
ministration as an executive officer of 
the National Association of Insurance 
Agents. 

Those who have made her acquaint- 
ance count David North more than ordi- 
narily fortunate in the selection of a life 
partner who not only literally adorns 
his home but who is genuinely a help- 
mate in his business and organization 
activities. 

Mrs. North was graduated from Hill- 
house High School in New Haven and 
from Connecticut College for Women at 
New London. 

Civic Activities 
_ She is a member of and takes a lead- 
ing part in the activities of numerous 
civic, charitable and social organizations, 
among them the American Association 
of University Women; chairman of ex- 
tension and organization work for the 


(Continued on Page 32) 





HORSE AND WAGON INSURANCE 





Security Group Issues Addition to “Sell. 
ing Security”; Advises Investment 
Protection 


The Security Group, New Haven, has 
issued the thirteenth letter and sales 
interview in its “Selling Security” series 
The latest edition is called Horse anq 
Wagon Insurance. The sample sales jp. 
terview is with a dairyman, who deliy. 
ers a large part of his products by horse. 
drawn milk wagons. 

An accompanying folder says the U, § 
Department of Agriculture estimates that 
as of January 1, 1939, there were nearly 
1,000,000 horses and about 4,500,000 mules 
in the United States. The Ownership 
of horses, wagons and equipment means 
a real investment, it says, and that in 
vestment should be insured both op 
the street and in the stable. 

“Any investment is worth Protecting 
if its loss injures your business,” jt 
warns. “You need insurance that rides 
with your investment.” 





FORM PORTLAND BLANKET CLUB 





F. A. Greer Heads Young Men’s Edy. 
cational Organization; V. R, 
Taylor First Speaker 
A group of young Portland, Ore,, in- 
surance men have organized the Port- 
land Blanket Club, as an educational 

group. 

At the initial meeting the club elected 
Frederick A. Greer of the Fire Com- 
panies Adjustment Bureau, president; 
Don C. Grew, Sexton & Company, sec- 
retary; and Walter Rosslow, D, F, 
Broderick Co., treasurer. 

At the second October meeting the 
guest speaker was Victor R. Taylor, a 
graduate of the Aetna Insurance School 
of Hartford. 





Cobb & Stebbins Acquire 
General Agency in Utah 


Cobb & Stebbins, general agents of 
Denver, Colo., have purchased the agency 
plant and business of Western General 
Agency Co., Inc., of Salt Lake City, 
Utah. Denton S. Rogers, who was pres- 
ident of Western General Agency Co, 
has been employed by Cobb & Stebbins 
as manager of the Cobb & Stebbins 
Utah service office which will be located 
in the quarters heretofore occupied by 
Western General Agency Co. in the 
McIntyre Building, Salt Lake City. Al- 
fred L. Stebbins, who has been acting 
as special agent for Cobb & Stebbins 
in Utah, will continue in the same ca- 
pacity with headquarters at the Salt 
Lake City office. 

The companies which were represented 
by Western General Agency Co. are as 
follows: Charter Oak Fire, Eagle Indem- 
nity, New Hampshire Fire, Northwestern 
Fire & Marine, Star. 





BOWLING LEAGUE STANDING 

The Great American and Travelers 
are tied for first place in the Insurance 
Bowling League of New York. Each 
team has won nineteen games and lost 
five. Corroon & Reynolds is third with 
sixteen won and eight lost and _ close 
behind are General Reinsurance, Chub 
& Son and Aetna Life. Last Friday the 
Travelers won three games from the 
Royal-Liverpool Marine and the Great 
American won three games from the 
Northern. High individual scores for the 
evening went to Howard Payne, Great 
American, with 606 for three games, an 
to Walter Steinfeld, Chubb & Son, with 
234 for a single game. 





GROVER IS MADE MANAGER 

L. C. Grover, acting manager of the 
San Francisco office of Spear & (, 
has been appointed manager, according 
to an announcement made by Fred 4 
Spear, head of the company. Mr. Grovef 
has been in the insurance business fot 
about eighteen years and for the past 
few years had traveled Northern Cali- 
fornia for Spear & Co., previous to his 
appointment as acting manager. 
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Florida Sees Lower 
Fire Rates and Losses 


DROP IN INCOME FOR AGENTS 





Producers Urged to Develop Sideline 
Coverages Which Will More Than 


Offset Fire Income Decline 





Insurance leaders in Florida are mak- 
ing the 1941 period perhaps the most 
important in fire insurance history of 
the state. Production forces are apply- 
ing themselves to studies of losses in 
revenue in a general trend of rate re- 
ductions, and State Insurance Commis- 
sioner J. Edwin Larson is moving vigor- 
ously to bring down and keep down the 
loss totals. 

In an appeal for effective agency ac- 
tion F. W. Brundick, Jr., general agent 
of Jacksonville. through the publicity 
facilities of State Secretary A. C. Eifler, 
points out that already there is a bad 
shortage of materials necessary to re- 
build burned pronerties and urges pro- 
tection against loss of revenue and 
heavy ownership exnenses by reason of 
long delay in rebuilding. 

With the anticinated downward ad- 
justment of dwelling and mercantile 
rates Insurance Commissioner Larson 
swings into lively action for low loss 
ratios through the authority given him 
as fire marshal under the new fire pre- 
vention laws. Mr. Brundick savs that 
in addition to the lowered dwelling and 
mercantile rates expected, “the general 
trend of our business is indicative of 
an even further reduced rate level.” 

Mr. Larson is campaigning for con- 
ditions that will keep down losses in 
full tune with lower rates. He _ has 
created under the new fire marshal law 
what he intends shall be a virile influ- 
ence toward fewer fires. 

Mr. Brundick naturally turns to ways 
and means whereby agents may recoup 
from losses in commissions by reduced 
premiums. There is a lack of interest 
in the income possibilities of supplemen- 
tal coverages, he finds. 





Pittsburgh Club Names 


Educational Committee 


Frank A. Meisel, North British & Mer- 
cantile, president of the Insurance Club 
of Pittsburgh, has appointed an educa- 
tional committee to lay plans for the in- 
surance school which has been sponsored 
by the club for the last five vears. 

The committee consists of H. S. Bepler, 
general agent for the Manhattan Fire & 
Marine and the Virginia Fire & Marine, 
chairman: Frank S. Kauffman, Travelers; 
W. M. Reid, Wallace M. Reid & Co.: 
A. W. Pardew, W. W. Flanegin Co.: 
A. C. Supplee, United States Fidelity & 
Guaranty ; Charles H. Bokman and Paul 
[. Simmerman, New Amsterdam; F. W. 
Sippell, Insurance Company of North 
America; W. Kaye Estep, Allegheny di- 
vision, Middle Department Rating Asso- 
ciation; Paul J. Mullen, Phoenix of Lon- 
don, and Walter B. Felter. 





ENGELHARD PROGRAM 
Engelhard & Co., general insurance 
agency, Chicago, has embarked on an 
expansion program designed to enlarge 
its relations with brokers and agents 
throughout Chicago and Cook County 
writing all lines. The Engelhard 
brothers, Willard P. and Eugene F., an- 
og the Program with publication 
€ first issue of a four-page month- 


ly bulletin entitled “Insurance News for 
rokers,” 





NEW WOMEN’S GROUP 
The Insurance Women of Jacksonville, 
no Train elected Ruth Jones as 
held ang at the organization meeting 
ant t 1€ Seminole Hotel. Other offi- 
ts elected are Ruth Marks, first vice- 
President ; Jean McDonald, second vice- 
prgeent: Louise Cates, secretary, and 
e Tis treasurer. Another meeting 
S held recently at which permanent 


committees were named. 


complained that often they did not know 
of their mortgagee interests, when pre- 
miums were financed, until the insur- 
ance was cancelled. The New York De- 
partment addressed a questionnaire to 
fire companies earlier this year asking 
about arrangements they may have for 
the financing of premiums. 

Members of the committee are John 


Uniformity of Notification 
On Financed Risks Sought 


A committee of representatives of 
savings banks, finance companies, fire 
insurance interests and the New York 
Insurance Department has been named 
by the Department to try to work out a 
system of uniform practice of notifying E. Clark, manager of the New York 
mortgagees of their interest under fire metropolitan department of the Fire- 
policies in cases where the premium has man’s Fund, chairman; John O. Dorn- 
been financed. J. Donald Whelehan, busch, assistant vice-president of the 
Deputy Superintendent, is in charge of Central Savings Bank, vice-chairman; 
this matter for the Department. W. Ross McCain, president of the Aetna 

Some months ago the savings banks Fire; J. H. Kennedy, representing the 


First Bancredit Corporation; Allan C. 
Stevens, president of the Great Eastern 
Fire; James H. Farrell of Rochester, 
N. Y., representing local agents; R. E. 
Kipp of New York, representing New 
York brokers; Francis O. Affeld, Jr. 
attorney, and Jay W. Rose of Buffalo, 
alternate for Mr. Farrell. 





COX HEADS ST. PAUL AGENCY 

Walter I. Cox, for thirty years identi- 
fied with insurance underwriting in St. 
Paul, Minn., is now manager of the St. 
Paul Insurance Agency. 








We'll 
do Our Part 


as Insurance Men 







in this present emergency 





though 








Program 





engineers must be multiplied many- 
fold. Destruction of plants, equip- 
ment and stocks through fire, even 


the owners are fully pro- 


tected—still represents an irrepar- 
able loss to our National Defense 


== How shall we meet the Challenge? 


First, let us prepare ourselves to undertake 


With business stepped up to a whirlwind 
tempo in a nation rearming, with everyone 
working harder, faster, we, in the insurance 
business are facing serious new responsibili- 
ties, valuable new opportunities. let us intensify 
Our clients need increased coverages due to engineering and 
mounting construction costs, larger stock 
and raw material inventories, 
plant expansion, purchase of 
new machinery and equipment 
for National Defense. We must 
keep their coverages abreast of 
the times—initiate new coverages to meet 
new conditions. Too, a new group of per- 
sons are earning more and buying new cars, 
homes, furniture. Merchants, professional 
men, industries not engaged in defense work 
are benefited proportionately by increased 


ages among our 





tH 


tion work. Third, let us 
seek out a// needs for cover- 


fully our patriotic duties as insurance men 
by acquainting ourselves —~ 
completely with local and 
national conditions. Second, 


our safety 
fire preven- 





present clients and the new 


ones coming into the field. Even though we 
shall all probably produce more, we should 
not accept our rewards and shirk our duties. 
In this crisis, we have a vital, important 
place and important work to do. 


A 


President 





money in circulation. We have the respon- 
sibility of seeing that their new and in- 
creased property values are also protected. 


In addition, we have a patriotic responsi- 
bility to our Nation. Our efforts as safety 
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California Agrees on 
Fire Insurance Manual 


AGENTS ELECT H. H. HENDREN 

Weinstein Tells Association at San 

Francisco Auto Study Has 
Saved Millions 


H. H. Hendren, Sacramento, vice-pres- 
the California Association of 
Insurance Agents, was elected president 
at the annual meeting at San Francisco, 
November 10-12. He succeeds Harry 
Perk, Jr., Los Angeles. C. W. Carpen- 
ter, Petaluma, was elected vice-president. 


ident of 


Speakers on the program included 
Thomas Watters, special counsel, Na- 
tional Board of Fire Underwriters, 


whose address is reviewed elsewhere in 
this issue; Fred A. Moreton, Salt Lake 
City, member, executive committee, Na- 
tional Association of Insurance Agents; 
Sidney L. Weinstock, deputy insurance 
commissioner of California; H. ; 
Kirschner, San Francisco; Donald E. 
Demmon, Harold I. Collis, A. H. Bon- 
stin, and Harry H. Mulvihill. John T. 
Breckon, assistant director, Business De- 
velopment Office, directed a “production 
clinic,” assisted by a group of local 
agents, on Monday afternoon. 
Perk’s Address 

In his address as retiring president, 
Mr. Perk said that the educational pro- 
gram of the association depends on ex- 
pansion of the Insurance Institute of 
California, organized about two years 
ago as a subsidiary of the state asso- 
ciation. Experimental classes have been 
held at Oakland and Santa Barbara, he 
said, and now the association offers the 





ities of the institute to all local 
associations. 

Mr. Perk coupled with the educa- 
tional effort the activities of a new 


committee known as the local associa- 
tions and promotion committee, which 
has held a series of conferences with 
the California League of Cities, Board 
of Fire Underwriters of the Pacific and 
directors of the association. “Out of 
these conferences,” Mr. Perk said, “has 
come a manual for California cities on 
insurance on public buildings, adopted by 
the California League of Cities and dis- 
tributed to all local associations and city 
officials to be used as a guide.” 
Weinstein on Auto Insurance 

Mr. Weinstein spoke of the hearings 
and investigations of the Department on 
automobile insurance in connection with 
dealer-agents, saying they have already 
resulted in the restoration of large sums 
of money to the automobile buying 
public. 

“While the ultimate amount cannot 
accurately be stated at this time due 
to the fact that the over-charges are 
still being computed and repayments 
made,” he said, “it is safe to say that 
the correction of the past practices and 
the prevention of their recurrence will 
save the people of this state many mil- 
lions of dollars.” 

Mr. Weinstein said in many cases 
competition has been the excuse given 
by automobile dealers for “many of 
which they frankly admit are tanta- 
mount to fraud. But when an automo- 
bile dealer procures a license to trans- 
act insurance, he is to my mind not an 
automobile dealer but an _ insurance 
agent or broker, as the case may be, 
and should be judged by the same stand- 
ards by which we judge other insurance 
agents and brokers.” 

Assisting Mr. Breckon in the B. D. O. 
clinic, “x-rays by doctors of insurance,” 


were Charles E. Currey, Los Angeles; 
R. C. Fischer, Oakland; William P. 
Welsh, Pasadena; Brooke Sawyer, Red- 


iands, and Harvey A. Drinkwine, Ingle- 
wood 


SUSPENDS PRODUCER’S LICENSE 

Superintendent of Insurance Louis H. 
Pink of New York has suspended the 
licenses of Fontaine N. Taliaferro of 
Hicksville, L. I., for a period of thirty 
days, the suspension terminating on 
November 29, 1941. Mr. Taliaferro was 
licensed as an insurance broker and as 
an agent of six insurance companies, 


Watters Talk 


(Continued from Page 1) 


Mr. Watters, “issued a_ release on 
August 6 on this subject stating that 
more than 300,000 insurance employes 
throughout the nation were assured of 
Wage and Hour Law benefits including 
the forty hour week. 

“Cooperating with the Department of 
Labor officials and representating 90% 
of the country’s individual companies 
in the blanket industry compliance ef- 
fort are Vincent P. Whitsitt, manager 
and general counsel of the Association 
of Life Presidents, New York City; Col. 
Charles B. Robbins, manager and gen- 
eral counsel of the American Life Con- 
vention, Chicago; C. W. Fairchild, gen- 
eral manager and treasurer of the As- 
sociation of Casualty and Surety Execu- 
tives, New York City; Frank S. Row- 
land, Life Office Management Associa- 
tion, New York City; John Holcombe 
of the Insurance Research Bureau, 
Hartford; Harry Cooper, Jr., of the Na- 
tional Association of Mutual Insurance 
Companies, Indianapolis, Ind.; and J. H. 
Doyle, general counsel, National Board 
of Fire Underwriters. 

“Results of the personnel classifica- 
tion study made in conjunction with the 
cooperating companies will be used as 
a guide in the determination of executive 
and administrative exemption during a 
compliance drive, which will be made 
later. For benefit of all companies a 
compliance manual dealing solely with 
insurance situations will be prepared and 
the inspection staff will conduct future 
insurance inspection in accordance with 
that manual. This same information 
will be made available to independent 
companies not represented by the co- 
operating groups. 

“While the employer groups assured 
the Wage and Hour Division of co- 
operation so far as compliance is con- 
cerned all stated they would continue to 
maintain that the law does not apply to 


insurance companies because they are 
not engaged in interstate commerce.” 
Production Management and Priorities 

The volume of automobile premiums 
written must naturally bear a relation 
to the number of new cars and trucks 
made and sold, Mr. Watters pointed out. 
The present curtailment of production 
of new cars and the taking over of such 
a large portion of the truck production 
for war purposes must be felt by the 
agent. How severely it will be felt 
depends upon how much the Federal 
authorities cut the production. 

“This problem must also affect other 
premiums written on various functions 
of the automobile industry from factory 
to retail salesroom, from accessory pro- 


duction to service facilities,” he con- 
tinued. “This blow is already on the 
way and should be anticipated—the 


Office of Production Management is al- 
ready working on a long range program 
involving this problem. 

“Closely allied comes the reduction in 
potential premiums by reason of the 
elimination from the consumer market of 
many articles which are customarily in- 
sured. For example war exigencies have 
already deprived the washing machine 
and other household appliance manu- 
facturers of part of the raw materials 
as magnesium, aluminum, copper, etc., 
which they need. The Office of Pro- 
duction Management has ordered a 
17.3% cut in the output of domestic 
washers and ironers. 

“Priority has laid its hand upon build- 
ing—thereby reducing the potential of 
new insurable dwelling and industrial 
construction. A. B-2 priority rating has 
been assigned to chemicals used in 
charging fire extinguishers. 

Price Control Bill 

“The effect upon the business of the 
agent of legislation now under consid- 
eration before the Banking and Cur- 
rency Committee of the House of Rep- 
resentatives to either control prices or 
freeze prices and costs, is, of course, 
problematical. It is a highly contro- 
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versial problem and one that is arousin 
a great deal of attention and one : 
which I would commend your attention 

“The Emergency Price Control Act of 
1941, which is still in committee afte 
almost three months of preparation, ; 
admittedly an emergency measure .. 
signed to meet the threat of inflatio, 
and to check the rising cost of living 
Generally speaking the bill would autho, 
ize the establishment of maximum or 
ceiling prices for any commodities. 

“How will price ceilings affect the 
agents’ business? Well—as yoy gj 
know—price ceilings are intended t 
arbitrarily hold down the prices of yay. 
ous commodities on the retail as wel 
as the wholesale market. Many such 
ceilings ,are already in effect on com. 
modities ranging from chemicals to wast. 
paper. 

“The office of Price Administrator js 
making surveys in many lines of bys. 
ness at the present time. Such ceilings 
prevent the competitive rise of the 
markets for such commodities—and cor. 
respondingly restrict the amount of jp. 
surance necessary to protect such com. 
modities. Particularly in these time 
when replacements of manufacture 
articles and raw materials is difficult 
as even now appears their owners are 
anxious to have insurance protection 
against their loss. 

“Prudent property owners are bound 
to be impressed with the desirability of 
purchasing such additional fire coverage 
as may be necessary to put their bus- 
ness and industrial properties well over 
the co-insurance requirements. As usual 
however, not every assured is recogniz- 
ing the need for increased coverage 
occasioned by rapidly rising values and 
there is an opportunity for the agent 
to bring this matter home to the a 
tention of his clients. 

“The rapid increases in values of raw 
materials, finished stocks, building, plant 
and equipment costs, etc., can be readily 
brought home to the property owner, 
and the difficulty and expense of te 
placements are matters of comment al- 
most daily in the public press. In this 
same connection it is of interest to note 
that even in residential properties there 
is need for increasing coverage becaus 
of the market increase in replacement 
value and this will be increased consist: 
ently if priorities continue to curtail the 
supply of building materials available 
for non-defense construction.” 





Hall & Turnbull Expand 


Monthly Quotation Bulletin 

The offices of Hall & Turnbull, insu: 
ance stock specialists, 42 Broadway, Nev 
York City, have revised and expandel 
their monthly quotation bulletin. Thi 
report which quotes the bid and askei 
prices on over 100 active and_inacti 
insurance stocks goes to more than 2, 
clients and prospects. 

Bertrand W. Hall, has announced thé! 
a timely memorandum on _ the preset! 
preferred and protected status of instr 
ance company stocks as an _ investmer! 
media is also issued by this office, att 
can be had upon requesting bullett 
No. 241. 





Pearl Has House Organ 


The Pearl Assurance is issuing 2 0e 
office magazine which it calls PEM. 4 
thumbnail sketch of Oscar H. Carlsso 
U. S. manager, is leading personalit 
story. An _ interesting letter 
Pearl’s U. S. branch from London § 


printed. G. A. Hodges, auxiliary stato} 
officer, wrote it, and this story conta ®t 


a cut of an ambulance. A_ picture @ 
the dinner attended by 130 members © 
the Pearl's Staff Association on Octo 


21 is given space with an accompany't 


story. Names of recent visitors t0 


home office are printed and there # : 
other articles, all well written and t 






tractively presented. R. L. Cook 1s @ 
tor. 
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Time to Sell Three-Year Policies 
Is Now When Money is Plentiful 


Now is the time to sell three-year fire 
insurance policies in the opinion of the 
soston and Old Colony companies of 
xoston. The lead article in the Acceler- 


ator, house organ of those companies, 


says term contracts are sold with greater 
frequency when money is plentiful. Over 
70% of the defense dollar is finding its 
way into the pay envelopes of workers 
and then are prospective buyers of in- 
surance on small dwellings and house- 
hold contents. They need the insurance 
and this year have funds to pay for long 
term coverage. On this subject the Ac- 
celerator says to agents: 

Let’s look at the facts—first, from your 
point of view. Frankly, the greatest ad- 
vantages of term-policy writing are 
yours. When you sell a three-year-term 
policy, you secure a larger initial pre- 
mium (be sure to budget the commission 
over three years). You save bookkeeping 
because you make one entry instead of 
three. Collection time and costs are 
reduced two-thirds. The business is on 
your books for three years. Competition 
is stopped. But most important of all, 
you have more free time for extra sell- 
ing—the time you would have used in 
soliciting two renewals of annual policies, 

Now let’s total up the assured’s ad- 
vantages. By buying a three-year in- 
stead of a one-year policy, he makes a 
real saving. Come what may, his in- 
surance is paid for three years. He is 
protected against any rate increase for 
the same period. And he does not have 
the bother of renewals every year. 


Typical Example 


Let’s consider a typical example. To 
make it easy to figure, take $100 as the 
annual premium. Then: 

Saving Over 

Annual premium.... $100 Annnal Basts 

Three-year premium 250. . 1638% 

Five-year premium.. 400. . 20% 


By insuring risks eligible for term, in 
other words, for a period longer than 
one year, an assured saves 25% of the 
annual premium for each additional year 
after the first year. For example, the 
charge for two years is one and three- 
quarters times the annual charge; for 
three years, two and one-half times the 
annual, ete. 

If an assured takes a three-year policy, 
he effects a saving of 1628%, or one- 
sixth of his annual cost. If he takes a 
hve-year policy, the saving is 20% of his 
annual cost. 

With the yield on money in com- 
mercial accounts pretty generally elim- 
inated, the saving in this method results 
ma pure annual saving of the per- 
centage indicated. 

“But I'll have to take $250 out of the 
bank, some home owners will tell you. 
Is it worth my while to do that ?” Show 
them, as follows, that it is well worth 
a while to take the money out of the 
pe oo the $100 annual premium, 
Sain, for simplicity: three annual poli- 
cies would cost $300; one three-year 
policy costs $250; thé saving is $50 or 


164%, 
Pl home owner is mighty lucky if 
7 g es i 


pile ser ears of 3% on savings 
tet sep a — assured purchases an- 
of hit pet 1€ 1s required to take out 
If he —— account $100 each year. 
. in een three-year insurance, 
Pirpcant ba out of his savings account 
oe thus, for the first year, increas- 
hic is eb $150. and depleting 
panna i — by this amount. This 
$159" n, he will lose 3% interest on 
pe or $4.50. 

-s second year, if he had still kept 

€ annual basis, he would have been 
at $100 ne purchase another policy 
phe ch means that under the 

year plan, he would be losing the 


interest on $50 plus $4.50, or $54.50 at 
3%, or $1.64. Interestwise, then, the as- 
sured has sacrified $6.14 in order to 
effect a saving of $50, or his net saving 
would, instead of $50, be 
amount he will not be slow to see is 
still well worth considering. 


$43.86—an — 


MARYLAND FIREWORKS LAW 

Judge J. Abner Sayler recently ruled 
that the new bill banning fireworks in 
Maryland will not have to be submitted 
to the voters in the next general elec- 
tion in November, 1942. Judge Sayler 
ruled that the petition for a referendum 
on the new law was “obviously” invalid 
and issued an injunction restraining elec- 
tion officials from putting the matter on 
the ballots at the election next year. 
The result of the ruling by Judge Sayler 
is to make immediately operative the 
state-wide law against the free use of 
fireworks. 


LARGE U. & O. LINE 

A large new contingent use and occu- 
pancy line is reported to have been 
written for Hawaiian Pine Co. in the 
Hawaiian Islands. The U. & O. amounted 
to some twelve millions, to apply if the 
cannery is disabled by fire and unable 
to handle its crop. 


NEW LABORATORIES’ LIST 


Underwriters’ Laboratories, Inc., has 
just issued “New Lists of Inspected 
Appliances Relating to Accident Hazard, 
Automotive Equipment and Burglary 
Protection.” 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. «+ Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. + Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. + Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. + Incorporated 1914 








Insurance Company 


Company 


President, Chase National Bank of New York 


Clark, Dodge & Co. 


& Western Railroad Co. 


DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 


EARL D. BABST......... New York City 


Chairman of the Board, American Sugar Refining 
H. DONALD CAMPBELL. New York City 
ARTHUR O. CHOATE... .New York City 


JOHN M. DAVIS........New York City 


Chairman of the Board. Delaware, Lackawanna 


WILLIAM H. KOOP 


DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
JESSE S. PHILLIPS. ......New York City 


Vice-President, Great American Insurance Com- 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


ROBERT S. GLASS....... New York City 
Vice-President, Great American Insurance 
Company 


EUSTIS L. HOPKINS. ....New York City 
PERCY H. JOHNSTON... . New York City 


Chairman of the Board, Chemical Bank & Trust Co. 
SAMUEL McROBERTS. .. .New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance } 
ompany | 








HOWARD C, SMITH..... New York City 
MAURICE J. SULLIVAN. . New York City 
ROY B. WHITE..... 


GARRARD B. WINSTON New York City 


Shearman & Sterling, Attorneys | 


RC PC TRE Oe New York City 


President, Great American Insurance Company and Affiliated Companies 


pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 





President, American Can Company 


Baltimore, Md. 
President, The Baltimore & Ohio Railroad Co. 
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Court Holds ee Should 
Know Whether Cargo is Dangerous 


\ barge 
New Haven, Conn., to Buffalo, N. 
Y., was damaged by fire. Upon inspec- 
tion by representatives of the company 
insuring it the barge was found to be 
in such condition that it was declared 
be a total loss and it was thereafter 
Its carge was shipped and 
received by the consignee. 
lading of the cargo con- 
that the shipper 


from 


abandoned. 
eventually 
The bill of 
tained the provision 


— be liable in the event that the 
cargo was dangerous, unless “full writ- 
ten Saciovere” of its character were 
made to the carrie No notice that the 


cargo was dangerous was given. 
The company insuring the barge sued 
the consignee of the cargo in admiralty 
wr fire damages to the barge. It claimed 
that the respondent breached the con- 


tract of affreightment by shipping dan- 
gerous goods and thereby became liable 
to the barge owners for the loss of the 
barge; that there was an implied war- 


ranty that the cargo was not dangerous ; 
that apart from the contract of affreight- 
ment, the respondent was liable in neg- 
ligence in shipping a dangerous cargo 
without notice of its character. 

Insurer Has Subrogation Rights 


It was held, Westchester Fire v. Buf- 
falo Housewrecking & Salvage Co., Fed- 
District Court for Western New 


378, that the libellant 
had a right to sue although the damages 
alleged exceeded the insurance paid. It 
was alleged in the libel that the libellant 
the barge owner for a total 
these circumstances the libellant 
subrogated to the barge owner's 
rights and hence could sue. 

Whether the respondent was liable for 
the contract of affreightment 
was held to depend upon the question 
r whetl this cargo was “dangerous.” 
was, written notice of its character 
was necessary. A pamphlet issued by 
the United States Government Bureau 

r torah le was held competent evi- 
dence on the question as to whether the 
» was dangerous. Irrespective of its 
introduction in evidence, the court could 
i its contents. The 


Supp. 


loss. 


ie: 
$ aft 
{ 1 


Po ssdicial tice 7 
ake judicial notice of 


Small ened Business 
Not a Common Carrier 








In an action for the loss by fire of 
goods which the defendant was trans- 
por for p Jaintiff from Kennebunk, 
Me., to Wellesley, Mass., in a_ truck 
owned by the defendant, the only point 
in the case was whether the defendant 
acted as a common carrier in transport- 


: plain tiff's goods. The jury found 
and verdict was entered 
No claim of negligence 


ie Ti¢ 
hat she did not 


° 
or defendant. 


was made by the plaintiff. 

Overruling a motion by the plaintiff 
for a new trial, the Maine Supreme 
Judicial Court, McKelland v. Morrison, 
21. Atl. 2d 711, held that the jury was 
justified in finding, from the evidence, 

they were not actually compelled to 
ind, that the defendant was not liable 
as a common carrier. She conducted a 
small trucking business mostly confined 


to Kennebunk and Kennebunkport. On 
a number of had moved 
the furniture and personal belongings 
of Summer residents to and from their 
homes out of the state. The contract 
between parties was oral, the de- 
fendant agreeing to transport certain 
goods for $25 from Kennebunk to Wel- 
lesley. 


occasions she 
1 
| 


these 


carrying turnings and borings 


courts of admiralty are not bound by all 
the common law rules of evidence. 

Libellant’s right to recover for breach 
of the contract of affreightment depend- 
ed upon its establishing that this cargo 
was wet and contained an excessive 
amount of waste material. Otherwise 
the carrier by acceptance of the cargo 
as evidenced by the bill of lading and 
the receipt of the master of the barge 
without any notations or entries thereon 
was estopped from alleging that the 
goods were not in good condition when 
received by the carrier. 

The court found nothing in the evi- 
dence to show that this cargo was in any 
way regarded as a dangerous cargo, and 
held that the contract of affreightment 
was not breached. 

“There is an implied warranty by the 
shipper that the goods are fit for car- 
riage in the ordinary way and are not 
dangerous,” the court said. “This rule, 
however, does not apply where the ship- 
owner knows, or ought to know, the dan- 
gerous character of the and no 
obligation to give notice rests upon the 
shipper when the shipowner or his agent 
has full opportunity of observing the 
dangerous character of such goods. Full 
opportunity to observe the cargo was 
given. 

“Since, however, it is found that this 
cargo was not dangerous any finding on 
the question of implied warranty is not 
necessary. 

“Provided the cargo was dangerous, 
respondent would be liable for damages 
approximately caused by its negligence. 
Finding as we have that the cargo was 
not dangerous, there was no negligence 
in the loading.” 


JOHN F. STEINER DIES 
Funeral services were held at Chicago 
recently for John F. Steiner, 78, re- 
tired head of the account department of 
the Fireman’s Fund Western department, 


goods, 





COURT ON COST OF REPAIRS 


Amount Reed to —s or Replace 
Truck Held Material When Fire Has 
Not Caused Total Loss 
Suit was brought by the insured owner 
on a fire policy covering a truck. The 


policy contained a loss clause payable 
to a finance company as its interest 
might appear. Plaintiff alleged that 


when the truck was destroyed by fire it 
was of the cash market value of $800, 
and that after the fire the salvage value 
was $100. Judgment was sought for 
$700. On the trial the parties agreed 
that any amount recovered by plaintiff 
should be credited with $218 paid by 
defendant to the finance company. 

The jury found, on four special issues, 
(1) that the car was not a total loss; 
(2) that its cash market value befgre 
the fire was $650; (3) and after the fire 
$100, and (4) that from a preponderance 
of the evidence $550 would be required 
to repair or replace the truck or parts 
thereof under the policy provision there- 
for. Judgment was entered for plaintiff 
for $550, less $218 paid by defendant to 
the finance company. Defendant’s mo- 
tion for a new trial was overruled. 

On appeal by defendant the trial 
court’s judgment was reversed and the 


case remanded. Home Ins. Co. v. 
Fouche, Texas Court of Civil Appeals, 
149 S. W. 2d 977. 


The amount required to repair or re- 
place the truck, the court said, is ma- 
terial when the fire has not resulted in a 
total loss as an automobile; “that is, 
where it has been damaged only to the 
extent that it is reasonably subject to 
being repaired to its former condition.” 
Plaintiff offered no testimony showing 
what it would cost to repair the truck. 
One of defendant’s witnesses testified he 
purchased the truck after the fire and 
repaired it at a cost of about $50. An- 
other witness placed the estimated re- 
pair cost at $202. The court held that 
this and any other evidence in the case 
was insufficient to support the amount 
found by the jury. 


NAME VALENSI SPECIAL AGENT 
Stephen G. Valensi, who has been con- 
nected with the underwriting department 
of the Thomas V. Humphreys general 
agency, has been made special agent for 
Southern California territory. His father, 
Dr. Albert Valensi, was president of the 
Importers & Exporters Insurance Co., 
New York, from 1919 to 1935, when the 
company was taken over by interests 
affiliated with Corroon & Reynolds. 








“Misplacement” Coverage Cwnaeicisail 
Broadly in Case on Marine Policy 


In an action to recover damages on a 
“Government Service Policy” the plain- 
tiff, a retired naval officer, alleged that 
while the boat on which he was traveling 
was passing through the Canal Zone 
heavy rains flooded the lieutenant’s stor- 
age room where the insured trunks and 
boxes were placed for shipment. The 
property remained in the water tor some 
thirty days and was largely ruined. 
Plaintiff alleged the usual, customary 
and proper place for such property was 
in the vessel’s hold; that it was mis- 
placed, resulting in the damage and loss. 

Defendant sought to avoid liability on 
two grounds: (1) that the coverage 
clause of the policy did not cover this 
kind of loss and damage; (2) that the 
placing of the property in the store room 
was not a misplacement, but that the 
store room was a safe place when there 
was no room in the holds of the ship. 

Clause Meaning Clear, Says Court 

The coverage clause included: “Loss 
resulting from the loss, misshipment or 
misplacement of boxes during the ship- 
ment.” The defendant contended that 
to recover plaintiff must show that the 
goods were entirely and permanently 
lost to him to the extent that they could 
not be found. The plaintiff cited no case 


involving the misplacement of goods in 
transit. Two cases cited by the defend- 
ant were held to be totally different from 
the present, as was one found by the 
court. : 

The court held that the coverage clause 
was altogether unambiguous and_ that 
the language thereof quoted covered the 
loss, injury or damage sustained by the 
plaintiff. Should the language be con- 
sidered to be ambiguous, the rules cov- 
ering the construction of ambiguous 
clauses would, nevertheless, cover the 
situation. 

Shippers of belongings on Government 
transport vessels, the court said, have 
no protection otherwise, in the absence 
of liability on the part of the Govern- 
ment. Their purpose in insuring is to 
get the protection the ordinary shipper 
has in the usual liability of a common 
carrier for injury or damage to 
property sustained in transit. “If an in- 
sured with this defendant be limited to 
a total, physical and permanent loss of 
his property, and if that is a proper con- 
struction of this coverage clause, there 
would be little incentive for taking it, 
and its business would soon, we antici- 
pate, drop very low.” 


The court therefore concluded that a 


loss, 
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AWARDS FOR RURAL YouTY 


First Unit in F. U. A. A. Scholarship Pr. 
gram Set Up in lowa; Ingram 
Is Chairman 

The first state unit for the progran 
of the Farm Underwriters Association 
Chicago, to award scholarships to run) 
youths was set up at Iowa at a confer. 
ence at Des Moines last week. Andrey 
Ingram, special agent, National Fire Ip. 
surance Co., was made chairman. 


W. Forshay, Anita, president, ani 
Alex Case, Marion, Kan., chairmay 
’ ’ ° y 4° ity 
rural agents’ committee, National As 


sociation of Insurance Agents, and E(- 
ward H. Born, secretary of the fam 
underwriters association, attended, Sin. 
ilar groups will be set up in the fourtee; 
other mid-western states. 

Sixty-four ppb ene ranging in 
value from $100 to $250, will be awardei 
by the F. U. A. They will be for th 
benefit of farm and rural youth, men: 


bers of the 4-H clubs, both boys ani 
girls, future farmers of America ani 
rural scouts. The object is to encouras 
rural youth to contribute to farm fir 


prevention and safety. 


JOHN E. DEARDEN R RESIGNS 








Grandson of Func of United State 


Review to Establish New 
Insurance Paper 

John E. Dearden has resigned as vice: 
president, secretary and treasurer of th 
United States Review, Philadelphia. k 
is the son of the late Robert R. Dearden 
Jr., former president of the publicatio 
brother of the present president, Rober 
R. Dearden 3rd, and grandson of tle 
founder. Robert R. Dearden 3rd wi 
— as acting secretary and Edwarl 

Dearden, Jr., vice-president, as actin 
patios until the next annual meetin 
of the comnany’s board of directors. 

John E. Dearden will establish a nev 
insurance publication, the American Ur: 
derwriter, also to be published in Phil 
delphia. 

WITTICHS HAVE BABY GIRL ~ 
Mr. and Mrs. Harold W. Wittich 0 
Rahway, N. J., are the parents of? 
baby girl, Linda Edith, born November 
6 at the Rahway Memorial Hospital 
Mr. Wittich is special agent in New Jer 
sey for the Providence Washington ant 
Mrs. Wittich is the former Miss Dor 
othy L. Haas, who was connected wit 
the National Union Fire in Newark fot 
several years. This is their first child 
The Insurance Choral Society of New 
York, which has opened its second sé 
son, meets at the Chamber of Comment 
Building every Tuesday evening at 2? 

ae 





judgment directed for the defendant bi 
the trial court must be reversed and tt 
case remanded for a new trial, addins 
“With a degree of reluctance we havé 
concluded, under the facts and circull" 
stances here, the question of whethe! 
or not the lieutenant’s storage room we 
a wrong place, and the property, thet 
fore, misplaced during the shine 2 
one of fact for the jury.” Miles‘ 
United Service Automobile Ass’ n, aoe 
Court of Civil Appeals, 149 S d 2 
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New Bond For Financing 
Agencies Announced 


CREATED BY INDEMNITY CO. 


To Protect N. Y. Banks, Trust Cos., 
Auto Dealers, Under Safety Responsi- 
bility Act; Bond Copyrighted 


Indemnity Insurance Co. of N. A. put 
on the market November 12 a new in- 
demnifying bond to be issued in connec- 
tion with the New York motor vehicle 
safety responsibility law, which will give 
protection for banks, trust companies 
and other financing agencies that ad- 
vance funds for the purchase of cars. 
Indemnity’s bond, which is copyrighted, 
safeguards these institutions against 
financial loss through defaults on notes, 
in cases where car owners become in- 
volved in an accident. 

In its merchandising the Indemnity 
Co. is bringing the new bond to the 
particular attention of banks and auto- 
mobile dealers where it has its greatest 
appeal. But the bond will also be avail- 
able for auto finance companies. 

Early reaction to the bond along Wil- 
liam Street, New York, on Wednesday, 
was favorable—and at the New York 
office of Indemnity Co., J. R. Rooney, 
manager of its bond department, said 
that 100 to 150 phone calls were re- 
ceived that day for more details about 
the new form. 


Towner Bulletin 


Towner Rating Bureau issued a bulle- 
tin on November 7 concerning rates un- 
der the new bond. It was explained that 
the bond would be available for all com- 
panies to use “for whom we file rates 
in New York State,” and that copy of 
the bond form would be furnished on 
request. Provisions of the bond are sum- 
— by the Towner Bureau as fol- 
ows: 


“I. Surety’s maximum aggregate lia- 
bility shall be stated in bond and be 
determined on the following basis: 

“If insured’s 1941 automobile finance 
loans total $25,000 or less, then bond 
penalty is $5,000. 


eae, over $25,000 and not more than 
$90,000—$10,000. 

“If over $50,000 and not more than 
$100,000—$15,000. 

“Tf over $100,000 and not more than 
$250,000—$25,000, 


“If over $250,000 and not 
$500,000—$50,000. 

“Lf over $500,000—$75,000. 
“2. All cars eligible by the terms of 
€ bond for coverage must be declared. 

3. Maximum automatic coverage on 
any new car $1,500, and on any used car, 


$1,000. Maximum coverage any cé 
52 000, coverage any car, 


more than 


the 


Rates 


4. Rate: (a) Where car is insured 
for minimum limits of $5/10,000 personal 
injury, and $1,000 property damage $2 
per car, ; 

_ (b) Where such insurance is not car- 
ried—$4 per car. 

‘ (c) Premium is payable monthly and 
shall be charged at the above scale of 


rates for each car eligible for coverage 
and financed 


during the  precedin 
month, ’ _ 


_ “(d) In order to be eligible for the 
pia an car rate, the insured is required 
i certificate of insurance issued 
a he requisite policy limits by an 

~ rice Carrier entered in the State 
of New York.” 





Indemnity Co. Comments 
° Tn releasing details of the new form 
Ms week Indemnity Co. stressed that 











i rate : ‘ 
mu. covered both insured and uninsured 


cars. It returns to the bank the bal- 
ances due on defaulted outstanding 
notes, when the borrower, after an acci- 
dent, has had his owner’s and driver’s 
licenses revoked until such time as he 
shall have paid any judgment against 
him and shows financial responsibility 
for liability in the event of subsequent 
accidents. 

“In other words,” explained an In- 
demnity executive, “when an accident 
happens there is always the probability 
that the car owner, buying his automo- 
bile on installments, with the car im- 
pounded and his right to drive revoked 
by the State, may not be in position to 
meet any judgment against him. Conse- 
quently, he is likely to default on his 
notes. Or, the person getting the judg- 
ment may seize the car for damages 
sustained. The bank can’t touch the car. 
In either case, the bank is left holding 
the bag for the balance due on the car. 
This new Indemnity bond is designed to 
give the bank full protection against 
any such loss.” 

Warranties and Conditions 

In the bond form the “meat” of the 
contract is contained in the section un- 
der “Warranties, Conditions and Stipu- 
lations” which reads in part, as follows: 

1. The period of this policy shall begin on 
the first day of January, 1942, and expire on 
the 31st day of December, 1942, both dates 
inclusive, unless previously cancelled by the 
company as hereinafter provided. This policy 
shall only cover defaults on declared loans 
made during that period, and no others, 

2. This Contract of Indemnity being issued 
for a deposit premium of $1.00 subject to pre- 
mium adjustments herein provided, the Insured 


(Continued on Page 32) 
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AUTOMOBILE INSURANCE: is only 


a promise until the accident happens and then it 
becomes an invaluable protection. Swift and ef- 

| fective assistance is the real measure of automobile 
insurance. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Buildings 


E. J. Bond, Jr., Dies of 


MARYLAND CASUALTY LEADER 
Able and Popular, He Had Served His 


Company for 33 Years; Funeral 
Today in Baltimore 


Edward J. Bond, Jr., president of the 
Maryland Casualty and one of the most 
able of casualty company chief executives 
of this country, died suddenly November 
13 of heart attack in the infirmary at his 
home office. Apparently in excellent 
health, Mr. Bond suffered a slight heart 
attack early in the afternoon; about 4 
p. m. there was severe recurrence. He 
passed away at 6:40 p.m. Mr. Bond was 
53 years old on October 18. 

Funeral services will be held at 2:30 
p. m. today in St. Michael’s Church, 
Baltimore. He is survived by his widow, 
Mabel Holle Bond, and a son, Edward 
J. Bond, III, a student. ; 

Mr. Bond was vice-president of the 
Association of Casualty & Surety Execu- 
tives and was in line for its presidency. 
An indication of the regard for him in 
association ranks is shown in the tribute 
paid to him yesterday by C. W. Fair- 
child, general manager of the associa- 
tion. He said: 

“We knew Ed Bond well. 
though and frank statement, for many years he 
served on our executive committee and had been 
our vice-president last May. A pioneer 
in helping to put into effect the early policies 
of the association, he always was one of our 
most active members in promoting the best in- 
The industry has lost 
generally 


A man of sound 


since 


terests of the business. 


leader; insurance men 


friend.” 


an unselfish 
lost a 
Elected President in 1937 
Edward J. Bond, Jr. became Mary- 
land’s president in 1937, having spent his 
entire career with that company. This 
background made him thoroughly con- 


have true 








ames 


Philadelphia 























Sudden Heart Attack 








EDWARD J. BOND, JR. 


versant with innumerable details of 
home office operation and casualt¥ in- 
surance intricacies. When his promotion 
to presidency was announced the satis- 
faction was widespread. Popular among 
his contemporaries, they regarded him as 
a man whose position on any specific 
proposal could be gauged accurately and 
definitely. He was regarded as an ex- 
ecutive of marked ability, a 100% co- 
operator, a square shooter. 

His boyhood ambition was to be an 
engineer, and he majored in engineering 
at Virginia Military Institute. Graduat- 
ing in 1908, he found his way to the 
Maryland, became a bookkeeper instead 
of an engineer. The panic of that period 
had dried up engineering openings. His 
first boss was James H. Stone, brother 


of John T. Stone, then head of the 
Maryland. He worked long _ hours, 
learned fast. Transferred to the liability 
department he came in frequent contact 


with F. Highlands Burns, then its man- 
ager. Thus was formed a_ friendship 
which lasted thirty years. 

When he was elected first vice-presi- 


dent of the Maryland in 1920 Mr. Bond 
was only 32 years old. In 1934 when 
Silliman Evans became president, Mr. 


Bond was designated senior vice-presi- 
dent. 

Generous in the time he gave to con- 
structive activities, Mr. Bond served on 
National Bureau’s executive comm:ttee 
in addition to being the association’s 
vice-president. He was also on the bu- 
reau’s special committee on comipensa- 
tion rate-making; a member of Casualty 
Actuarial Society and National Geo- 
graphic Society. Both sides of his fam- 
ily come from Petersburg, Va. 





Speakers Announced for 


A.M.A. December Meeting 

Speakers were announced this week 
for the meeting December 9-10 in Cleve- 
land of the American Management As- 
sociation. 

The conference will be featured by 
an entire day devoted to “Case Studies 
in Loss Adjustment.” The speakers will 
include the buyer, J. H. Nickell, insur- 
ance manager, Philadelphia Electric Co.; 
the adjuster, J. H. Burlingame, Jr., as- 
sistant general manager, Western Ad- 
justment & Inspection Co.; the under- 
writer, Daniel Royer. chief engineer, 
Ocean Accident & Guarantee; and Rob- 
ert H. Byrnes, assistant secretary, Con- 
tinental. 

On Tuesday evening, December 9, 
there will be an address by John G. 
Foster, First Secretary of the British 
Embassy at Washington, on “British 
Insurance and Wartime Economy.” 

The session Wednesday morning will 
cover such topics as an analysis of prop- 
erty damage and use and occupancy re- 
quirements; financial aspects of the se- 
lection of an insurance carrier; an edu- 

(Continued on Page 32) 
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Bankers Life of Iowa 
To Write Group A. & H. 


GROUP LIFE PLANS COMPLETED 

Walter Bjorn Heads New Department; 

Field Offices Being Opened Including 
New York and Chicago 








e recent formal of Bank- 

Life of Towa into the Groun life 

5 e field also carries with it the 

- b at in the near 

futu re of Gr it and sickness, 
} j } } 





dismember- 
pense and Group 
ges. The expan- 
to these A. & H. 

is learned, but 
is of considerable 


death and 








t l€ rt 
eres the disal field as it marks 
lecis by another large life insur- 
np write A. & H 
Walter Byjor wl joined Bankers 
é Iowa last Spring, and who is 
é its Gr department with title 
Gr secretary, made known last 
ek thi he npany had completed 
six months’ preparatory period for 
é g e Group field. The home 
e departm«e has been fully set up 
vell as Group offices in Chicago and 
York. Mr. Bjorn will be assisted 
r experienced Group insurance 
n—G. D. Lewis, W. F. Casey, I. E 
Opteker and H. W. Morris—all of whom 
( é e office Group rep- 


esentatives 
Backgrounds of Bjorn and His Aides 

Walt B 's background includes 
ith Connecticut General’s 
nt in an official capacity. 


\\ alte D> rns 





Phen he became vice-president and actu- 
arv of the Associated Hosnital Service 
of New York, one of the largest of its 
kind in the country. Bankers Life se- 
lected him when he was in that post. 
Mr. Bjorn is a fellow of the Actuarial 


of America and a graduate of 
Trinity College, Hartford. 

G. D. Lewis also obtained his Group 
insurance experience with Connecticut 
General and for several years served as 
that company’s district Group manager 
in western New York with headquarters 
in Buffalo. Thereafter he joined As- 
sociated Hospital Service of New York. 

W. F. Casey was formerly with Provi- 
dent Life & Accident’s home office in 
its Group department, and before that 
he was Group sales manager of Con- 
necticut General in its Forty-second 
Street, New York branch. This post he 
held for many years. 

I. E. Opteker, now in charge of the 
recently established Group office in New 
York City for Bankers Life, was for- 
merly in the Group department of Equi- 
table Life Assurance Society, and later 
was with New England Power Associa- 
tion in charge of Group insurance. 

Handling the company’s Group depart- 
ment in Chicago will be H. W. Morris, 
who spent fourteen years in the Grouy 
department of John Hancock Mutual 
Life, serving as Group representative ir 
Cincinnati, St. Louis and Indianapolis 


NEALE GOES WITH LEBBY 

George Neale has joined the staff of 
William E. Lebby, state manager at 
Los Angeles for the Massachusetts In- 
demity Co. He was formerly with the 
general agency of W. I. Hollingsworth 
Co., in charge of the A. & H. depart- 
ment. 


Society 





Prize Letter Says Thousands 
Of Peter Pans Crowd Highways 




















Mrs. Bessie R. Alston, I 
Se ys Bond offered by the Lumbermens 
ati wide contest for the best letter 
efore being permitted to drive the family 
er and has a son in the army 
he bond was made by Mavor Ab 
Lee Nebeker, local representative of tl 
prize-winning letter 
usands of Peter Pans crowd our 
ghwavs today—children who will never 
1 7 c f them are fifteen, 
é re f | chronological age 
an no more determine driving fitness 
a yards an measure faith or 
r ese ever young drivers 
behind a steering wheel and he imme- 
ately develops a case of that deadly 
-intoxication which is the cause ot 
st traffic accidents; disregarding sig- 
als, weaving 11 endangering 
es, he 1s the w “show-off.” 
Keeping these vers off the 
road is the respor once of the 
ne and e license bureau. Of the 
me, because that is where the driver is 
ade or marred. It is true that most 
een-year-old ungsters can master 
e€ mere mechanics lriving in a day, 
but takes fr ixteen to twenty 
vears to train a ge iver, to establish 
the five special q that make up 
drivit maturity They are intelligent 
thinking, sane judgment, emotional con- 
trol, unfailing courtesy and a high de- 
gree of good citizens] No one of 


these flashes automatically 
the turn of a calendar page, each is a 
slow growing product of inborn intelli- 
gence and lifelong training. 
Courtesy Is Keynote 
Courtesy is the keynote to road safe- 
ty. yet it is the quality most lacking in 


into being at 


and a daughter who is a nurse. 
Jenkins of Salt Lake City, in the presence 


Salt Lake City, won the $500 United States Defense 


Mutual Casualty Co., Chicago, as prize in 
on “How old should boys and girls be 
Mrs. Alston is a widowed school 
Presentation 


car?” 


e company. Subjoined is Mrs. Alston’s 


many of our American youths. The 
mother who insists that her child crowd 
ahead of his elders to snatch the last 
seat in the bus or who watches indif- 
ferently while he runs his tricycle over 
the neighbor’s garden is training, all 
unaware, the roadhog of tomorrow. 

The dad who chuckles gleefully as he 
tells his dinner guests of fooling a “cop” 
yr doing eighty on a fifty-mile road is 
unconsciously teaching little “big ears” 
a lasting lesson in contempt for law and 
safety 

Emotional restraint, nervous stability, 
should be built up before any 
child 1s allowed the wheel. 

For too many years we have handed 
car keys and licenses to youngsters with 
a queer superstition that these things 
in themselves possessed the magic that 
could change an unthinking child into 
a mature driver over-night. The magic 
hasn’t worked, therefore it is the duty 
of the state to keep the immature, the 
mentally deficient and the drunken driver 
from our highways. New standards must 
be established, new licensing procedures 
set up. 


these 


Licensed to Drive 
In many states whenever an applicant 
has passed a simple test in mechanics, 
shifting, turning, backing, and can read 
and interpret a few signs he is licensed 
to drive. This is insufficient. For years 
I taught mentally deficient boys. Wholly 


W. M. Ivey Feted on 25th 
Milestone With Monarch Life 


IVEY 


WALTER M. 


Walter M. Ivey of Pittsburgh was 
honored for his twenty-five years of 
service as manager for the Monarch Life 
of Springfield at a banquet and dance in 
the Roosevelt Hotel, Pittsburgh, Novem- 
ber 1. The anniversary program also 
included a luncheon and an agency 
meeting. 

Clyde W. Young, Monarch’s president, 
presented Mr. and Mrs. Ivey with a set 
of silver serving trays. Other home of- 
fice officials present included Frank S. 
Vanderbrouk, executive vice-president ; 
Col. James W. Blunt, vice-president; 
Francis L. Merritt, vice-president and 
agency manager, and Alan W. Crowell, 
assistant agency director. 

O’LEARY VISITS HOME OFFICE 

Hugh F. O’Leary, chief underwriter in 
Los Angeles office of the Employers 
Group, is on a two weeks’ trip to the 
home office, Boston. While East he will 
visit his former home in Maine. 





irresponsible, easily enraged, anxious to 
show off, wholly childish, many of them 
could and did pass driver’s tests, and 
many of them, too, have had minor as 
well as serious accidents. 

Even the normal sixteen-year-old is 
still a mere child, at the verv peak of 


that emotional instability adolescence 
brings. He has no means to buy fuel 
or insurance to protect others. His 


sense of responsibility would be greater 
if he were old enough to earn some of 
these things, instead of being brought 
up to regard them as something dad 
owes him. After all a car is no child's 
toy; it is the tool that challenges the 
power of an adult mind. 

We do not allow our youth to vote 
until they are twenty-one. Why _ not 
making driving a man’s job, too? 

Driving Maturity Tests 

A series of tests for driving maturity 
would aid in doing this. It would give 
an occasional sixteen-year-old ot proved 
superiority in all the necessary controls, 
and a real life need for a driving job 
the right to drive. It would defer, for 
two, or even five years, the privilege for 
the less mature. And youngsters do a 
wonderful job of growing up between the 
ages of sixteen and eighteen or so, and 
this sliding scale of age combined with 
mental maturity would take all this into 
consideration. It would take the men- 
tally deficients permanently off the road. 

An educational campaign would be 
necessary, one so vivid and convincing 
that the public would support it whole- 
heartedly. There would then be more 
interstate unity in the license laws. Sure- 
ly parents, glad to have their authority 
re-enforced by the law, would cooperate 
in safeguarding the young lives that are 
their dearest possession. 





November 14, 104 


To Study All Health Agencia 


The National Health Council whic} 
has served for the past two decades 
a clearing house for national voluntan 
organizations promoting better health, j 
undertaking a comprehensive stud ‘ 
the activities of all private health ‘ 
cies in the United States, under a ge, 
grant of $75,000 from the Rockefal. 
Foundation, it is announced by Dr Ken 
dall Emerson, president of the Coung 

Dr. Louis I. Dublin, Metropolitan Life 
who is chairman of a special committe 
of the National Health Council whic 
hes been making plans for this study 
suid: “It is particularly appropriate thai 
the Rockefeller Foundation should f. 
nance such an undertaking, for it was 
the support of the Foundation which 
made possible the establishment of the 
National Health Council in 199] and 
since then the Foundation has shown 
unmistakable interest in various Coupe 
activities. We are especially Please 
that the Foundation has met our request 
to grant a leave of absence to its vice. 
president, Mr. Selskar M. Gunn, one of 
the world’s outstanding authorities o 
public health problems, to direct thi 
study.” 

SEATTLE CLUB PRESIDENT 

Howard Henderson, general agent 
Massachusetts Protective in Seattle, Was 
elected president of the: Seattle Acc. 
dent & Health Managers Club at i 
annual meeting. H. A. Wares, Wash- 
ington National, was advanced from see. 
retary-treasurer to vice-president. Hy 
bert Allen, Metropolitan Life, was chose 
secretary-treasurer,. 

In addition to officers, H. O. Fishback 
of Northern Life and R. R. Matthews 
same company, will serve as trustees, 





Welsh Pierce Gene 
Agent, United States Life 


Blank & Stoller Studios 
PIERCE 


WELSH 
The Welsh Pierce Agency, Ltd, has 


been appointed general agents ot the 
United States Life for Cook County 
Illinois, and is located at 10 S. LaSalk 
Street, Chicago. This agency will spe 
cialize in A. & H. insurance productiot 
Welsh Pierce, head of the agency, * 
one of the best known A. & H. produc 
ers in Chicago. He is first vice-prés: 
dent of the Chicago Accident & Healt 
Association. Entering insurance imme 
diately after World War I—he was se 
retary to the American Minister ™ 
Berne, Switzerland, during the wat 
Mr. Pierce’s first post was with Nationé 
Life of Vermont in its Philadelphia 0 
fice. Later he transferred to brokerag 
department activity and handled lite a 
non-can. A. & H. insurance. In 1% 
he was appointed general agent, Mass 
chusetts Indemnity, a post he still holds 
Today he is one of that company’s leat: 
ing producers of non-can. coverage: 
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Stephen Bedell Promoted in 
N. Y. by Maryland Casualty 


STEPHEN BEDELL, JR. 


Stephen Bedell, Jr. for the last two 
vears manager of the agency and pro- 
duction department of the Maryland 
Casualty’s New York office, has been 
appointed manager of the casualty de- 
partment succeeding John P. Coffay, 
Ir, resigned. 

“Mr. Bedell, who has had twenty-three 
years’ experience in casualty insurance, 
became associated with the Maryland’s 
New York office in 1926. In 1937 he 
became an underwriter in the compen- 
sation and liability department and later 
was appointed manager of the depart- 
ment. There he remained until his 
promotion to head the agency and pro- 
duction department. 


H. P. Jackson’s Marriage 

Mrs. Mora McCoy and Mr. Harold P. 
Jackson, president, Bankers Indemnity, 
were married recently at the Marble 
Collegiate Church in New York City. 
The Rev. George Y. Flint officiated. 

Mrs. Jackson attended Marymount-on- 
the-Hudson and is prominent in musical 
circles in New York and California. Mr. 
Jackson is well known as president of 
the Bankers Indemnity. Returning from 
a motor trip in New England they will 
make their home at Rockcliffe, 10 Crest- 
mont Road, Upper Montclair, N. J. 


Big Boston Gathering 
_ Some 400 New England representa- 
tives of the Lumbermens Mutual Cas- 
ualty and affiliated companies in the 
J. S. Kemper Group were in annual ses- 
sion recently at the Copley Plaza, Bos- 
ton. President Kemper was a banquet 
speaker as was Chase M. Smith, counsel 
of the companies. Session speakers in- 
cluded Vice-Presidents R. G. Rowe, W. 
D. Keefer, M. B. Weber, Bonstalle, Nor- 
ts Flanagin, John A. Arnold and W. D. 
Riddell, who is vice-president and man- 
ager tor New England, and Secretary 
J. E. Magnus. 


C; Lanc Metropolitan and 
mmercial Casualty and the Glens Falls 


PROMOTES GURASH ON COAST 
mi in Gurash, who has been a special 
bah in the Los Angeles branch office 
‘ the American Surety Co. and. the 
New York Casualty Co., 


has been ap 
Pointed assistant m ] 


anager of the office 





ny’s leat: 
erage. 









con 9 been associated with the two 
panies for more than a decade. 








STELLWAGEN GIVES LECTURE 


Insurance Society of Philadelphia Starts 
Second Year Casualty Course; 
Lindler Is Chairman 


Herbert P. 
resident, 
North 


lecture on 


Stellwagen, executive vice- 


Indemnity Insurance Co. of 


America, delivered the opening 


before the 
the In- 


surance Sovety of Ph‘ladelphia, Novem- 


legal liability 


second year casualty class of 


Ernest E. Lindler, Indemnity 

Co. of North America, is 
chairman of the committee in charge of 
th losses. : 


ber 6. 
Insurance 


The fo"'owing will sveak b fore the 
classes thoughout the Fall and Winter 
yt arg Og 

Ir. Walter Helm, Jr. resdent vice- 
res de New Amsterdam Casualty Co.; 
Earl R. Coe, assistant manager, London 

19r7 & Ace dent Co.: William K. 
Cono-d. manager casualty department, 
Standord Accident Insurance Co.; Sidney 


T. Johnson, suverintendent of claims, 
ers’ Liability Insurance Co.; D. F. 

ass‘stant manager, Indemnity 
of North America; John 
Fk. Kenny, Travelers Insurance Co.; H. 
W. Mathews. superintendent, engineer- 
ing department, Aetna Casualty & 
Surety Co. 


Valker, 
nsnrance Co 


APPROVES THIRD REVISION 


Commissioner Rouillard Accepts Revised 
Standard Auto Policy for 
New Hampshire 


Commissioner Arthur J. 
Rouillard of New Hampshire has ad- 
vised all companies writing automobile 
the 


Insurance 


liability. and damages in 


state that the third revision of the pol- 


property 


icy recently promulgated by the National 


Bureau of Casualty & Surety Under- 
writers and the American Mutual Alli- 
ance has been approved by the New 


ilamnshire Department. He advises that 
the reviscd rolicies must be in use by 
all companies on or before January 1. 





PERSONAL SURETY OPINION 
The Minnesota 
has held that where two personal sure- 


Attorney-General of 


ties are on a public official’s bond, each 
must justify in double the penalty of 


the bond. A treasurer’s official bond 
in the penal sum of $3,100 with two 
nersonal sureties, each of whom _ has 


justified in the amount of $3,100, was 
submitted to him for an opinion. He 
held that the penalty should have been 
in the sum of $6,200. 


Iowa Casualty Men Move to 
Set Up Research Groups 


Iowa casualty men, stock and mutual, 
have taken steps to organize, and to set 
up two groups to do research work, 
the first in connect’on with automob‘le 
property damage and collision losses and 
the second to study compulsor 
liability and financial responsibility laws 

About fifty casualty men attended the 
initial meeting when Insurance Com- 
missioner Charles R. Fischer discussed 
automobile insurance. A. R. Nelson, 
president, Buckeye Casualty Co., was 
named temporary chairman. 


costs: 


Oklahoma Law Extends 


Compensation Benefits 


A recent amendment to the Oklahoma 
worknien’s compensation law provides 
that hereafter awards for non-specific, 
unscheduled injuries will be computed 
on a new basis; back, head and non- 
specific bodily injuries will be compen- 
sated on a basis of a percentage of 500 
weeks or total disability. 

The new law extends the coverage to 
include additional industries, particularly 
theatre business, motor carriers and 
dairies, 





DEPENDABILITY IN 
ALL THINGS 
AT 
ALL TIMES 


established 1897 
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CASUALTY 


CHICAGO, ILLINOIS 
Affiliated with 
CONTINENTAL ASSURANCE COMPANY 


COMPANY 
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Clarence M. 


Glenn Heads New Agency 


For Multiple Lines Uptown New York 


Newly organized in uptown New York 
is the Glenn Co., 


he Standard Accident for fidelity and 


Inc., general agents 


lines and writing general lines of 
and casualty, life and A. & H. as 
brokers. Its president is Clarence M. 
Glenn, formerly manager of the contract 
bond department in Standard Accident’s 
New York branch office. Mr. Glenn is 
also treasurer. Vice-President is Edward 
G. Armitage, who was also with Stand- 
ard Accident before joining forces with 
Mr. Glenn in the new enterprise. Also 
a vice-president is Howard D. Forwood, 
until recently with Liberty Mutual, who 
resigned early this week to enter the 
Glenn Company in charge of general in- 
surance business. 

Starting under the best of auspices 
as a multiple line agency, the Glenn Co. 
expects to do a sizeable volume of busi- 





ness in all lines rather than concen- 
trating on a particular line. President 
Glenn will maintain the contact with 


Standard Accident with which company 
he was connected for seven years start- 
ing in 1934. A native of South Carolina, 
he attended University of South Caro- 
ina, and gained his initial insurance ex- 
perience with Seibels, Bruce & Co., Inc., 
managers in Columbia, S. C. In 1930 he 
came to New York and entered Massa- 
chusetts Bonding’s employ, fidelity and 
After four 


surety department. years 
there he joined Standard Accident as its 
contract bond manager. Mr. Glenn 


served in 1938 as secretary-treasurer of 
the Casualty & Surety Club of New 


David North 


(Continued from Page 24) 


New Haven County Parent-Teacher As- 
chairman of study groups and 
treasurer of the Parent- 
Association of Connecticut; 
No. 46, Girl Scouts, 
volunteer leader of the 
business and profes- 
sional girls’ group, Y. W. C. A., New 
Haven; member of standing committee 
and clerk, North Haven Congregational 
member alumnae association, 
Connecticut College, and so on at greater 


sociation; 
former 
Teacher 
leader of 
North Haven; 
club of the 


state 
Troe sp 


glee 


Church; 


ength. 


| 
Now by way of brief summing up: 
David North is neither garrulous nor 
taciturn, effusive nor remote. He has 
inherent dignity but is without affecta- 
tion of thought or speech. His platform 
manner is quietly authoritative and he 
neither indulges in rhetorical flourishes 
nor resorts to hyperbole to impress an 
His hypothesis is stated clear- 
ly and concisely, its elucidation is logi- 
cally progressive and it is rarely any 
of his hearers doubt he may properly 
write Q.E.D. at the end of his presen- 


tation. 


audience. 


Unmistakable Sincerity 


His sincerity is unmistakable and it 
is certain that any course or movement 
which receives his support will be one 
in which he really believes. This writer 
at least is of the opinion that if ever 
David North is confronted with a situa- 
tion in which there is a conflict between 
what he believes to be his duty on the 
one hand and his personal advantage on 
the other, he will unhesitatingly make 
whatever personal sacrifice may be re- 
quired to maintain his self-imposed 
standard of personal integrity. 

While there is nothing of the back- 
slapper about David North, he likes 
people as such and meets them with a 
cordiality as genuine as it is unaffected. 


York and made himself popular with its 
membership. He is an able underwriter. 
Armitage and Forwood Careers 

Vice-President Armitage started his 
insurance career as an A. & H. and life 
agent with the Travelers in Albany in 
1933. Two years later he came to New 
York and connected with Wm. A. Armi- 
tage agency. Mr. Armitage, former vice- 
president of National Surety, is his uncle 
and the training he received under his 
tutelage was excellent. In 1938 Mr. 
Armitage joined the Standard Accident 
as a special agent with territory from 
the New York City line to Albany. This 
post he resigned October 1 when the 
new agency was launched. 

Howard D. Forwood has been both a 
manager and special accounts salesman 
for Liberty Mutual and now joins the 
stock company ranks. A graduate of 
Wharton School, University of Pennsyl- 
vania, he saw fifteen months of World 
War I service, mostly with the A.E.F., 
and upon his discharge from the army, 
joined E. |. duPont Co., Inc., at Wil- 
mington in its treasurer’s department. 
Two vears later he connected with Lib- 
erty Mutual and served successively as 
its manager at Wilmington, Nashville, 
Pittsburgh, Worcester, and then became 
snecial accounts salesman in Philadel- 
phia. For the past five years Mr. For- 
wood has held a similar post in Liberty’s 
New York office handling large risks. 
This experience, obtained with one of 
the largest companies in its field, is ex- 
nected to be of considerable value to 
Mr. Forwood in his new connection. 


Particularly, of course, he finds himself 
en rapport with those whose musical 
appreciation parallels his own but his 
acquaintances and friends are represen- 
tative of leadership in the civic, profes- 
sional and business life of New Haven 
and far beyond the confines of his native 
state. 

From all of this it should not be as- 
sumed that the new vice-president of 
the National Association of Insurance 
Agents is a perennially serious business 
automaton who early and deliberately 
adopted a grave demeanor to insulate 
himself from all lighter moments. To 
the contrary, he likes to fish, going every 
vear to Cape Cod for surf casting; he 
loves camping out-of-doors, roughing it 
in the great open spaces. 


Sense of Humor 


\ well-defined but distinctly non- 
Puckish sense of humor finds expression 
much in the Calvin Coolidge manner— 
apt, terse, and dry but relieved and 
quickened by an unmistakabe though 
fleeting twinkle of the eye. 

He will never be stampeded into hasty 
and ill-considered action, he will almost 
certainly never be intemperate in his 
speech, he will be animated and_ sus- 
tained by an almost religious zeal to con- 
tribute something genuinely constructive 
and substantially worth-while to the 
growth and improvement of insurance 
as an institution. He will be unstint- 
ing with his time and his energy and 
probably give more of both to associa- 
tion affairs than he ought but that’s the 
way he teels about his obligation to a 
responsibility he accepts. Well, that’s 
Dave North. As the boys down by the 
railroad station would say, “He is a 
vood guy, and regular.” 


Robert N. Rose, executive vice-presi- 
dent of the Manufacturers’ Casualty and 
Manufacturers’ Fire of Philadelphia, has 
been elected a director of both compa- 
nies. 


OSCAR W. THROGMORTON DIES 


Prominent Little Rock General Agent 
Was Active in Casualty 
Agents’ Association 


Oscar W. Throgmorton, 67,  well- 
known general agent of Little Rock, 
died at his home, November 8. His 


death is attributed to a cerebral hemor- 
rhage. He was taken ill while on a visit 
in Tennessee, and was taken to a Little 
Rock hospital. 
he was removed to his home, where he 
died within a few minutes. 

Mr. Throgmorton was a 
the general agency firm of Campbell, 
Mallory & Throgmorton, representing 
the Aetna Casualty & Surety. His son, 
L. E. Throgmorton is general agent for 
the Aetna Life at Shreveport, La. Mr. 
Throgmorton had been in the insurance 
business for twenty-five years. 

One of the oldest members in point 
of service of the National Association 
of Casualty & Surety Agents, he was 
active in its councils. With Mrs. Throg- 
morton, he attended its recent conven- 
tion at White Sulphur Springs, appar- 
ently in good health. He will be greatly 
missed. 


Apparently recovering, 


member of 


New Bond 
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agrees to keep an accurate record of automo- 
bile finance loans made and declared hereunder. 
On or before the tenth day of each month, be- 
ginning February, 1942, the Insured will sub- 
mit to the company a statement in duplicate, on 
and referred to as Ex- 
hibit “A’’, listing automobile finance loan 
made by the during the preceding 
month. The amount of the loan listed on Ex- 
hibit “A” shall not include interest or finance 
charges. The Insured shall pay a premium here- 
inafter provided for on every auto- 
mobile finance loan which it makes during the 
terms of this policy and each and every such 
loan shall be reported to the company, except 
as hereinafter provided, 

3. This shall 
automobile loans up to 
automobile, 


form attached hereto 
each 
Insured 


each and 


declared 
and including 
used and up to and 
including $1,500 on a new automobile. No lia- 
bility shall attach to the company for declared 
automobile finance loans in such 


amounts unless submitted to and specifically ac- 
* * * 


Contract only cover 
finance 


$1,000, on a 


excess of 


cepted by the company, in writing. 


ii 
Hosts to Personal A. & H, 
Executives Dec. 9 in N, y 


Preparing for the second annual social 
sct-together of its kind, the officers and 
executive committee of the Health ¢ 
\ccident Underwriters Conference wil 
be hosts to the governing committe. 
members of the Bureau of Personal A¢. 
cident & Health Underwriters at a dip. 
ner Tuesday, December 9, at Waldogi. 
Astoria Hotel, New York. John y 
Powell, Loyal Protective chief, as preg. 
dent of the Conference, will be toag. 
master. 


Chicago re &H. Executives 
Dinner To Be Next January 


Harold R. Gordon, executive secre. 
tary, Health & Accident Underwriters 
Conference, is again chairman of the 
committee making plans for the annual 
Chicago accident & health executives 
dinner. This will be held the third week 
of next January in Chicago. Serving 
with Mr. Gordon will be the following: 

a. Hartford Accident; A, J, 
Kirchberg, General; R. R. Me. 
Kenzie, American Service Bureau; F. W. Croy. 
ther, W. A, Alexander & Co.; E. H. Ferguson, 


Dubach, 
Connecticut 


Great Northern Life; W. W. Guon, Metropol 
tan Life. 
Clay F. Lundquist, Fred S. James & 


Co., as president of the Chicago A. &H 
Association under whose auspices the 
dinner will be held, will be toastmaster, 


TO SELECT NEW OFFICERS 

The Accident & Health Club of New 
York will hold its annual meeting last 
week of November at which time the 
nominating committee will report new 
officers. Wesley T. Hammer, Loyalty 
Group, heads this committee. Serving 





with him are J. R. Garrett, National 
Casualty; L. W. Winslow, Fireman's 
Fund Indemnity; Hugo Henn, Indem- 


nity Co. of N. A.; Julius L. Ullman, W 
L. Perrin & Son. 


N. Y. SALES CLINIC NOV. 18 
Third and final sales meeting of the 
Accident & Health Club of New York 
will be held Tuesday, November 18, at 
10:30 am. in Chamber of Commerce 
building, Liberty Street, New York. This 
will be a sales clinic in which methods 
of presenting A. & H. coverage will be 
demonstrated and analysis of prospects 
made. W. L. Kick, Century Indemnity, 

educational chairman, will preside. 








Auto Liability Installments 
Adopted by Rochester Agent 


In the interests of the motoring pub- 
lic which will come under the operation 
of the New York Page-Anderson motor 
vehicle responsibility law, effective next 
January 1, the Underwriters Board of 
Rochester announces a plan, under which 
small weekly payments as low as 65 
cents, similar to industrial life insur- 
ance, may be made on automobile pub- 
lic liability and bodily injury insurance. 

The plan is effective immediately for 
member agencies of the board, and there 
will be no interest or finance charges. 

The new program was adopted at a 
special meeting of the association last 
week, when it was determined to under- 
take a vigorous advertising campaign in 
local newspapers, under direction of 
Ernest Paviour, president of R. S. 
Paviour & Son agency, who is advertis- 
ing director for the association. 

In regard to the installment plan for 
automobile insurance, Louis Hawes, sec- 
retary of the board, says: 

Available to Driver 

“This plan which has been made avail- 
able to the car driver makes it easier 
for him to comply with the provisions 
of the law which requires the Commis- 
sioner of Motor Vehicles to suspend the 
operator’s license and revoke the own- 
er’s registration certificate of an auto- 
mobile involved in an accident causing 
damage to property over $25, bodily in- 








jury or death, unless sufficient security 
is furnished both for the accident whic: 
has happened and for future accidents. 
According to Mr. Hawes, so far as! 
known, the Rochester board is the irs 
organization in New York State to alr 
nounce and make available such a plat 
for the car owner. 
The association’s advertising plan, 1 
volving several thousands of dollars, wi 
play up unfortunate former motorist 
who might become involuntary pedes 
trians by reason of the act. Mr. Paviott 
has coined the word “walkee” to de 
scribe such a pedestrian. Several of the 
association’s ads will feature it. 


A. M. A. Meeting 


(Continued from Page 29) 
cational program for industrial fire pt 
tection. Speakers will include P. H 
Schindler, manager, insurance depat* 
ment, Youngstown Sheet & Tube Co 
and J. A. McGuckin, Philadelphia Elec- 
tric. 

At the Wednesday afternoon que 
tions-and-answers session the panel wi 
be composed of F. H. Doenges, maria 
ger, Fidelity & Deposit of Marylant: 
C. D. Minor, director of educatio 
Royal-Liverpool Groups; John A. Ross 
superintendent, boiler and machinery de 
partment, Employers’ Liability. 
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N, J. Claim Service 
Bureau 16 Years Old 


ts FIRE, CASUALTY FACILITIES 
an Orensinns and General 
_— oe L. R. Stewart General 
Manager; Set-Up of Bureau 


New Jersey Claim Service Bureau of 
Newark, N. J., organized in 1925, is fill- 
ing a need in tha 
Henry M. Grosman, had in mind when 
the bureau was formed. That was to 


t state which its founder, 


aid those insurance C¢ ympanies who found 
‘t too expensive to maintain a claim 














HENRY M. GROSMAN 


department in New Jersey, particularly 
companies with a premium volume of 
less than $300,000. The bureau has oper- 
ated along these lines for the past six- 
teen years, and now represents a num- 
ber of local fire and casualty companies 
as well as investigating and adjusting 
claims for foreign companies with claims 
against transient assureds traveling 
through the state. 

E. L. R. Stewart, formerly with the 
Aetna Insurance Co., is general man- 
ager of the bureau and handles its com- 
pensation department. General Counsel 
is Henry M. Grosman, who in 1930 was 
admitted to the New Jersey bar. His 
previous experience was with Jersey Mu- 
tual Casualty as investigator and then 
as assistant general counsel. He has also 
acted as attorney for insurance com- 
panies in litigated cases. 

Key Men of Bureau 

Originally the bureau specialized on 
casualty claims but in 1930 its scope 
was broadened to handle workmen’s 
compensation claims. This department 
todav is one of the busiest and office 
details (including issuance of compen- 
sation drafts) are in charge of Miss 
Eleanor Moran, formerly with Employ- 
ers Mutual Liability. A staff of experi- 
enced investigators are maintained who 
attend informal hearings. Legal matters 
are handled by Mr. Grosman. R. E. 
Balser heads the department handling 
the checking of fraudulent claims and 
he has twenty-five years’ experience in 
this work, John Kershaw, with twenty 
years experience in the auto liability 
field, is in charge of automobile liability 
and collision claim department. Henry 
E. Ruehe is in charge of the fire loss 
department. He has thirty years’ experi- 
ence, 

Work of the Bureau 


In reviewing the work of the bureau 
fr. Grosman pointed out recently: 
“We feel that the N. J. Claim Bureau 
fills a definite need to insurance compa- 
wes trom both service and economy 
ee Points. By maintaining a central 
“aim service for a number of compa- 
mes and operating with one office staff 


we cz e s 
ve can handle the claim work of six 





companies state-wide. Thus company 
overhead expense is reduced. Investi- 
gating two or three claims in a town 
for as many companies can be done, we 
believe, as cheaply as a small company 
claim department adjusts one claim. At 
informal hearings our men can handle 
a number of files for the same expense 
as the small company. Thus the claim 
handling cost is sizeably reduced. Fur- 
thermore, extensive claim investigating 
facilities enable this bureau to adjust 
claims within twenty-four hours.” 
Grosman’s Diversified Career 

Jorn in Paris, France, General Coun- 
sel Grosman was educated in Newark, 
N. J., and after World War navy service 
attended New Jersey College of Phar- 
macy. He qualified as a registered phar- 
macist and conducted his own pharmacy 
in Maplewood, N. J. Later, turning to 
law, he studied at N. J. Law School and 
secured his L.L.B. degree. His first 
insurance post was with Jersey Mutual 
Casualty. From 1925 to 1930 he conduct- 
ed the N. J. Claim Service Bureau and 
then, with his admission to the bar in 


1930, became assistant general counsel 
of Jersey Mutual. Since 1933 he has 
given full time to the Claim Bureau. 


In civic affairs he is president and 
organized the American Legion Me- 
morial Hospital in Newark ; is past presi- 
dent of Levion Post No. 10; president 
of Robert Treat Boys’ Club, which has 


INDUSTRIAL HYGIENE MEETING 
J. Dewey Dorsett, W. A. Cook and Dr. 


A. J. Lanza Insurance Men on 
Pittsburgh Program 

J. Dewey Dorsett, casualty manager, 
Association of Casualty & Surety Ex- 
ecutives, and Warren A. Cook, Zurich 
General and past president, American 
Industrial Hygiene Association, spoke 
yesterday (Nov. 13) at the sixth annual 
meeting of the Industrial Hygiene Foun- 
dation of America in Pittsburgh. Mr. 
Dorsett discussed legal trends and legis- 
lation respecting occupational disease 
while Mr. Cook told of industrial hy- 
giene at work in defense industries. 

On November 12, Dr. A. J. Lanza, 
assistant medical director, Metropolitan 
Life, led a discussion on What’s New 
in Industrial Health. 





ZENN KAUFMAN IN NEWARK 

Zenn Kaufman, sales counselor and 
author, will talk on “Showmanship in 
Business” at the dinner meeting this 
evening (Nov. 14) of A. & H. Under- 
writers Association of Newark, N. J. 





a membership of 300 under-privileged 
boys in Newark. Mr. Grosman is also 
appeals board examiner for the Unem- 
ployment Compensation Commission of 
N. J. and serves on Local Draft Board 
No. 27 in Newark. 














personal portfolio. 








IS RELIEVING 


Nothing pleases an assured any more than to be able to 
see at a glance just how well he is insured. And noth- 
ing gives him this satisfaction any better than The Em- 
ployers’ Group Analysis Plan. This plan digs right in— 
makes accurate findings on his coverages and needs — 
and presents all the data in a handy, visual-index type 


Just read one copy of our monthly magazine “The Pio- 
neer” and you'll get the gist of this plan’s selling effec- 
tiveness. You can have a copy free by writing to The 
Employers’ Group Publicity Dept., 110 Milk St., Boston. 


Tae Empyer, 


SEEING 




















Nat’! Defense Contract Bond 
Rates Cut by Towner Bureau 


In furtherance of its program of co- 
operation with the U. S. Government in 
facilitating the National Defense pro- 
gram the Towner Rating Bureau re- 
cently reduced rates on construction 
contracts of less than $2,500,000. These 
reductions apply to bonds issued in favor 


of the U. S. Army, Camp Construction 
Air Corps, Civil Aeronautic projects: 
buildings, plants and work incidental 


thereto for the Army, Navy and Mari- 
time Commission; also defense housing 
projects and defense public works inci- 
dental thereto. The new rates follow: 

(1) Lump sum Class B construction contracts 
from $15 to $10 per M on the contract price, 
minimum $15. 

(2) Cost-plus-a-fixed-fee contracts from $4 per 
M to $3 per M on the cost to the owner, ex- 
cluding 


contractor’s fee, maximum $30 per M 


on the penalty of payment bond. 


Martin W. Lewis, president of the 
Towner Bureau, points out that the re- 
duced rate applies to bonds written 
October 27, 1941, or thereafter and on 
both general and subcontracts. The rate 
will continue until December 31, 1941, 
when a further review will be made. 
Contracts of $2,500,000 or more are be- 
ing specifically rated by the bureau and 
the basic rate is subject to gradation 
depending upon contract size. 

Performance and payment bonds con- 
tinue in substantially the same form as 
now required by existing statutes or 
regulations. 





CENTRAL SURETY FLOURISHING 
Assets Up to All-time High on Sept. 30; 
Production Sizeably Ahead for First 
Three Quarters of ’41 

In the midst of one of its best years, 
Central Surety of Kansas City reports 
for first nine months of 1941 net pre- 
miums written of $4,622,037, a gain of 
$834,423 over similar period of 1940. 
Assets of the company as of Sept. 30 
were $9,331,708, an all-time high figure, 
representing an increase of $854,156. 
Surplus on that date was $2,292,495, a 
gain of $70,568, after deduction of $80,- 
000 in dividends paid. 

Claim, premium and other reserves 
were also stepped up by Central Surety 
in keeping with its quickened production 
pace. Claim reserves on Sept. 31 were 
$2,991,747; premium reserves, $2,390,275; 
other reserves, $657,191, making total 
reserves of $6,039,214. 

Regular quarterly dividend of 40 cents 
a share will be paid November 15. 

J. B. DUKE PRESIDENT 
Heads Surety Underwriters of N. Y.; 
Celebrating 25th Anniversary with 
New Amsterdam Casualty 

J. B. Duke, resident vice-president of 
New Amsterdam Casualty in New York 
for bonding lines, has just been elected 
president of the Surety Underwriters 
Association of New York which holds 
monthly luncheon meetings at which cur- 
rent problems are discussed. At its an- 
nual affair fortnight ago the conversa- 
tion centered around the effect of priori- 
ties on contract bond underwriting. Mr. 
Duke presided. 

Richard J. Hill, bonding manager in 
Maryland Casualty’s New York office, 
was elected vice-president of this asso- 
ciation. W. S. Donaghy, auditor and 
accountant, Royal and Eagle Indemnity 
companies, was elected secretary-treas- 
urer. 

President Duke celebrated his twenty- 
fifth anniversary with New Amsterdam 
Casualty last August. He had thirteen 
vears of home office training before 
coming to New York in 1930. He is a 
past chairman of the Surety Managers’ 
Club of New York, having served du 
ing 1937. 


r- 


G. A. McDOUGALL PROMOTED 

G. Alan McDougall, statistician of 
Central Surety, who has been with the 
company since its inception, was pro 
moted to assistant secretary at its re- 
cent board meeting. 
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Arnstein Gives Results 
Of Burma Road Mission 


WAS APPOINTED BY ROOSEVELT 
Manhattan Mutual Automobile Cas- 
ualty’s Board Chairman Headed Com- 
mission on Chinese Lifeline 





Daniel G. Arnstein, chairman of the 
board of the Manhattan Mutual Auto- 
mobile Casualty Co., New York, chair- 
man of the three-man American mis- 
sion enlisted by the Chinese Govern- 
ment to facilitate traffic on the Burma 
Road, returned to the U. S. A. recently 
with his two companions: Harold C. 
Davis, vice - president, Consolidated 
Motor Lines, Hartford, and also vice- 
president and member of the board of 
directors of the Manhattan Mutual, who 
is a trucking expert, and Marco F. Hell- 
man of Lehman Brothers, New York 
banking firm. 

Mr. Arnstein is president of the Ter- 
minal System Co., taxicab operators. He 
resigned about four months ago as 
chairman of the Manhattan Mutual, but 
was re-elected September 17, just after 
his return to this country. He visited 
in Washington, D. C., since his return, 
conferring with President Roosevelt and 
other governmental officials. It is re- 
ported that from forty to fifty American 
mechanics are being sent to China as a 
result of the Arnstein survey. 

Request from Chiang Kai-shek 


The commission was sent to China 
five months ago by President Roose- 
velt, after Generalissimo Chiang Kai- 


shek had requested American help to 
speed up the movement of supplies over 
the Burma Road. Mr. Arnstein and his 
associates served as dollar-a-year men. 

Members of the commission made the 
return trip to California by clipper, and 
flew from there to New York, landing 
at LaGuardia Field. There Mr. Arnstein 
was interviewed by daily newspapers re- 
porters. The New York Herald Tribune 
brought out these facts based on the 
interview : 

Mr. Arnstein said that after making 
a seven-day automobile trip over 700 
miles of the Burma Road, the commis- 
sion drafted a report to the Generalis- 
simo which “indited everybody we saw 
in it,” which the Chinese leader is said 
to call, “my bible of the Burma Road.” 

May Return to China 

“The Generalissimo offered me an 
awful lot of money to stay over there”; 
the paper quotes Mr. Arnstein, “more 
than a million dollars. I told him I'd 
be back in three months if our plan 
didn’t work or that I’d come back in 
six months for a pat on the back if it 
did. I meant it.” He and his party 
underwent a week’s severe bombing in 
Chungking, at one time remaining in a 
dugout for 100 hours on a stretch. 

Mr. Arnstein said further that the 
commission’s recommendations for mov- 
ing trafic went into effect within twen- 
ty-four hours and that within two weeks, 
the volume of supplies doubled and is 
still going up. 

The trouble with the Burma Road, 
he told reporters, is not its vulnerabil- 
air attack, but the inefficiency 
with which traffic was run. He said he 
i confident that it will never be 
closed by Japanese bombing as he is 
that Japan will never win the war. 

No Gasoline Stations 

There were no mechanics, spare parts 
r even gasoline stations along the en- 
tire route, he stressed. The commission 
found no truck dispatching system in 
use and no one with any authority over 
the drivers. Sixteen government agen- 
shared jurisdiction over the road 
and trucks were delayed many times for 
the collection of taxes and tributes. 

For each of these conditions the com- 
mission proposed a specific remedy, Mr. 
Arnstein said. Six control stations were 
set up to police the route, dispatch the 
trucks on regular schedules and make 
repairs. A hurried call was sent back 
to the United States for thirty-five me- 
chanics to train Chinese workers. A 
single station was set up to collect taxes, 
and all payment of tribute was stopped. 
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EXPECT COMPULSORY RULING 





lowa Official Said to Favor Order for 
Liability on All Cars Insured for 
Other Lines 

Compulsory automobile liability insur- 
ance was given impetus in Iowa with 
the possibility seen of a ruling by the 
State Insurance Department to require 
public liability when other types of in- 
surance are carried on automobiles. 

Insurance Commissioner Charles R. 
Fischer has indicated that he believes 
it would be possible to make a Depart- 
ment ruling which would be the only 
step necessary and that a legislative 
act would not be needed. 

Compulsory liability insurance bills 
have been introduced in the Iowa legis- 
lature several times, with one at the 
last session, but they have never re- 
ceived much support from the legis- 
lators. 

Commissioner Fischer, in 
compulsory liability, said: 

“My thought is that no insurance 
should be written on any car or truck 
that does not carry public liability cov- 
erage. Companies financing cars now 
require only fire, theft and collision in- 
surance, which is their protection. Pub- 
lic liability insurance should be carried 
for the protection of the other motor- 
ists using the highways.” 


discussing 


C. F. Joyce Agency, Buffalo, 
Discusses New Auto Act 


The New York State motor vehicle 
safety responsibility law was the sub- 
iect of a sales clinic in Hotel Statler, 
Buffalo, in conjunction with a meeting 
and banquet held by Charles F. Joyce 
Co., Inc., general agent of the Con- 
tinental Casualty. More than 200 agents 
and representatives from eight counties 
attended. George E. Hofmeister, vice- 
president of Continental, and Everette 
Hunt of Albany, counsel to the Insur- 
ance Federation of New York, directed 
the clinic. 


tion of the Preferred. 





55 ears of a 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among _ policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 


Caminetti Finishes Data 
On Auto Writing Carriers 


Insurance Commissioner A. Caminetti, 
Jr., of California, who has been accumu- 
lating data on experience on automobile 
liability and property damage insurance 
in the state, has advised Governor Cul- 
bert Olson as follows: 

“Four year experience charts covering 
1937, 1938, 1939 and 1940 underwriting 
experience of admitted casualty insurers 
in the fields of automobile liability and 
automobile property damage were com- 
pleted in August. The charts and tables 
are on both a nation-wide and California 
experience basis and will be used by the 
bureau in studying the adequacy of re- 
serves on these lines and how such re- 
serves have been affected by the various 
dividend return and discount plans of- 
fered by many companies in recent 
years.” 





FORM NEW CASUALTY GROUP 





Underwriters Organize at Los Angeles; 
Miller Temporary President; 
Kocher Secretary 

Casualty insurance underwriters from 
eight offices writing casualty lines and 
two general agencies have organized the 
Los Angeles Casualty Underwriters As- 
sociation, the membership to consist of 
the men who do the underwriting in the 
offices. 

At the organization meeting, Thomas 
Miller, Employers Casualty, was chosen 
temporary president and E. A. Kocher, 
Commercial Standard, temporary vice- 
president. They were appointed to pre- 
pare a constitution and by-laws for sub- 
mission to members. 

The companies represented at the 
meeting were General Casualty of Seat- 


tle, American Automobile, Loyalty 
Group, Pacific Automobile Insurance 
Co., United Pacific, National Automo- 


bile, Employers Casualty and Commer- 
cial Standard. The two general agencies 
represented were Swett & Crawford and 
Thomas V. Humphreys. 
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THE PREFERRED ACCIDENT 
INSURANCE COMPANY 


of New York 
80 MAIDEN LANE, NEW YORK 


Edwin B. Ackerman, President 
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A GENTS are attracted ty 

Central Surety by its soung 
management policies administered 
by an experienced and progres. 


sive underwriting staff. 


EASTERN DEPARTMENT 


CENTRAL SURETY 
AND INSURANCE 
RPORATION 
83 Maiden Lane 
New York City Whitehall 3.129 


BenJ. G. D. BLug | 
Resident Vice-President 
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CANADA TO RATION GASOLINE 











Rationing Expected to Curtail Auto |). 
surance in Dominion; May 
Reduce Losses 
Canada’s announced decision to iss 
gasoline ration cards along with liceny 









plates and drivers’ permits, is expecte/ 
to have an early effect on automobik 
insurance in the Dominion. It is be 
lieved the rationing will be around twe 
ty gallons a month. 

Officials of the Canadian Underwriter 
Association are not prepared to comnit 
themselves as to the extent rationing 
may affect the automobile loss atic 
Mut it is thought the rationing will te 
up extra automobiles of plants ani 
families and that this may have sone 
effect on the loss ratio. 

Company viewpoints expressed it 
Toronto are that rationing of gasoline 
will curtail automobile insurance. | 
rationing is fixed at twenty or evtt 
thirty gallons a month, either of thes 
figures represents a sharp decline from 
the average of Canadian consumer. | 
is considered that such restrictions wl 
make driving prohibitive in many tt 
stances. 

Already, one automobile — insurant 
company has urged its representativt 
to develop other insurance lines to mak 
up for the expected decline in incott 
from automobile insurance. 





Pittsburgh Casualty Men 
Conduct Panel Discussie 


A panel discussion on comprehensit 
liability was conducted by members 
the Casualty Insurance Association 
Pittsburgh at the meeting of the Pitts 
burgh Association of Insurance Agetl\ 
November 13. The committee in chat 
was composed of E. D. Sweet, Mast 
chusetts Bonding, chairman; James * 
Wilson, Travelers; Walter King, Unité 
States F. & G.; Fred A. Miller, Aeto® 
Casualty & Surety, and Alfred N. Biff 
tistini; Hartford Accident & Indemntl 

President Charles A. Reid, Wall 
M. Reid & Co., presided. The ® 
He in charge of arrangements VW 
headed by M. W. Murphy. 


















EXPECT AUTO GUEST CHANGE 

A change is anticipated in legislatié 
in Quebec by reason of an appeal belt 
made to save gasoline by arrange 
to have friends use the same autot 
bile. It is felt that this may affect ™ 
responsibility of the owner towards 1 
paying occupants of his car. At pres 
he is responsible and not inclined." 
offer hospitality in view of pos! 
accidents and concomitant liability. 
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